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A Crisis in the Jewelry Trade 








URING the season with the greatest “Jewelry” Christmas—the time when the trade has 
been called on for more fine jewelry than ever before in its history—production has been 
handicapped by a strike in the shops of the manufacturers of platinum and gold lines in 
the vicinity of New York. 

The injury done to our industry comes as a result of a fight forced upon our trade by the radical 
element that has come into control of the labor organization of the metropolis. It is not, as some 
think it, a contest to gain better hours and better conditions for the workmen—it is simmered down 
to a contest for the control of the jewelry business between the manufacturers now in it and the Syn- 
dicalist element that is dominating the workmen’s organization. This element in control of the men 
will not be satisfied with any concessions made by the manufacturers; each concession granted them 
will be followed by another and greater demand because the policy is to get control of the shop or 
make the business unprofitable for those who own it. 

The controversy, therefore, strikes at the life of the industry because the result in New York will 
eventually determine the conditions in every part of the country. While the brunt of the fight falls on 
the manufacturers of the metropolis, the result will be felt by every manufacturer and by every whole- 
saler and retailer of the country. The best interests of the trade as a whole demand that the manu- 
facturers, now standing together as a unit, should win this fight completely. Not only the best in- 
terests of the employers and of the distributors, but the best interests of the men themselves. 

The friends of American workmen and leaders of organized labor throughout the country deplore 
the attitude of the jewelry workers’ union and the radical principles forced upon it by a noisy and 
unprincipled minority, and for this reason the striking jewelers are in bad odor with the leading 
labor bodies and with the intelligent, patriotic labor leaders of the nation. 

As the World War was not France’s fight (though fought on her soil), but Liberty’s so this fight 
is not the New York manufacturers’ fight, but is the jewelry trade’s. .The manufacturer, wholesaler 
or retailer who does not aid in downing the Syndicalist element that seeks destruction to our industry 
is as much a traitor to the jewelry cause as he who refused to aid in throwing the Hun from the soil of 
France was a traitor to the cause of Liberty and Democracy. 

It is the time to forget selfishness and business advantage that may. come from ideas of neutrality 
or indifference. It is the time for every jeweler who has an interest in his calling to stand behind 
those who are fighting to protect the jewelry trade of the country from domination by an unAmeri- 
can element that will ruin it from a business as wel! as an artistic standpoint. 


yy a 


S77 
ak 


eS 


~. we 
Zit 


4 


& 


, on 0 
ACs, 


2 


SSNOTGSAD 


= 
AS 











&S 
Sr BES 1zNLY. ——/ 








PATTERN 





INN 


An Aristocrat 
Amongst Silver 


Beauty of design is a striking feature of all Alvin 


Long-Life Plate. It is made to look and feel like 
sterling. 


Alvin Plate is finished in every detail just as care- 
fully as sterling silver. A comparison with any 
other line of plate will show the difference. It is 
made by expert silversmiths who are accustomed to 
working on sterling silver flatware, as Alvin makes 
both sterling and plated ware. 


Alvin Plate is a Jeweler’s line and is sold through 
jewelry channels. For this reason the Jeweler is 
certain to get the future business when he sells 
Alvin Plate. The customer cannot complete the 
pattern, except by purchasing it through a Jewelry 
Store. This means future profits for you if you 
sell Alvin. 


Alvin Silver Company 


Sag Harbor, N. Y. 


Chicago, 10 S. Wabash Ave. 
New York, 20 Maiden Lane 


NAWV/V SILVER 


The Long-Life Plate 
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Classes to Train Teachers for Jewelry Workers 








By R. H. Rogers 














HE New York State Department of 
Education is organizing two teacher 
training classes for tradesmen and crafts- 
men in the various trades of New York 
city. These classes are to aid in supplying 
skilled workers, with some knowledge of 
teaching, for the many lines of trade work 
that must be developed in the industrial 
schools of the State. 

The jewelry industry, including horology, 
has been comparatively neglected thus far 
in the field of education. The increasing 
public demands for jewelry of all kinds 
and the cutting off of the sources of skilled 
help has placed the entire industry in a 
position where an organized effort must 
be made to train people. Schools and 
classes will be organized in the near future 
to prepare people to enter the various 
trades not with just a smattering of ama- 
teur craftsmanship, but with a degree of 
skill and knowledge worthy of the all- 
round workman. 

In anticipation of these needs the train- 
ing of teachers is one of the immediately 
practical considerations. One class will be 
organized in Manhattan and the other in 
Brooklyn. It is hoped that in these two 
classes will be several qualified men for 
the jewelry trades. The following qualifi- 
cations are necessary for entrance to the 
classes : 


Age: Twenty-three to 38, preferably. 

Educaticn: Completion of the Gram- 
mar School. 

Trade Experience:Six years at the 
trade, three of which should be as 
a journeyman. 

The classes will probably meet two 
nights each week for 15 weeks. Two 
years will be required to complete the en- 
tire course. The following courses make 
up the work: 

Principles and Problems of Vocational 
Education. 

Methods of Teaching Industrial Sub- 
jects. 

Study and Analyses of Trades. 

Psychology and Education. 

Materials, Equipments and Records. 

History of Industrial Education. 

Practice Teaching. 


The jewelry trade should encourage men 
with the necessary qualifications to make 
application for entrance to these evening 
teacher training classes. It is a necessary 
preliminary step for the organization of 
instructional work. 


All inquiries concerning teacher training 


classes in New York city should be ad- 
dressed to Director, Division of Agricul- 
tural and Industrial Education, State Edu- 
cation Department, Albany, N. Y. 





ART JEWELRY SHOWN 


Interesting Features of Exhibition of the 
National Society of Craftsmen 


The National Society of Craftsmen are 
holding their 13th exhibition now at the Art 
Alliance of America, 10 East 42nd St., New 
York. Jewelers who wish to keep in touch 
with the times, and know a little ahead, 
of designs that please educated women will 
do well to visit this free exhibition open 
from 10 a. M. to 6 P. M. until Dec. 27. 

This jewelry claims attention because 
there is originality shown in the designs. 
They suit the present styles of costumes 
worn by women of all ages. Some of the 
necklaces combine silver and_ precious 
stones so that the needed color is carried 
to a costume, adding perfection to :the 
whole effect. 

Arthur Frethinger shows a silver breast- 
pin, suggesting ocean breezes—seaweed, 
conventionalized, surrounds a fish partly of 
shell. In the seaweed are set different 
gems that add color. He has designed a 
gold pendant with a coral center. There 
is a silver pin with a large green stone. 
These show a study of nature and a 
knowledge of  conventionalization, so 
necessary to art in precious metals. 

Akin to the taste of stale soda water are 
the silversmith’s productions, where he has 
simply adapted the work of others to the 
mechanical means of reproduction. The 
importance of originality in design cannot 
be overestimated when it is to be repro- 
duced by thousands. 

Floyd Ash Ackley exhibits five silver 
rings differing in shape, using various 
colors in stones. There is one gold pend- 
ant with precious stones to a necklace. 
Four silver necklaces all chain linked; two 
of the pendants are shells set with silver. 
This combination is very pleasing on a lady 
who is past her first youth. The many hues 
of gray supplied by the silver and the shell 
add to the color of the face and neck har- 
moniously. 

Another artist, Pearsly, shows a silver 
necklace of great beauty and originality. 
The pendant is a curving triangular form 


‘protecting the blossoms of the Edelweiss, 


the nobly pure white flower of the Alps. 
Tiny precious stones carry color into the 


three corners of the triangle. Symbolically 
it means “Maiden keep thyself pure and 
nobly minded until eternity!” 

There are necklaces of silken cord hold- 
ing silver-set precious stones of various 
colors. These are useful in helping out the 
color plan of an evening costume. 

Gold harmonizes all colors, all materials. 
Some of this jewelry in silver could be 
reproduced in gold with good effect. 

In the making of metal chains for a neck- 
lace one essential truth should be ob- 
served, viz., ornament should not be con- 
structed; the links should. be links only. 
They should not be little ornaments joined 
together. A chain made of such little orna- 
ments tires the eyes. It does not satisfy 
the aesthetic sense to which well designed 
jewelry appeals from generation to gén- 
eration. 

Flowers conventionalized appeal to sen- 
timent, to pleasant association, and jewelry 
generally is a sentimental gift. 

Floral ornamental jewelry to command 
the pocketbook of cultured classes must 
have the element of originality. The mis- 
takes of Colonial times are not to be res 
peated. Then the women who were strug- 
gling with pioneer conditions hung roses 
and lilies and blue bells all on one stem 
on their embroidered curtains and frocks. 

Beauty to be a lasting sensation cannot 
hold the incongruous assemblage of unre- 
lated forms. This is the reason that some 
jewelry does not sell. 

The jewelry is a small but an important 
part of the Craftsman Exhibition. Im- 
portant, because it points the way. 

A step in the right direction is shown by 
the silken cord combinations with precious 
stones for necklaces. Never in America 
was there such opportunity as now for 
necklaces of varying cost and color—now 
when not only young but aged women need 
necklaces to cover the angular shadows cast 
by bones. 








After an illness that began last April, 
John Conrad Woelfle died at 1 o’clock on 
the morning of Dec. 4 at his home, 113 
N. University St., Peoria, Ill. Mr. Woelfle 
was for 40 years a leader in the jewelry 
trade at Peoria and the central west. He 
retired in 1911 and since then he has led 
a quiet life. He was born in Baden, Ger- 
many, Jan. 16, 1843, and was apprenticed 
to the watchmakers trade which he fol- 
lowed until 18 years of age, when in 1861, 
with his sister Anna Marie, he came to 
the United States, whither his brother 
John had preceded him by three years and 
was engaged in the jewelry business in 
Pekin. He remained in Pekin for a year 
and then went to Peoria in the employ of 
John Wieting. In 1871 he engaged in busi- 
ness for himself at 122 S. Adams St. He 
remained in this location for 32 years and 
then removed to 112 S. Adams St. 
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Are easy to insert, sure to stay, therefore 
a Christmas Gift that is sure to satisfy 





Do not delay. If your stock of Larter 14K 
Green Gold Eezeto Buttons is not as com- 
plete as the great demand warrants, our 
office and our travelers are ready to supply 
your wants. 


Pac. Coast Rep. 


A. I. HALL & SON, Inc. Za Maiden Lane 
Jewelers Bldg., 
Post St, New York 


San Francisco, Cal. 


BUTTONS 





LARTER & SONS 





December 17, 1919, 
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The Production of Precious Stones for the Year 1918* 





Written by George F. Kunz, for “Mineral Industry.” 














(Continued from issue of Dec. 190.) 
DIAMOND CUTTING 


South Africa.—The question as to the 
practicability and the advisability of estab- 
lishing a diamond-cutting industry in South 
Africa was brought before the Industries 
Advisory Board of the Union of South 
Africa in August, 1918. After giving earn- 
est attention to the varicus statements, re- 
ports and proposals that were made, the 
members of the board were impressed with 
the difficulties of the project, and they were 
not entirely unanimous in thinking that the 
present time was particularly favorable for 
the introduction of the industry. It was be- 
lieved by many that to promise success the 
enterprise would require a very large cap- 
ital, and also the active support of the Gov- 
ernment in the beginning in order to con- 
tend with the long-established centres of 
the diamond-cutting industry in Europe. 


Several concrete propositions were made 
for the establishment of cutting works. One 
of the applicants asked the privilege of buy- 
ing, at current market prices, 12,000 carats 
of diamonds during the first year, increas- 
ing this quantity in each succeeding year by 
1,000 carats a month, until the total annual 
purchases would be 120,000 carats. An al- 
ternative proposal was that the Government 
should supply the rough stones and take 60 
per cent. of the returns on the sale of the 
cut material. The applicant stated that a 
master cutter was already in the Union, and 
he proposed to start his works with 40 
Dutch and Belgian cleavers, cutters and pol- 
ishers, to be brought from Europe. It was 
estimated that they would turn out 364 
carats of cut stones weekly from 800 carats 
of the rough material. This output was be- 
lieved to represent approximately the pres- 
ent South African demand. As the home 
or foreign demand increased, additional 
workers, up to 650, would be brought in, 
each one of whom was to undertake the 
training of a South African apprentice. 


Two years ago another proposition was 
made by the proprietor of a small cutting 
factory in Johannesburg. He asked for a 
subsidy of £3,000 a year for a term of 
years, and undertook to teach 10 young 
persons yearly in the various branches of 
the industry. This applicant suggested that 
a part of the proceeds of the export tax on 
diamonds could be properly used in this way 
for the founding of a home industry. Still 
another applicant has urged the Government 
to request the De Beers, New Jagersfontein 
and Premier companies to make « definite 
Statement as to their willingness to supply 
regularly to a bona fide cutting industry, in 
South Africa, all the rough diamonds they 
would need, at the:same prices as those rul- 
ing in London. 


The final conclusion of the deliberation 
was that the establishment of such an in- 
dustry by Government aid or agency was 





*Extract from “Mineral 


Industry,” 
1918—McGraw Hill Book Co. 


Vol. 27, 


far too complicated a matter to be decided 
just at this time. 

United States.—The progress of diamond- 
cutting in the United States is shown by the 
fact that there are at the present time as 
many as 600 workers in this branch, for the 
greater part employed in the vicinity of New 
York city. Their wages run from $50 to 
$75 a week. This has caused a very consid- 
erable increase in the quantity of rough dia- 
monds brought in at the port of New York, 
as is exhibited in the figures for 1917, com- 
pared with 1916. This change became still 
more accentuated in 1918. 

Employment of Crippled Soldiers—Some 
further details are available regarding the 
successful employment of partially crippled 
soldiers as diamond cutters, which was 
treated of at some length in our last re- 
port.* Mr. B. Oppenheim, who has done so 
much to make the experiment a_ success, 
states that he proposed to the Ministry of 
Pensions that he would train up as many as 
2,000 disabled men, if the Ministry agreed 
to pay them for 6 months the training allow- 
ance of 27s. 6d. per week which was given 
to those learning other vocations. After 
the expiration of the 6 months, Mr. Oppen- 
heim bound himself to pay the men a mini- 
mum of £2 a week and to guarantée con- 
tinuous employment for a period of 3 years, 
This was not to imply any obligation on the 
part of the men to remain with him, but left 
them entirely free to go elsewhere if they 
considered this to be to their advantage. 
So many have already applied that the ac- 
commodations for training at Brighton will 
not suffice, and other centres of instruction 
are to be established at Cambridge, Wrex- 
ham and Fort William. An interesting cir- 
cumstance is that all the machinery used has 
been made by disabled men at the work- 
shops connected with the enterprise. In 
a large number of cases the wages allotted 
to the trained men have already been in- 
creased so that some are able to earn £3 or 
£3 10s. per week, and it is believed that 
this will be increased before long to £5 a 
week, or even more than that.t A member 
of a leading firm of diamond cutters in Bir- 
mingham declares that with a little encour- 
agement from the Diamond Syndicate it 
would be quite possible to have ten or 
twelve large cutting and polishing estab- 
lishments in that city within a short time. 
If the industry were nationally developed in 
England, work could be provided in this 
way for 10,000 disabled men. 


It is not only in England that energetic 
attempts are being made to establish dia- 
mond-cutting, either with Belgian workers 
or with maimed soldiers who are being 
given careful and special training in the 
art, but Scotland also is enlarging the field, 
for workshops are about to be erected on 
the grounds of the Highland Hotel at Fort 
William by the Ministry of Pensions, and 
it is expected that they will afford accom- 
modations for some 200 diabled soldiers 





*“Mineral Industry.” 26, 583, 584 (1917). 
+So. Afr. Min. Jour., Dee. 7, 1918, p. 288. 
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who are to be trained as diamond-cutters.f£ 
It is questionable, however, as to whether 
men who are over 25 years of age should 
attempt to learn so difficult a mechanical 
process, unless they have special qualifica- 
tions for the work. Probably not more than 
10 per cent. could ever become proficient, 
and the loss in imperfect stones from in- 
competent workmen would be very great. 


DIAMOND MINING 


Brazil—There is promise of more active 
work in the Brazilian diamond fields, for 
quite recently a corporation has been organ- 
ized in Rio de Janeiro under the title, 
“Companhia Brazileira Diamantifera,” for 
the development of diamond mines at Mori- 
beca and Boa Vista, in the region of Dia- 
mantina, State of Minas Geraes. The cap- 
ital of the new company is set at 3,000 con- 
tos of réis, equivalent to about $750,000, the 
number of shares being 150,000, each having 
a par value of 20,000 réis (the “conto” is 
100,000 réis) or in the neighborhood of $5 
in United States money. It is said that al- 
most the entire capital is represented by 
properties owned by the “Syndicato Dia- 
mantino.” ff 

Congo.—The war failed to check the 
steady growth of diamond production in the 
Belgian Congo. From the Kasai. diamond 
field, owned and operated by the Societe 
International Forestiere et Miniere du 
Congo, there have been recovered up to the 
end of 1918 as many as 400,000 carats of 
diamonds. The growth of production in 
spite of the war is shown by these returns 


for the years 1915-1918. 


DramMonp Output or THe Betcran Conco. 


dj ele CEL RR or 48,935 
EN is 4. varvic busied a pieenleane asain 53,940 
BPO iach s sanaceasieaesaeedu ed 100,000 
DOU a vecvncvactetedcieamesesccs 164,420 


These results were accomplished by the 
work of 30 white workers and about 3,800 
natives. Discoveries of new diamantiferous 
area are constantly made by the Kasai com- 
pany, and to the northwest of these new 
workings others have been found by the 
Lower Congo-Katanga R. R. Co. On the 
other hand, the war entirely stopped work 
on the holdings of the Kundelungen Ex- 
ploitation Co., on which are located many 
pipes of kimberlite slightly diamantiferous. 
Neither have any notable results been at- 
tained by the Simkat, although diamonds 
have been found in some of the pipes om’ 
these properties. The finding of scattered 
diamonds in the course of placer sluicing is 
often reported from the northeastern part 
of the Belgian Congo. § 

It is said that $6,000,000 was refused for 
300,000 carats of uncut Congo diamonds in 
May, 1919. 

German Southwest Africa —Following the 
policy of restriction so consistently carried 
on in the South African mines by the con- 
trolling interests, the output of the former 
German diamond fields in Southwest Africa, 
which toward the beginning of the war were 
producing 100,000 carats monthly, is now 
cut down to some 30,000 carats monthly. 
That those fields could have produced more 


tWatchmaker, Jeweler, and Obp- 
tician. Jan., 1919, p. 69. 

{Vice-consul Richard P, Momsen, Comm. Rept., 
Jan. 23, 1919. 

§“Mining in the Belgian Congo.” 
Ball and Millard K. Shaler. 
Aug. 9, 1919, p. 216. 


Silversmith 


Sidney H. 
Eng. Min. Jour., 
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than the largest quantity derived under 
German management 1s well known, since 
the Germans found it necessary to establish 
4 maximum limit, but of course some un- 
certainty was felt as to the future, since the 
diamonds have only been found not far 
from the surface, whither they have been 
brought by alluvial processes in far distant 


times. 

In the diamond fields of the former Ger- 
man Southwest Africa, the depth of the 
diamond-bearing layer varies considerably. 
While commonly but from 4 to 6 in. in 
depth, there are places between Luderitz 
Bay and Elizabeth Bay where it extends 
down from 25 to 30 ft. below the surface. 
The diamond content of gravel from the 
rich deposits of Idatal in the Pomona dis- 
trict has been as high, in some cases, as 200 
carats per cu. meter (1% cu. yd.), and the 
cost of production has been only 50 cts. per 
carat. Where, however, the diamonds are 
more thinly scattered over a wide surface, 
and the work has to be done in distant 
places, it has sometimes cost as much as 
$8.50 per carat, a cost that would notably 
decrease the profit. Under the German 
régime about 500 whites and 5,000 colored 
laborers were employed in work. The latter 
were Cape “boys” or Ovambos. As the 
Germans did not believe that the diamond 
fields would continue productive for more 
than 12 or 15 years longer, the production 
will not be large enough to seriously com- 
pete with the South African mines. That 
temporarily good results were attained in 
some quarters under the German manage- 
ment is shown by the fact that the Colonial 
Mining Co., Ltd., paid during the four years 
1910-1913 dividends totaling 112 times the 
amount of its capital of $24,450. The high- 
est dividend was 3,800 per cent. for 1912, 
and before any dividends could be declared 
the heavy taxes imposed by the Government 
had to be met.* 


The change in ownership of what was 
formerly German Southwest Africa bids 
fair to lead to the exploitation of a new 
source of diamonds. A British company, 
with liberal financial backing, is said to have 
been formed to carry on dredging opera- 
tions on the ocean bed off the coast. It has 
been known for some time that the diamond 
deposits extend out beyond the coast line. 
All the probabilities favor the idea that 
these submarine deposits are of similar ori- 
gin with the terrestrial ones in the province, 
being derived as the latter are from some 
unidentified source to the eastward, and 
hence the rumor of the existence of a true 
“diamond pipe” somewhere beneath the sea 
appears to lack any satisfactory basis in 
theory, although of course all theories are 
subject to the final arbitrament of facts. 
According to the Board of Trade Journal, 
the Government is to take 40 per cent. of 
the proceeds of the work, and arrangements 
are said to be in a forward state for dredg- 
ing within a short time. The enterprise is 
also supported by two well-known South 
African interests. 

Rhodesia.—The official report of the dia- 
mond output of Rhodesia for the years 
1913-1917, shows that the amount still con- 
tinues to be small. The diamonds are al- 


_—. 


*“Resources of German Southwest 


Africa,” 
Comm. Rept., June 5, 1919. 
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most exclusively from gem-bearing gravel 
of the Somabula Forest.** 





Weight Valuein Value Value 

in Pounds, in Per 

Year Carats. Sterling. Dollars. Carat. 
St ee era es 706 3,645 $17,739 $25.13 
eins ovaxas0 wisig wae 1,004 3,985 19,393 19.31 
Pane <vGieacaecem 272 1,016 4,944 18,18 
ROEO” ses taaeaes 1,021 5,332 25,943 25.41 
SUES = b:¢<c.cwenes 619 2,991 14,943 25.41 
Tota axcces 3,622 16,968 $82,575 $22,80 
Union of South Africa—There was a 


slight decrease in the diamond production 
of South Africa in 1918, as compared with 
1917, when the reaction from the check 
given by the war was more decided. In 
1918 the weight of the diamonds taken from 
the mines was 2,537,360 carats, having a 
value of $35,574,335, while in 1917 the pro- 
duction was 2,902,416 carats worth $38,569,- 
050. This still shows an increase over 1916, 
the first year of the improved conditions, 
when 2,346,330 carats were taken out, val- 
ued at $27,132,893. The value per carat rose 
progressively in these years, as follows: 
1916, $11.37; 1917, $12.93; 1918, $14.02. The 
higher prices secured thus served, in part, 
to offset the smaller output for 1918. 

The renewed prosperity of the De Beers 
mines is shown to have maintained the high 
standard revealed in the report for the year 
ending June 30, 1917. In the Thirtieth Re- 


port, that for the year ending June 30, 1918, 


the value of the diamonds sold in the year, 
plus the increase of stocks at cost of pro- 
duction, is given as £4,327,648 ($21,060,- 
502 at normal exchange). This compares 
with £4,629,772 ($22,523,837) for 1917, the 
apparent slight decrease being practically 
negligible. The undistributed balance on 
June 30, 1917, was £1,850,861, of which 
£715,579 represented unsold diamonds in 
stock at that date. From this total balance 
the sum of £1,135,277 was appropriated for 
the stabilization of the diamond trade, 
through investments in other diamond min- 
ing companies and in kindred interests. A 
further sum of £441.249 was set aside for 
this purpose from the balance of revenue for 
the year, making in all £1,576,531 ($7,672,- 
188 at normal exchange). Adding to the 
resultant balance of £715,583, the revenue 
from diamonds sold, plus increased value of 
stocks, and an additional amount of £351,901 
for interest and dividends on investments, 
etc., a total of £5.395,133 ($26,248.815) was 
reached, from which was deducted £1,223,- 
935 for productive mining expenditure, and 
£548,834 for maintenance of mines and 
floors temporarily shut down, expenditure 
on farms, charges, etc., interest in deben- 
tures and on capital of leased companies, 
and sinking fund toward repayment of de- 
bentures, and, finally, £135,266 for expendi- 
tures consequent to the war, such as salaries 
and wages of employes on active service, 
war bonus to all employes, donations of 
war funds, etc. This left a balance of £3,- 
487,098 ($16,969,963). This sum was distrib- 
uted as follows: £267,517 as payment of in- 
come tax to the Union of South Africa; 
£441,249, as noted above, for the stabiliza- 
tion of the diamond trade; £740,000 for 
dividends on the preferred shares, after the 
deduction of the dividend tax; £1,250,000 
for dividends and bonus on deferred (com- 
mon) shares; the remaining £788,332 being 





**Buil. Imperial Inst., p. 456. 
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carried as balance to the ensuing year. Of 
this amount £746,654 was entered on Sus- 
pense Profit Account, as representing value 
of diamonds unsold June 30, 1918, and £41,- 
677, as unappropriated balance. It is inter- 
esting to note that the Suspense Account 
includes “Participation in Southwest Africa 
Diamonds unrealized 30th June, 1917.” 
This, of course, refers to diamonds ex- 
tracted from the former German mining 
fields in Southwestern Africa. 

The General Reserve Fund was reduced 
by £96,079 expended in increasing the 
stocks of blue ground, and now stands at 
£ 1,605,086 ($7,814,071). On the other hand 
the Redemption Fund for the De Beers 
Four-and-a-half Per Cents was increased 
£498,944. Both of these funds are invested 
in securities which are estimated at market 
prices of June 30, 1918. The special reserve 
fund for the stabiliment of the diamond 
trade is invested in the shares of other dia- 
mond-mining companies and related inter- 
ests. 

In the course of the year the company 
declared two dividends, each of 20 per cent., 
on the preferred shares, 40 per cent. in all. 
On the deferred (common) shares, two 20- 
per cent. dividends were also declared, as 
well as a bonus of 10 per cent. on each 
share, making a total distribution of 50 per 
cent. on this stock, 

The stock of blue ground and lumps on 
the floors on June 30, 1918 is given as fol- 
lows in the report: 


Loads. 

EPO EON ii o.0.s.9'«lxis ahs waece Wee sa Wasa 48,396 
WCSERAW SUE 2. credse ePeeveeen 3,012,570 
ey ae a ae 3,220,808 
POOR cele sinks axntdukenieasent 2,795,493 
WOUND Siiedin dinner nian eeebaana 9,077,267 


The value of this blue ground is set at 
£1,295,438 ($6,304,149). 

By the death on Sept. 1, 1918, of Mr. 
Francis Oats, for the past 10 years Chair- 
man of the De Beers Co., it has been de- 
prived of the services of one who has de- 
voted himself long and faithfully to it. His 
sterling judgment, based on protracted ex- 
perience in the diamond field, made him an 
almost invaluable aid to the company, and 
his advice and counsel were always sought 
for when any momentous decision was to be 
made. 

(To be continued) 








In the arrest in New Bedford, Mass., re- 
cently, of a man who gave the name of D. 
A. Wilcox, alias “James Brown,” on a 
charge of burglary, the local police believe 
they have a solution to the theft of $3,300 
worth of silver bullion from the Meriden 
and Wallingford factories of the Interna- 
tional Silver Co. within the past year. The 
thefts were made from the Wilcox Silver 
Plate Co., on Pratt St., Meriden, and from 
the Simpson, Hall, Miller Co., in Walling- 
ford. The first break in Meriden was on 
Dec. 10, 1918, when 1,000 ounces valued at 
$1,000 was taken from the plating room 
of the Wilcox Silver Plating Co. The 
second theft was made in a similar manner 
at the local. plant on the night of July 15, 
1919, when 800 ounces were taken. The 
Wallingford theft occurred on the night of 
Oct. 9 last when $1,500 worth of silver in- 
gots were taken. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reviewed by Correspondents of The Jewelers’ Circular 














Lonpon, Nov. 29.—Business among 
wholesale firms in this city is reported as 
being quiet during the past month, and in 
view of the fact that the end of the year 
is approaching, a period during which time 
very little business of importance is trans- 
acted, it is plausible to presume that the 
trade will be slack for the next few weeks. 
The situation among the manufacturing 
jewelers is quite different. They are now 
busy with private orders for the Christ- 
mas season, but even among manufactur- 


ers, there is not the activity in the market | 


which is usually witnessed during the pe- 
riod preceding the holidays. 

The auctions of diamonds and other 
precious stones which are being held here 
are competing with the dealers in obtain- 
ing sales, as many people visit the auction 
rooms believing that they get better bar- 
gains than at the offices of the diamond 
dealers. It is expected that the heirlooms 
of the late Imperial family of Russia will 
be sold here within a short time. In this 
collection is a pearl necklace valued at 
£300,000, and also many valuable diamonds. 

Pearls are still proving a great attraction 
for speculators who in most cases are mak- 
ing money on their transactions, as there 
is a trend toward higher prices, the supply 
of fine pearls being very scarce indeed. 
Sapphires in fine qualities are in great 
demand and a fair business is being done 
in these stones by local jewelers. The 
rough diamond market remains very firm, 
and with the amalgamation of the diamond 
mining companies, the output of which is 
brought to London to be distributed by the 
London Diamond Syndicate. It is evident 
that the market will continue strong dur- 
ing the entire year. 





AmsterpAM, Nov. 16.—Conditions in the 
trade here are gradually returning to pre- 
war time conditions. Trade here is usually 
dull during the months of November and 
December. Undoubtedly the present in- 
dustrial conflicts prevailing in the United 
States are having a great effect on the dia- 
mond trade in this market, as they are 
causing temporary absence of American 
customers, who, because of the labor 
troubles at home, are not inclined to make 
purchases of any importance just at pres- 
ent. This leads to a slight decrease in 
the number of men employed in the dia- 
mond cutting works, especially those who 
are employed by the small manufacturer. 
On the other hand, it may be stated that 
ithe large manufacturers are continuing 
their normal course conscious of the fact 
that as soon as conditions have become 
stable in the United states that the busi- 
ness here will revive. 


The market continues very firm, and 
every indication points to a further ad- 
vance in prices. This is particularly true 
in view of the fact of the purchase of the 
diamond output by the London Diamond 
Syndicate for a period of five years. This 


means that there will be no competition 
among the various companies, and will, of 
course, strengthen the markets for all 
classes of diamonds to a great extent. 
There is still a high demand for small size 
brilliants, especially from the London and 
Paris, markets, where jewelers are busy 
preparing stock for the Christmas trade. 
Visiting representatives of concerns from 
other markets are surprised of the firmness 
of the diamond market at the present. 





Paris, Nov. 18.—There is some activity 
in this center among jewelers and diamond 
mounters who are now hard at work on 
orders from storekeepers who are looking 
for a good Christmas trade, the first since 
the war. It is expected that foreign visi- 
tors who will come to Paris during the 
Winter season will also help the trade. 
There is a great scope for new designs in 
jewelry due to the fact that many exhibits 
have been held in the industrial centers of 
France. These exhibits have given strik- 
ing evidence of the reconstructive spirit 
prevailing among jewelers in this country. 

The fair held recently at Lyons gave an 
excellent opportunity for jewelers to 
further the interests of the trade and to 
again raise the industry out of the de- 
pressed condition which it has occupied 
during the war. This is also true of that 
branch of mineralogy in which many ex- 
perts are at present engaged making re- 
searches relating to precious and semi- 
precious stones. All these facts will act 
as a check against the importation of Ger- 
man and Austrian goods. 

During the coming season there is belief 
there will be a fair demand for pendants 
consisting of colored stones surrounded by 
small diamonds. The turquoise is espe- 
cially in favor. There is still a good de- 
mand for fine grades of pearls which are 
bringing high prices. 

Wholesale firms in the diamond trade 
report business as quiet, as many overseas 
customers have stopped orders for a mo- 
ment, the only market giving orders at 
present being the Indian market, where 
there seems to be a good sale for dia- 
monds. Some little business was done in 
the market during the past month for 
medium quality “roses,” ranging from 40 
to 80 to the carat, which have increased 
in. price about 40 per cent. during the last 
six months. The South American market 
is proving a good customer for this class 
of gems and there is every prospect for a 
zood trade in that branch of the industry 
during the next year.‘ 








C. D. Martin has opened a pawn shop at 
125 W. Market St., Louisville, Ky. He was 
formerly engaged in business there, but 
sold out both his stores and went to Birm- 
ingham, Ala. He did not meet with success 
there and went fo Atlanta. He could not 
find what he desired there, so went back to 
Louisville. 
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Great Increase in Importation of 
Diamonds 





The diamond imports into the United 
States in the year about to end will be 
twice as much in stated value as in any 
preceding year in the history of our im- 
port trade. Figures compiled by the Na- 
tional City Bank of New York indicate 
that the value of diamonds and other pre- 
cious stones imported in the calendar year 
1919 will exceed $100,000,000 against the 
former high record of $52,000,000 in the ca- 
lendar year 1916. Whether this means that 
the people of the United States are disre- 
garding the advice to avoid extravagance 
or are considering diamonds a proper class 
of “permanent investment” is undeter- 
mined, but at least it is a fact that the im- 
port value of the diamonds brought into 
the United States in the current year will 
be twice as much as in any preceding year 
and will aggregate about $100,000,000, since 
diamonds alone form about 85 per cent of 
the grand total of the group “diamonds and 
other precious stones,” of which the total 
imports in the nine months ending with 
September were $76,663,118, while the fur- 
ther fact that the imports of this class have 
been running at the rate of $11,000,000 per 
month of late indicates that the grand total 
for the year will considerably exceed $100,- 
000,000 and that of diamonds alone prob- 
ably a full $100,000,000. 

The aggregate value of the diamonds in 
the United States is now considerably 
above $1,000,000,000 and if valued at the 
present inflated prices will approximate 
$2,000,000,000. A statement by a distin- 
guished diamond expert made as far back 
as 1900 put the total value of diamonds in 
the United States at that date at about 
$450,000,000, and as the importations since 
that time have aggregated about $600,000,- 
000 and the exportations practically noth- 
ing the grand total at pre-war values would 
be at the present time rather more than 
$1,000,000,000, and when it is remembered 
that values of diamonds have advanced 
from 50 to 100 per cent during the war 
period, it is quite apparent that the grand 
total, when measured by present market 
values, would not be far from $2,000,000,000: 
and would certainly reach that figure: 
within a very short time with the current: 
imports totalling $100,000,000 a year. 

More than half the diamonds of the- 
world are now owned or held in the Unitedi 
States, says the bank’s statement. An esti- 
mate made by the highest authority in the- 
United States showed that the United: 
States held in 1900 considerably over one- 
third of the diamonds of the world, and as. 
she has been since that time a larger im- 
porter of diamonds than any other coun- 
try and has taken a very large proportion. 
of the diamonds turned out since the begin- 
ning of the war, it is apparent that our 
share of the world’s stock of diamonds is. 
now fully one-half. 

The bulk of the world’s diamonds comes, . 
of course, from South Africa, which, in 
fact, turns out about nine-tenths of the dia-. 
monds produced in the entire world. 
These crude diamonds go chiefly to Europe: 
for preparation for market, Netherlands. 
being the largest single diamond cutting: 
country, 
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Jewelry and Silverware in Cuba 





General Review of the Market by Trade Commissioner S. W. Rosenthal 
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(Continued from issue of Dec. 10.) 
Present American Opportunity 


The American jewelry industry has a 
rare opportunity in the Cuban market, as 
a result of the war. It should be borne 
in mind, however, that this trade was ob- 
tained, not through the choice of the buy- 
ers, but from necessity. The time is ap- 
proaching when, with the return of Euro- 
pean competition, this necessity will no 
longer exist. Then the preparations which 
the manufacturer has made and his care 
in handling foreign trade will largely de- 
jermine its permanency. 

Some American manufacturers have ap- 
proached this trade in whole-hearted fash- 
ion; have devoted the time, effort and 
money necessary to cater to it properly. 
These have generally made a very favor- 
able impression on the Cuban buyer. But 
the majority of firms seem content to mail 
literature praising their wares in no un- 
certain terms, printed, however, in a lan- 
guage which the merchant can not read. 

One Providence manufacturer has made 
up an extensive line of religious charms, 
strictly following European designs, and 
has coupled satisfactory merchandise with 
excellent service. This firm and its goods 
are universally praised, and European firms 
will find it a keen competitor. Other manu- 
facturers have made up lines of earrings, 
link buttons, brooches, etc., especially for 
this market, and have made adequate pro- 
vision for selling their wares. 

ADVANTAGES OF AMERICAN FIRMS. 

American manufacturers have the fol- 
lowing advantages over their European 
competitors: (1) They are near the mar- 
ket and can deliver merchandise in Ha- 
bana in three days from New York, while 
about two weeks are required to deliver 
from Europe; (2) preferential rates of 
duty, ranging from 20 to 40 per cent, are 
in force; (3) American jewelry has a rep- 
utation for quality and workmanship, which 
should be jealously guarded. While firms 
are starting out in this field, they might 
to advantage avoid the errors of European 
competitors in selling to wholesale and re- 
tail firms indiscriminately, thus losing the 
good will of the former. 

ADVANTAGES OF EUROPEAN FIRMS. 

Judging by the past as well as from 
present indications, France will continue 
to supply Cuba with a large percentage of 
platinum jewelry that is not made locally. 
England’s trade will be limited. If normal 
trade and manufacturing conditions in the 
jewelry industry return, our greatest com- 
petitor for the Cuban trade will be Ger- 
many. Its manufacturers have several ad- 
‘vantages over American firms: 

(1) They are thoroughly acquainted with 
the market. This enables them to send 
salesmen with lines that are very well 
adapted to the trade, and, at times, with a 
substantial stock of diamond jewelry. 
Their thorough knowledge of the financial 
standing of firms on the island has made 


‘it possible for them judiciously to place 


goods on consignment. . An incident may 
be cited that will show how they use their 
knowledge to advantage. A jeweler had a 
note of $10,000 due for merchandise bought 
in Germany. He asked the manufacturer 
for an extension of time, giving as a rea- 
son that there were political disturbances 
on the island. The European firm replied 
by sending him the cancelled note and ad- 
vising him that he could pay at his con- 
venience. The Habana merchant imme- 
diately sent a draft for the full amount. 
The manufacturer had been dealing with 
this customer for many years and knew 
full well that he was taking very little 
chance. While the manufacturer made a 
permanent friend of his customer, one not 
so well acquainted with his standing might 
have lost the account by insisting upon pay- 
ment. 

(2) German manufacturers have a thor- 
ough organization for handling the trade, 
which has been disturbed but not destroyed. 
It consists of three important elements— 
manufacturers, commission houses and 
banks. Their manufacturing process is 
flexible, because they specialize, and they 
are in a position to make special goods at 
a reasonable cost. Several German com- 
mission houses have branch offices in Ha- 
bana; these still seem to be friendly with 
the trade and are evidently ready to re- 
sume business as soon as the war is over. 
The co-operation of the banks has enabled 
them to grant long terms, which has been 
a decided help in increasing their trade; it 
has made it possible for the manufacturer 
to. receive cash when merchandise was 
ready for shipment. 

(3) German firms have extensive assort- 
ments of merchandise adapted to the coun- 
try, in design, finish, price and quality. 
Jewelry is delivered with attractive dis- 
play boxes for each article. 

(4) German firms ordinarily have an ad- 
ditional advantage in that they have a par- 
cel-post arrangement with Cuba and can 
send 11 pounds of merchandise at a rea- 
sonable rate. The United States has no 
parcel-post agreement and parcels are lim- 
ited to 2 kilos, or about 4 pounds 6 ounces, 
for which a higher rate of postage must be 
paid. The consummation of a parcel-post 
agreement with the island will be a decided 
step forward. 

While the Latin American is accustomed 
to mix sentiment with business, American 
manufacturers must not rely upon the 
feeling against German firms to help them 
hold the trade. Such feeling may exist, 
but it certainly is not strong enough among 
the jewelers to make an appreciable dif- 
ference. In the long run Cuban trade will 
go to those who can deliver merchandise of 
the best quality at the lowest price with 
best service and with the least trouble to 
the customer. 

Silverware 
OPPORTUNITIES OF THE MARKET. 
Cuba is a good market for unplated flat- 





81 


ware, a fair market for silver-plated flat- 
ware, and a very small one for that made 
of solid silver. Cuban merchants estimate 
that fully 70 per cent of these articles are 
imported in base metal without plating. Of 
the silver-plated goods about one-half are 
in the better grades, the quality being desig- 
nated by the number of grams of pure 
silver deposited on a dozen tablespoons and 
forks combined. For example, “84” 
stamped on a fork or a spoon indicates 
that that many grams of silver have been 
plated on a dozen tablespoons and forks. 
That made of solid silver is by no means 
so commonly used as in the United States. 
It is bought by foreigners and occasionally 
by wealthy natives as gifts. 

Christofle & Cie., of Paris, have been 
selling tableware to this market for more 
than 50 years, and their silver-plated goods 
are regarded as the standard. They are, of 
course, strongly intrenched with the trade. 
At the beginning of the war Wurtember- 
gische Metallwarenfabrik, of Germany, had 
a good share of the trade in both plated and 
unplated goods. While they were not so 
well known by the public, their wares were 
highly regarded by dealers. These two 
firms had the larger part of the trade. 
American flatware is in greater favor at 
present than before the war, but too much 
should not be expected from this market, 
which is a conservative one, slow to make 
changes. 

This is an excellent field for silver-plated 
hollow ware and novelties, as these are 
extensively used to decorate the home, 
which in appearance and arrangement is 
different from the American home. The 
opportunities for American manufacturers 
are greater in utility pieces, as these 
American goods conform more to the re- 
quirements of the market than do our or- 
namental pieces. The latter are generally 
too simple in design and too small in size 
to suit the Cuban trade. 

Silver articles are generally made of 
0.800 quality, but the best shops in Habana 
stock sterling silver as well. Practically 
all jewelers sell in solid silver such inex- 
pensive pieces as bonbon dishes, cups, pic- 
ture frames and child’s sets, but the fine 
stores also carry tea sets, lavatory sets, 
serving dishes and other large pieces. Ex- 
pensive goods can be sold in this market, 
the quantity, of course, being limited by 
the size of the country. For example, 
American firms have recently introduced 
sterling silver goods decorated with enamel, 
which have been well received. Toilet sets 
in this line are sold in Habana up to $1,- 
000 each. 


GLASSWARE—SILVERWARE CASES. 

One difficulty is presented to American 
manufacturers by the fact that European 
firms have been furnishing ornamental hol- 
low ware fitted with fine, etched glass, 
which we are not equipped to make. The 
trade is not satisfied with the cheap pressed 
glass which American firms have supplied, 
and cut glass is generally far too expensive 
and too heavy for.the purpose. 

Cases for silverware present another dif- 
ficulty, as the put-up of goods is of equal 
importance in Cuba as the merchandise. 
Cheap labor has enabled European manu- 
facturers to furnish display cases at prices 
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action and right prices. 


Hl We are making this offer to the manu-_ 
facturers and jobbers for the next two . 
weeks who are in need of certain sizes 
| and do not wish to buy an entire parcel 

| at this time of the year. 














James J. Loeb & Brother 


IMPORTERS AND CUTTERS OF MELEE 
68 NASSAU ST., NEW YORK 


Antwerp, 1 Rue van Levius London, E. C. 50 Holborn Viaduct 
Amsterdam, 2 Tulp Straat Paris, 11 Rue de Chateaudun 


‘The Exclusive Melee House’’ 


To Jobbing and Manufacturing Trade Only 





















Every Size, Price and Quality 




















December 17, 1919. 


much lower than we can. One reason why 
these are more important in Cuba is that 
they are not discarded, but are often in 
daily use. A favorite arrangement is one 
where the tray is cut out so that each ar- 
ticle is set into its place and the tops of 
the goods are level with the tray. The lin- 
ing of the tray is generally attached smooth, 
without shirring, and cases in general are 
substantially built. 
FEATURES OF SILVERWARE. 


The bulk of the silver-plated ware sold 
in Cuba is made up of cheap, showy goods. 
European manufacturers have been furnish- 
ing these at low prices, Germany especially 
having built up a large trade in cheap mer- 
chandise. This largely consisted of goods 
made of Britannia metal or thin stock of 
hard metals, in heavy embossed die pat- 
terns. Soft-metal ornaments are generally 
used, and wherever possible hard soldering, 
hand engraving, engine turning or other 
expensive processes are avoided. Supple- 
ments to the German catalogs have been 
mailed to the trade every few months, fea- 
turing new merchandise, and this has mate- 
rially helped German firms to build up 
business. 

In both flatware and hollow ware the 
market follows European styles, in the for- 
mer preference being given to plain goods 
and simple designs, but in the latter to or- 
nate goods. While American manufac- 
turers can not follow every idiosyncrasy of 
the market, they should in general adapt 
their merchandise to its requirements. For 
example, sugar bowls, punch bowls, wine 
jugs, and other articles should be furnished 
with lids, as these are necessary on account 
of the great number of insects at certain 
times of the year. Some simple patterns 
in flatware, as well as elaborate ornamen- 
tal pieces in hollow ware can to advantage 
be added to American lines in order to gain 
the good will of the dealers and to help the 
introduction of other merchandise. 

There is a wonderful opportunity in Cuba 
for American manufacturers of silverware, 
as there is no stock of European goods 
and very little is being shipped. Also the 
country is very prosperous. At present our 
goods are bought not from choice but from 
necessity. If our manufacturers wish to 
keep this trade after European competition 
is resumed, they should furnish the mer- 
chandise and the service which the market 
demands. 

QUALITY OF FLATWARE 

Arbitrarily dividing the population of 
Cuba into three classes—poor, middle and 
wealthy—it may be said that the poor use 
almost exclusively unplated, and the others 
use silver-plated flatware. Some wealthy 
families on the island possess flatware made 
of solid silver, but this is not used daily. 

The standard of living among the work- 
ing classes of Cuba is lower than in the 
United States, just as their scale of wages 
in normal times is lower. Another im- 
portant factor in détermining the grade of 
tableware used is the higher price of silver- 
plated ware in Cuba due to the cost of im- 
portation and customs tariffs. 

Statistics published by the Cuban customs 
do not show the amount of silver-plated 
flatware imported. There is a general item 
“silver and gold-plated articles,” which 
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covers a wide variety of merchandise, and 
another, “table cutlery,” which shows im- 
portations of unplated goods for the calen- 
dar year 1916 amounting to $34,418. 

Local dealers estimate that 70 per cent 
of all flatware articles imported are made 
of nickel silver or other base metal. Nickel 
silver is generally known as “alpaca.” 
While the amount of nickel in the alloy is 
not declared by European manufacturers, it 
is generally understood to be 10 to 17% 
per cent. There is an unusual opportunity 
for American manufacturers of unplated 
flatware. 

The larger part of the silver-plated flat- 
ware sold in Cuba is of a better’ quality. 
“Single plate,” “triple plate,’ and similar 
terms are not understood by the Cuban 
dealer. As a matter of fact, many of the 
merchants have been buying from the same 
European manufacturers for so many years 
that they no longer remember the exact 
amount of silver which their goods contain, 
or other details as to quality. They rely 
on the manufacturer to furnish them with 
good, medium or cheap qualities as they 
designate on their orders. 

TWO MAKES PREDOMINANT. 

The brands of flatware best known in 
Cuba are Christofle and “W. M. F.” 
( Wurttembergische Metallwarenfabrik ). 
Christofle & Cie. make only one quality in 
their own name; that is, 84 gram. The 
German firm sells the same pattern in four, 
five and at times even in six ditterent 
grades. For example, model “H” is listed 
in its catalog in 90, 60, 40, 20 gram, light 
plate and alpaca. While this system has 
an advantage in that it enables the dealer 
to order patterns and qualities suited to 
his trade, it has the great disadvantage of 
making it possible for a competing dealer 
to offer the same pattern in a lower grade 
and therefore at a lower price. 

In general “84” grade is considered as 
the standard of good quality silver-plated 
flatware. Spoons and forks are spot plated 
at the points of greatest wear. There is 
very small sale for tableware made of solid 
silver, which is stocked only by a few firms 
in Habana. This is generally of 0.800 
quality, although some is brought from the 
United States in sterling silver. Dealers 
say that it is bought occasionally by for- 
eigners for their own use, but more fre- 
quently by wealthy natives as gifts. 

Christofle & Cie., who as noted have been 
selling here for over 50 years, and have a 
powerful hold on the trade, maintain an of- 
fice in Habana, where a limited stock is 
carried. Wurttembergische Metallwaren- 
fabrik have sold the market for about 30 
years, and while they are not so_ well 
known by the consumer they are strongly 
intrenched with the dealer. They cover 
the Cuban market through a commission 
house in Hamburg. Other well-known 
European manufacturers are Alfenide & 
Cie. of Paris and J. P. Kayser Sohn, Cre- 
feld, Germany. Three American firms 
have been selling here for some years and 
another entered last year and has just 
started an advertising campaign on the isl- 
and. 

SIZE AND FINISH. 


Spoons, forks and knives sold in Cuba 
are of the sizes that prevail in Europe. 
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Teaspoons are smaller than ours, about the 
size of “five o’clock tea’; dessert spoons, 
forks and knives compare in size with those 
used in the United States, those from 
France being about one-quarter inch 
shorter. Tablespoons generally measure 21 
centimeters, or about 8% inches, with bowls 
considerably larger than American spoons. 
Medium knives are preferred, about 10% 
inches long. Forks are always the same 
size as the corresponding spoons. See 
pages 60 and 61 for sizes of French and 
German flatware. 

Handles of flatware are preferred in But- 
ler finish, with the bowls of spoons and 
the tines of forks bright. A light lustrous 
Butler finish is especially favored. In gen- 
eral knives are wanted with unplated, rust- 
less blades, except fruit knives and fish 
knives. However, cheap, solid-handled 
knives are frequently sold with plated 
blades, since local dealers say that they put 
up a better appearance. 

Silver-plated flatware in bright finish is 
in small demand, while that in French gray 
and platinum finish is not _ salable. 
Lacquered goods are not wanted since the 
climate seems to attack the finish and the 
articles can not be readily cleaned. 

DESIGN AND SHAPE, 

While fashions in jewelry are up to date 
in Cuba, they seem to be many years behind 
the times in flatware; the boast of the 
Cuban dealer is that there has been little 
change in pattern for the last 40 years. 

Plain and simple patterns are preferred, 
the largest demand being for such simple 
designs as Windsor, Tipped, Shell, Thread 
and Spanish. Artistic straight-line designs 
are also favorites, and these are usually 
German (see fig. 18). Neat border effects 
are well regarded. The ornamentation is 
frequently repeated on the backs of spoons 
and forks. According to local dealers the 
demand for plain goods and simple designs 
is due to the scarcity of competent domes- 
tic servants, and table cutlery is wanted of 
a type that can be readily cleaned. 

Knives with swaged scimiter blades sell 
best ; those with straight blades are in com- 
paratively small demand. French blades 
are in demand at times in the best grades 
of French flatware (see fig. 17). Knives 
with hollow handles are preferred. 

About 90 per cent of the spoons and 
forks have the ends of the handles turned 
up; the rest are turned down. The bowls 
of European spoons are deeper than ours 
and more pointed at the lip, the shape of 
the bowl being similar to the cross section 
of an egg. Frequently spoons and forks 
made of base metal have a small wing 
above the bowl and the shoulder. 

(To be continued) 








The Newark Tortoise Shell Novelty Co., 
is being reorganized. The reorganization 
will become effective Jan. 1 next. The offi- 
cers will be: president, Wm. S. Bechthold; 
vice-president, H. B. Koopman; secretary, 
Morris Marx; treasurer, Geo. Schumacher. 
The board of directors will be composed of 
the following: Wm. S. Bechtold, H. B. 
Koopman, Morris Marx, Sidney Prager and 
George Schumacher. The company has been 
in business for the past 25 years as manu- 
facturers of celluloid hair ornaments and 
has recently added white ivory toilet goods. 
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Wasuincron, D. C., Dec. 10.—Some very 
interesting information in regard to the 
production of platinum in Colombia was 
recently made public by the Department 
of Foreign and Domestic Commerce, 
from a general report, which has been 
sent to the department on industrial con- 
ditions in that country. The platinum 
report contained the following: ‘i 

“The Arato and Choco Rivers are trib- 
utary to Cartagena commercially. There- 
fore merchants in Cartagena are the heav- 
jest buyers of platinum and gold from the 
placers of these rivers and also supply the 
merchandise needs of the region through 
their agencies established in Quibdo, Ist- 
mina and Baudo. The development of 
water transportation of the San Juan 
River has taken some of this trade away 
from Cartagena, and the district has also 
been invaded from Medellin by traders 
from Antioquia. 

“The United States has taken almost 
the entire platinum output of Colombia 
during the war. The following table 
shows the quantities imported from that 
country during 1915, 1916 and 1917. Sta- 
tistics for 1918 show only the value of 
the platinum exported to the United 
States from Cartagena: 


Fiscal Year. Ounces. Values. 
CT) ene ee ee 13,601 $470,938 
| SASS es ee ee 25,588 1,473,553 
BOE s6eeskscGsakaonees 21,278 1,536,422 
DORR Ra eet sti hotiasaieterctve —— 1,325,481 


PRODUCTION OF PLATINUM STIMULATED BY 
HIGH WAR PRICES 

“Columbia produces an average of 30,- 
000 troy ounces of platinum per year, 
practically all coming from the Quibdo 
district. The high prices prevailing dur- 
ing the war greatly stimulated the pro- 
duction of this important metal, and en- 
tire districts along the coasts and rivers 
west of Cartagena were depopulated, the 
people emigrating to the platinum dis- 
trict to wash for platinum and gold. 

“During the fiscal year of 1917-18 pro- 
duction in weight of metal fell off on ac- 
count of the protracted dry season, the 
usual heavy rains of the Quibdo region 
not materializing. A great many more 
people were engaged in the work, but the 
production per capita was not normal 
with relation to former years, when 
prices were much lower. Water for 
washing the metal had to be collected 
during the night in small pits dug in the 
banks. The work was thus made much 
harder and considerable time was lost. 

“Plantains and dried fish are the staple 
articles of food of the Negro and Indian 
platinum workers and cost 10 times more 
‘in the Quibdo district than farther down 
‘tthe Atrato River, the main source of the 
supply. The fixing of the high price of 
‘$105 per -ounce..for platinum by the 
‘United States Government during 1918 
Rreatly stimulated the work, although, 


due to the weather conditions noted 
above, the total production was not in 
relation to the greatly increased number 
of men engaged in the work. 


CARTAGENA THE SUPPLY CENTER OF. THE 
QUIBDO DISTRICT—LABOR AND CLIMATE 


“The Condoto River district is also a 
great producer of platinum, but it is of 
an alluvial formation, and on account of 
the broken nature of the ground and 
heavy jungle no accurate estimate can be 
made of the possibilities of future pro- 
duction or of the extent of the platinum- 
bearing ground. Doubtless the fields are 
much more limited in extent than is gen- 
erally supposed. In this region platinum 
predominates, there being approximately 
only 4 per cent of gold found with the 
platinum, while on the Quibdo side gold 
predominates, the platinum content of 
sands being only about 10 per cent. An- 
other producing section of the Quibdo 
district is the area near the headwaters 
of the Quito River, which is being worked 
now to a greater extent than ever before. 

“Cartagena is the supply center of the 
Quibdo region. Approximately $1,000,- 
000 worth of imported merchandise, prin- 
cipally cotton goods, are shipped into 
this region every year from Cartagena. 
Probably 60 per cent of this amount con- 
sists of cheap cotton prints. The large 
importers of Cartagena maintain branch 
houses in Quibdo and Istmina, Syrians 
predominating. Traders travel up the 
small rivers in canoes with trade goods 
and buy gold and platinum. 

“The labor engaging in this work is 
unsatisfactory. After working in the river 
a few weeks and making good pay, they 
will return down the river for the re- 
mainder of the season. Although as many 
as 300,000 men come into the platinum 
country during a single year, not more 
than 3,000 men are working there at one 
time. The climate is very unhealthy. 
Several large companies have failed in 
attempts to use large modern dredgers 
in this platinum and gold-placer district. 


MINING LAWS—TENDENCY TOWARD GOVERN- 


MENT CONTROL 

“Mining property may be acquired by 
denouncement, as it is termed locally. A 
mining claim consists of an area of 240 
by 1,800 meters (meter equals 3.28 feet) 
for quartz and vein mines, and 1,000 by 
5,000 meters for placer claims. A quartz 
claim covers 106.75 acres and a placer 
claim covers 1,235.5 acres. Assessment 
work does not have to be done, but an 
annual contribution or tax is paid on all 
claims held. This tax averages about 
$20 per claim for ground rent, and does 
not include the various taxes on produc- 
tion, export, etc. Americans wishing to 
acquire mining land by denouncement in 
Colombia are obliged to have the loca- 
tion made for them by trusted Colomb- 
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ians and transfer made to them later, 
since the law does not prohibit native 
citizens from transferring mining prop- 


-erty to foreigners if the permission of 


the Government is secured previously. 

“During the period from 1910 to 1914 
there were 3,821 mining claims, chiefly 
gold mines, located in Colombia, and the 
Government granted 1,018 titles to mines 
in all parts of the country. There are 
records of 18,386 mines in the country, 
but their exploitation is on a scale very 
inferior to their merits as. mineral de- 
posits. 

“In his annual report for 1918, the Min- 
ister of Public Works states that, al- 
though the total export of precious metals 
from the country reaches nearly $6,000,- 
000 annually, the net product for the Na- 
tional Treasury is only $18,000, and it is 
recommended that mining contributions 
and taxes be increased and new legisla- 
tion carried through to correct this con- 
dition. A presidential decree of July 9, 
1918, prohibits the adjudication of placer 
or alluvial mines in the beds of navigable 
streams. A _ special permit from the 
Minister of Public Works is necessary 
in order to obtain permission to work 
placer ground in the bed of a navigable 
stream. An examination by Government 
engineers has to be made in each case. 
In all legislation appertaining to mining 
there seems a decided tendency toward 
Government control. 

“The Choco district is also said to 
contain many other minerals, such as 
copper, lead, silver, palladium, etc., but 
very little is known of the real extent or 
value of the veins or deposits. Many 
rich samples of all of these ores have 
been brought in by the native prospec- 
tors out for gold and platinum. 


COST OF DEVELOPMENT OF FLACERS VERY 
GREAT 


“Foreign companies wishing to prospect 
ior placer mining in Colombia should be 
prepared to furnish a large expedition, 
well equipped and having men experi- 
enced in the tropics. Medical service 
should also be provided as a necessary 
requisite to the success of the work. Such 
properties can only be developed suc- 
cessfully by large capital and the cost of 
operation and equipment is very great. 
The general opinion among practical and 
experienced mining engineers who know 
the country and conditions, is that only — 
the most valuable ground can be worked 
at a profit under present circumstances. 

“The low exchange rate on New York 
and London has had a two-fold effect 
on mining in Colombia. The large com- 
panies now deliver their gold to the Gov- 
ernment mints in the country instead of 
exporting it as heretofore was the prac- 
tice when foreign exchange was at a 
premium. Foreign drafts are purchased 
at rates of $0.80 to $0.90, thus enabling 
the companies to purchase new supplies 
and equipment more cheaply than before 
the.war. As an offset to this advantage, 
their operating costs have greatly in- 
creased on account of the much higher 
prices for staple foodstuffs in the coun- 
try ‘and the enormous cost of new ma- 
chinery and supplies which have to be 
imported.” 
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ZUTTING DIAMONDS 


IN 


AMSTERDAM 


47 Diamant Boerse 


NEW YORK 


87 Nassau St. 








CHICAGO 


1216 Heyworth Bldg. 
P. H. Winterberg, Mngr. 


DETROIT 


507 Liggett Bldg. 


We beg to announce that after Jan. Ist, 1920, our 


Diamond Cutting Plant will be in operation in con- 


nection with our Detroit offices, and we will be in a 


position to cut, besides the regular grade of Dia- 


monds, Emerald-cut, Marquise Diamonds, efc. 


We respectfully solicit your repair work with the 


assurance of expert workmanship and prompt service. 


JACOB SEGAL & CO. 


IMPORTERS AND CUTTERS OF DIAMONDS 


507 Liggett Bldg., Detroit, Mich. 


Wholesale Exclusively 


Diamonds Exclusively 
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ports of Clocks, Watches, Jewelry and Gems in Canada 


—The monthly report of the Trade of Canada for September 
for home consumption in the jewelry and allied trades as 





































































































































































































follows: 
Month Six Months 
of September Ending September 
Ore ES ee . 
1918. 1919. 1918. 1919. 
Dollars. Dollars. Dollars. Dollars. 
a a od da sasrecarele inate wee we United: Kingdoms. . " 657 * 5,069 
. vg alee United States...... * 71,824 * 342,060 
S JAPAN 2.040.062 'e see in Seid as = 705 
Other countries.... * 346 ” 1,493 
Totals - 72,827 349,327 
: atch keys, clock movements 
_— yn yo ; i caw Sale een wate ae United Kingdom... - wenewe ~ 166 
oo United States...... * 4,776 * 19,572 
VOOGR) sa:cs eetwesteae ? Seas = rere 
Other countries.... - Pere ” 5 
i re . 4,776 sd 19,743 
ks, clock and watch keys, clock move- " So 
gon and clock cases......eeseeeeeeers l nited Kingdom... 360 1,005 
y : United States...... 47,127 379,071 
JOBE “einseineisienvesec 675 1,749 
Other COUNTIES. 206 ocse< Sue) | jase 
POCO ieaines az 48,162 382,140 
NUREPHEN: iis sleGie a sieieie cae e siendiareeatigilegeits United Kingdom... 509 1,055 7,106 2,418 
pie aiieaite United States..... 444 1,406 6,590 6,689 
Switzerland ....... 5,008 4,925 15,834 23,442 
Other countries... .2...5 Ft. awewews 1,877 
Watch actions and movements and parts TONING! baadaaseieress 5,961 8,337 29,530 34,426 
f, finished or unfinished, including 
vintthe ca and sleeves.....seseesees United Kingdom... 179 327 8,110 4,476 
ee United States . 69,356 100,976 459,905 500,942 
TORO 5 os cae a'ayasc0e eee 177 1,002 533 
Switzerland ....... 46,352 83,197 256,280 370,071 
Other countries... <secss ree ne 447 sadaeone 
TOVAIWS  wawiasicwes 115,887 184,677 725,744 876,022 
/ ses and parts thereof, finished or 
‘edietnes as ‘ : OL -United Kingdom... ...... os eeeee 415 760 
United States ..... 6,701 17,053 62,421 93,070 
Switzerland 4,889 6,218 19,380 33,506 
Other countries.... ...... guadac 310 240 
GUI 65.3cs awe 11,590 23,271 82,526 127,576 
1) J d gilt ware,n.o.p..United Kingdom... 1,203 7,567 8,846 23,514 
: sia iaamaiiatamataa ia , United States ..... 4,531 27,455 62,960 ~—«:118, 460 
REGMOO. 25 ockkcewe A aieees 1,211 875 
Other countries ... 62 122 
Totals 5,734 35,022 73,079 142,971 
lie GMs cxaacavegeeees weeeeeeUnited Kingdom... 1,371 8,057 7,776 18,056 
er eH United States .... 39,107 118,332 378,575 486,244 
YONGE? sas svete 919 1,542 4,137 12,009 
OR LOR 465 1,508 3,350 7,873 
Other countries.... 171 13 433 * 405 
Totals . 42,033 129,452 394,271 524,587 
Sterling or other silverware, n. 0. Peo.eee United Kingdom... 290 5,152 6,632 23,891 
United States ..... 963 12,232 24,237 40,529 
Other countries ... 3 rene 27 932 
Totals : 1,256 17,384 30,896 62,280 
Manufactures of gold and silver, n. 0. p..United Kingdom... g 553 773 1,825 
United States ..... 1,422 16,357 13,884 62,498 
Other countries.... 45 20 1,043 587 
POtMli snk chicas 1,475 16,930 15,700 64,910 
Diamonds, unset ......e0+ ccccccccococessUnned ‘Kingdom... 82,076 388,062 486,119 1,235,237 
DICER (SROUER 65-06). ssa Ree aks a svagakecs 68,692 
Netherlands: ccc ccc cceeie's 164,722 426,542 
Other COuUmtlies.....6. ccisics Chenue..' ' Teague 7,191 
Precious stones and imitations thereof, not 
mounted - set, and pearls and imita- Totals ......... 82,076 552,784 486,119 1,737,662 
tions thereof, pierced, split, strung or 
not, but not ae COUNIOES cin. cvse ease United Kingdom... ..... 80,483 14,303 259,938 
: United States ..... 3,618 16,730 34,717 59,132 
eer 4,517 8,841 29,230 44,764 
Dn. 3 rn ccsssararaee sane 550 1,129 2,952 2,706 
pe Ae yr nearer ane 46 1,316 6,084 
Other countries ... 147 8 449 7,517 
OGAIA “ss. cco 8,832 107,237 82,967 380,141 





*Included with “clocks, clock and watch keys, clock movements and clock cases.” 
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CHARGED WITH THEET ar 


Two Well Dressed Women Place¢ Under 
Bail Bonds After Visiting Los 
Angeles Jewelry Stores 


Los ANGELES, Cal., Dec. 10—The two 
women arrested recently in Feagans & Co.’s 
store, and later charged with the theft of a 
diamond ring valued at $800 from J. P. Tait, 
329 W. 7th St., have been released on cash 
bonds of $1,000 each. Mr. Tait’s ring, found 
in their possession, is held by the court 
pending the trial of the women. Frank 
Dominguez, their attorney, says they will 
not deny having taken the ring. 

The accused, who were well, dressed and 
refined in appearance, were arrested at the 
instance of Geo. E. Feagans, who reported 
that they first came to his store, and after 
examining a number of rings selected one 
worth $1,000 and paid a deposit on it, 
promising to call a-day or two later, pay 
the balance and take the ring. The sales- 
man noticed that another ring was missing 
from the tray. He mentioned the fact and 
as the women started to leave he caught 
one of them by the arm and snatched her 
handbag from her. In the bag it is al- 
leged was found the missing ring valued at 
$2,750. The woman made apologies and 
plausible explanations and both were al- 
lowed to leave. 

Mr. Feagans notified several prominent 
jewelers of the circumstance and it de- 
veloped that the women had visited Mont- 
gomery Bros., the J. D. Davidson Co., 
Charles H. Clark and perhaps others and 
attempted similar operations. A few days 
later, however, Feagans & Co. were sur- 
prised to see one of the women enter the 
store and ask to have her deposit money re- 
turned to her. Her companion remained in 
a taxi-cab at the curb. Mr. Feagans 
promptly dispatched a messenger for a 
police officer and locked the front doors of 
the store. The officer took the women to 
the police station in the cab in which they 
had come. 

Except at J. P. Tait’s the women were, 
so far as known, outwitted by the sales- 
men. The salesman at Tait’s missed the 
ring but while he stepped to the rear of 
the store to tell Mr. Tait the women quick- 
ly left the store and disappeared. At Mont- 
gomery Bros.’ a ring missed by W. W. 
Bloomfield, the salesman waiting on them, 
was discovered on a finger of one of the 





‘women with the stone inside her hand so 


that from the back of the hand it appeared 
to be a plain gold ring. She appeared mor- 
tified that she had, as she said, neglected to 
remove the ring as she had had a number 
of rings on her hand. 

The detectives report that the accused are 
wanted for several thefts in San Francisco, 
where they have lived. Attorney Domin- 
guez says they have confessed having taken 
jewelry from Shreve, Treat & Eacrett, 
Houston Gilmore and H. C. Watson, San 
Francisco, and from the H. Morton Co., 
Oakland. A two-stone diamond ring found 
in their possession was, he says, taken from 
H. C. Watson, from whom they also took 
a wrist watch. One of the women is said 
to come from an excellent family formerly 
well-known in Los Angeles. 
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TO HOLD ANNUAL MEETING 





Members of National Jewelers Board of 
Trade to Meet Jan. 15—District Meetings 

The annual meeting of the members of 
the National Jewelers Board of Trade will 
be held at the executive office of the Board, 
15 Maiden Lane, on Thursday, Jan. 15, at 
2:30 p. M., for the purpose of electing ex- 
ecutive officers and to transact such other 
business as may come before the meeting. 
The Board has sent out a notice of the 
annual meeting and of the various district 
meetings. The letter addressed to members 


is as follows: 

New York, December 12. 

TO ALL MEMBERS: 

Please note that the annual meeting of the 
board’s membership will be held, in accordance 
with the by-laws, at the executive offices of the 
board, 15 Maiden Lane, New York city, on Thurs- 
day, Jan. 15, 1920, at 2:30 p. Mm. for the purpose 
of electing the executive officers and to transact 
such other business as may properly come before it. 

The following amendment to Article VI, Section 
4, Paragraph 3, of the board’s by-laws, recom- 
mended by the board of directors, will also be 
acted upon (wording in italics indicates amended 
matter): 

“Every member is entitled to a copy 
of the Reference Book semi-annually, 
the ownership of said books being in the 
corporation, said books to be returned to 
the corporation upon the delivery of a 
succeeding issue. Extra copies of the 
two issues of the Reference Book or 
Pocket Editions or Sectional Copies may 
be obtained by members at prices to be 
approved by the Finance Committee; such 
prices to be published at the beginning of 
the year. Every member is entitled to a 
copy of the weekly Service sheets or 
other publications aforesaid.” 

The attention of members in the New York, 
New England, Chicago, Cincinnati and San Fran- 
cisco districts is also called to the district annual 
meeting referred to below: 

70 MEMBERS IN THE NEW YORK DISTRICT: 

In accordance with the by-laws, the annual 
meeting of members in the New York district 
will be held on Thursday, January 15, 1920, at 
2 p. M., at the board’s rooms, 15 Maiden Lane, 
New York city. Section 2, Article VII, provides 
for the election at this meeting of only one direc- 
tor, who is to serve four years. The nominating 
committee for the New York district, has ac- 
cordingly nominated: 

Henry Bodenheimer, of Henry Boden- 
heimer & Co., New York city. 

After the election of director, the meeting will 
also elect a nominating committee of five for 1920 
for the New York district. Members included in 
the New York district, who are requested to at- 
tend this meeting are those in the States of New 
York, New Jersey, Pennsylvania, Maryland, Dela- 
ware, and District of Columbia. 

TO MEMBERS IN THE NEW ENGLAND STATES: 

In accordance with the by-laws, the annual 
meeting of members in the New England district 
will be held on Jan. 2, 1920. at 12:30 Pp. M., at 
the rooms of the board, 17 Exchange St.. Provi- 
dence, R. I. Eight directors for the New England 
district will be elected at this meeting. The 
ticket submitted by the New England nominating 
committee is as follows: 

Harry Cutler, Cutler Jewelry Co., 

Providence, R. I., for a term of 1 year. 

Samuel M. Einstein, The Marathon Co., 
Attleboro, Mass., for a term of 1 year. 
Theo. W. Foster, Theo. Foster & Bro. 

Co., Providence, R. I., for a term of 2 

years, 

Charles E. Hancock, Chas. E. Hancock 

Co., Providence, R. I., for a term of 2 

years. B 
Ralph S. Hamilton, Hamilton & Ham- 
ilton, Jr., Providence, R. I., for a term 
of three years. 

Clarence L, Watson, The Watson Co., 
Attleboro, Mass., for a term of 3 years. 

Oscar E. Place, O. E. Place & Sons 
Co., Providence, R. I., for a term of 4 
years. 

Lawrence Percival, D. C. Percival’ & 
Co., Boston, Mass., for a term of 4 
years, 
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After the election of directors the meeting will 
also elect a nominating committee of three for 
1920 for the New England district. Members 
included in the New England district, who are re- 
quested to attend this meeting are those in the 
States of Rhode Island, Massachusetts, Connecti- 
cut, Vermont, New Hampshire and Maine. 


TO MEMBERS IN THE CHICAGO DISTRICT: 


In accordance with the by-laws, the annual 
meeting of members in the Chicago district is to 
be held on Friday, Jan. 2, 1920, at 2 p. m., at 
the rooms of the board, 58 E. Washington St., 
Chicago, Ill. The by-laws provide for ‘the election 
at this meeting of eight directors for the Chicago 
district, ° The ticket submitted by the Chicago 
nominating committee is as follows: 


Sol. H. Hess, Rettig, Hess & Madsen, 
Chicago, Ill., for a term of 1 year. 
Chas. T. Ross, Waterbury Clock Co., 
Chicago, Ill., for a term of 1 year. 
i Jos. M. Kucera, Norris, Alister Ball 
* Co., Chicago, Ill., for a term of 2 years. 
1. P. Juergens, Juergens & Anderson 
Ce., Chicago. Ill., for a term of 2 years. 
Robert Slade, Jr., Slade, Tenney & 
Weadley, Chicago, Ill., for a term of 3 
years, 
Frank Milhening, J. Milhening, 
Chicago, Ill., for a term of 3 years. 
A. L. Ellbogen, Stein & Ellbogen Co., 
Chicago, Ill., for a term of 4 years. 
Benj. C. Allen, Benj. Allen & Co., Chi- 
cago, Ill., for a term of 4 years. 


~ 


Inc., 


After the election of directors the meeting will 
also elect a nominating committee of three for 
1920 for the Chicago district. Members included 
in the Chicago district, who are requested to at- 
tend this meeting are those in the States of 
Illinois. Missouri, Iowa, Minnesota, N. Dakota, 
S. Dakota, Nebraska, Kansas, Wisconsin, Michi- 
gan, and Indiana. 


TO MEMBERS IN THE CINCINNATI DISTRICT: 


In accordance with the by-laws, the annual 
meeting of members in the Cincinnati district will 
be held on January 2, 1920, at 2 Pp. m., at the 
rooms of the board, First National Bank building, 
Cincinnati, Ohio. Four directors will be elected 
at this meeting for the Cincinnati district. The 
ticket submitted by the Cincinnati nominating 
committee is as follows: 

Edward Richter, Richter 
Cincinnati, O., for a term of 1 year. 

Arno Dorst, The Dorst Company, 
Cincinnati, O., for a term of 2 years. 

George Gruen, D. Gruen Sons & Co., 
Cincinnati, O., for a term of 3 years. 

Eli Gutman, L, Gutman & Sons, Cin- 
cinnati, O., for a term of 4 years. 

After the election of directors, the meeting will 
also elect a nominating committee of three for 
1920 for the Cincinnati district. Members in- 
cluded in the Cincinnati district, who are re- 
quested to attend this meeting are those in the 
States of Virginia, W. Virginia, N. Carolina, S. 
Carolina, Georgia, Florida, Ohio, Kentucky, Ten- 
nessee, Alabama. Mississippi, Louisiana, Arkansas, 
Oklahoma, and Texas. 

TO MEMBERS IN THE SAN FRANCISCO DISTRICT: 

In accordance with the board’s by-laws, the 
annual meeting of members in the San Francisco 
district will be held on January 2, 1920, at 3 P. M., 
at the rooms of the board, 150 Post St., San Fran- 
cisco, Cal. Four directors will be elected at this 
meeting for the San Francisco district. The ticket 
submitted by the San Francisco nominating com- 
mittee is as follows: 

E. V. Saunders, International Silver 
Co., San Francisco, Cal., for a term of 
1 year. 

Jesse H. Waterman, M. Schussler & 
Co.. San Francisco, Cal., for a term of 
2 years. ; 

Morris Mayer, Mayer & Weinshenk, 
San Francisco, Cal., for a term of 3 
years. 

A, W. Huggins, A. 
San Francisco, Cal., 
years. 

After the election of directors, the meeting will 
also elect a nominating committee of three for 
1920, for the San Francisco district. Members in- 
cluded in the San Francisco district who are re- 
auested to attend this meeting are those in the 
States of New Mexico, Colorado, Wyoming. Mon- 
tana, Idaho, Utah, Arizona, California, Nevada, 
Oregon and Washington. 

Respectfully, 


FRED C. BACKUS, Secretary. 


& Phillips, 


I. Hall & Son, 
for a term of 4 
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FALSE ADVERTISING CHARGED 


Seattle Jeweler Arrested After Investigation 
Started by Retail Jewelers’ Association 

SEATTLE, WasH., Dec. 10.—Barney Byrnes, 
615 Second Ave., doing business as “Lucios” 
was arrested recently on complaint charg- 
ing him with false advertising. He was re- 
leased after giving a cash bail of $500. The 
complaint alleges that Byrnes advertised 
and sold a watch of inferior quality as a 
21-jeweled movement in a 20-year guar- 
anteed case. The arrest was made by Frank 
T. Gordon, special investigator for the 
prosecuting attorney as a result of the in- 
vestigations of Harold N. Moore, secretary - 

“of the Seattle Retail Jewelers’ Association. 

Some weeks previous Byrnes was the de- 
fendant in a suit brought by A. Willard, 
3603 Alder Ave. Byrnes was alleged to 
have sold a watch to Willard, representing 
it to have a value of $25 and to have a 21 
jeweled movement and a 20 year guaranteed 
case. At the trial it developed that the 
jewels were imitation and that only seven 
of them were working and that the case was 
intended by the manufacturer to be guar- 
anteed for five years only. Byrnes was 
forced to return Willard’s money. 

Mr. Moore said he saw displayed in the 
window of the establishment the same watch 
with a large sign on it giving its value at 
$25 and representing it to be the same as 
it had been represented to Willard. He and 
Investigator Gordon entered the store and 
purchased the watch from a clerk who made 
them the same representations. 








SENT TO JAIL 





Former West Point Man Pleads Guilty to 
Using the Mails to Defraud Phila- 
delphia Jewelry Concern 

Batimore, Md., Dec. 13.—Former Lieut. 
Calvin M. Smith, who impersonated Capt. 
Harry T. Pillans, and obtained a diamond 
engagement ring from the Bailey, Banks & 
Biddle Co., Philadelphia, Pa., two weeks 
ago, pleaded guilty to using the United 
States mails to defraud and he was sen- 
tenced to 18 months in the Federal prison at 
Atlanta by Judge Rose in the United States 
District Court here yesterday. 

No time was lost in handling the case 
against Smith. The ring which Smith got 
from the Philadelphia jewelry house 
through the mails was valued at $500 and 
he sold it at a racetrack for $250, betting the 
money on a horse which lost. Smith was 
arrested by Detective Lieutenant C. A. 
Kahler and U. S. Postal Inspector G. M. 
Brill. Smith and Captain Pillans were 
classmates at West Point, and Smith was 
possessed of! information which caused him 
to write to the jewelry house and represent 
himself as Captain Pillans. 

There was no question about Captain Pil- 
lans’ good standing with the Philadelphia 
firm and the ring was forwarded. Later it 
was learned that the jewelry house had been 
duped and the Federal authorities were 
notified. It was through the work of De- 
tective Kahler and Inspector Brill that 
Smith was captured and after being ques- 
tioned by the sleuths he admitted that he 
had falsely used his friend’s name. 
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Your Headquarters for Fine 
Platinum and Diamond Pieces | 


The proven route to a satisfied clientele is milestoned 
by the three essentials :— . 


° The name WHEELER stands for the highest in crafts- 
Quality manship, beauty and durability at a cost no more than 
for the ordinary kind. 





se ° Character is the keynote to distinction, and distinction 
Distinction is expressed in every detail of WHEELER products— 
backed by 67 years of character building. 


The prompt service that knows no disappointments, 

° that springs from a stock that is always choice and com- 
Service plete, such as the House of WHEELER always main- 
tains. A veritable HEADQUARTERS for a wonder- 

ful assortment of 


; Bracelet Watches Diamond Rings 
Pendant Watches Diamond Jewelry 


In fact everything that your customer is most likely to desire. Correspondence 
invited. 


Hayden W. Wheeler & Co., Inc. 
Maiden New York 





Lane 
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The News from England 








Diamond Cutting and Polishing Industry at Brighton—Control of Diamond 
Supply—Report of the De Beers Co.—Valuable Pearl 
Necklace Offered at Auction 
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Lonvon, Dec. 4.—Bernard Oppenheimer, 
the South African diamond magnate who 
a year ago started the diamond cutting and 
polishing industry at Brighton, England, 
is now prepared to turn the works into a 
company with a capitalization of £6,500,000. 
When the new diamond works were opened 
last year the South African millionaire said 
at the time that when the works became 
productive he would be prepared to offer 
to the South African Diamond Corpora- 
tion the right to participate in the under- 
taking at cost price. In a letter to the 
company, Bernard Oppenheimer says it can 
purchase at par 400,000 £5 shares in a com- 
pany to be formed by him to carry on what 
will be known as the Bernard Oppenheimer 
Diamond Works. The whole of the capital 
will be subscribed by Lewis and Marks 
(Diamond Branch), Ltd. of which Mr. 
Oppenheimer is managing director and 
holds more than half of the share capital. 

To consider this offer the South African 
Diamond Corporation is meeting to-day, 
when it is proposed to issue 200,000 un- 
issued shares at £10 each, the proceeds to 
be employed by the company in the pur- 
chase of the 400,000 £5 shares of the pro- 
posed Bernard Oppenheimer Diamond 
Works at Brighton and elsewhere. The 
above offer has been underwritten for a 
commission of 2% per cent. The new 
South African Diamond Corporation shares 
will rank pari passu with the shares al- 
ready issued for dividend as from Jan. 1, 
1920, where amounts are fully paid up. 

Profitable working on the diamond works 
at Brighton only started last February. 
The profits up to the end of October, this 
year, were £51,669. Five hundred men are 
now employed at the works, and this num- 
ber is to be increased, ultimately, to 1,500. 
All employes are men who were disabled 
while serving in the British army and naval 
forces. Works for cutting and polishing 
have also been opened at a town in Wales 
and one in Scotland. The training center 
at Cambridge will employ another 350 men. 

x ok OK, 


According to a message received here, 
the South African minister of mines has 
decided to control the diamond supply, the 
decision being the result of a conference 
of four groups of diamond producers, rep- 
resentative of the Union government and 
South-West Africa. The price will be 
fixed every quarter. 

A London syndicate has been accepted 
as the medium and contracts for five years, 
terminable at the end of two years, have 
been arranged. The syndicate will pay the 
producers 5 per cent. less than the average 
Price it obtains in the preceding quarter. 
The syndicate will receive 5 per cent. 
above the basic price, and the additional 
proceeds will be equally divided between 
the producers and the syndicate. The 
amounts supplied will be based on the ac- 
tual sales of the preceding three months. 


Fifty-one per cent. of the world’s supply 
will be forthcoming from the De Beers 
Company, 18 per cent. by the Premier, 10 
per cent. by the Jagersfontein, and the re- 
maining 21 per cent. by the South-West 
African Protectorate. 


* * * 


The diamond situation was summed up 
in a special article, in a recent issue of the 
London Financial News, as follows: 

“Perhaps the principal topic in the dia- 
mond trade during the past week has been 
the agreement between the Diamond Syn- 
dicate and the South African producers. 
Under this agreement the various com- 
panies, De Beers, Jagersfontein, Premier, 
and the Consolidated Diamond Mines of 
South-West Africa, limit their output of 
stones and sell them to the Diamond Syn- 
dicate for a period of five years. The 
scheme is, in reality, a modification of that 
entered into in May, 1914, when one of the 
contracting parties was the German con- 
trol of South-West Africa. The Germans 
having no further voice in the matter, their 
successors, the Anglo-American Corpora- 
tion, which controls the Consolidated Dia- 
mond Mines of South-West Africa, are in- 
cluded in the agreement. 

“This is an excellent arrangement, as it 
means that with one central selling au- 
thority prices are stabilized for the trade 
by eliminating competition, while, from the 
shareholders’ standpoint, their income is 
assured for a period of five years. It is 
really not surprising that diamond shares 
have caught on with the public as invest- 
ments. Exactly how the arrangement 
works out is not quite clear; it may even 
mean a smaller number of carats, for al- 
though there is a minimum price for bort 
the market price varies, and apparently 
value governs the position. 

“The actual state of affairs is as good as 
ever. One point worth noting, and which 
strengthens the market, is that the insane 
gambling in parcels of diamonds has 
ceased, or virtually so. The demand for 
both cut and rough goods continues very 
strong. Our correspondents, both in Bom- 
bay and Japan, report good markets and 
ready sales at, of course, most satisfactory 
prices. The German Government is keep- 
ing a watchful eye on the diamond trade in 
that country; but, despite all its efforts, 
brilliants are bought at every possible op- 
portunity, for reasons that we have before 
stated. Inquiries on American account are 
of the same character as for a long time 
past, the demand being to a certain extent 
stimulated by the state of the exchange. 
According to reports, an even better busi- 
ness is expected in the new year.” 

As expressed by the cables of the Finan- 
cier, the new syndicate controls the entire 
sales for the next five years, not only of 
the DeBeers Mines, but of the Premier 
Mines, the South-West African and the 
Jagersfontein, and the total amount of dia- 
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monds sold under this agreement will 
probably approximate £70,000,000 sterling. 
The Financier puts it broadly, stating that 
the effect of the agreement, so far as the 
different companies are concerned, is that 
their revenue for the next five years is al- 
ready made secure. 

According to dispatches from South 
Africa, General Smuts, in answer to ques- 
tions of his constituents, said that the 
Union had not confiscated the southwest- 
ern areas, but that the Anglo-American 
corporation has simply purchased the 
shares. A transaction open equally to any- 
one. 

The Rand Daily Mail is anxious to know 
the destination of the money paid to the 
owners of the former rights in German 
Government Protectorate. It instances the 
recent deal in South-West Diamond Shares, 
the purchase price being apparently paid 
over direct to enemy holders, and is critical 
of other phases of the transaction. 

In their report for the year ended June 
30, the directors of De Beers point out 
that the diamond market is in a very sound 
and strong condition and that prices have 
advanced materially, due mainly to the 
policy pursued of limiting sales to market 
requirements, the benefit from which the 
company and all other producers have re- 
ceived. 

Influenza cost the De Beers Company 
£994,000, while extra pay to employes ac- 
counted for another increase in expense of 
£828,210. The figures for 1918-19 show: 


Undistributed balance ............ $3,941,660 
RHGMNONGG COME: 665i's65cvicccaesaves 29.247,760 
CROCE SCE Soe de civiccvmin Seed 2,041,025 
i. ren $35,230,445 
Total expenditure.......... 11,679,405 


Balance $23,551,040 

While the total expenditure is greater 

than in the periods 1917-18 and 1916-17, the 

profits made by the company are consider- 
ably higher. 


x *k * 


There had been much speculation in the 
trade regarding the “mystery necklace,” as 
it is known here, but the affair had a rather 
tame ending at Christie’s the other day, 
when the necklace was withdrawn at a 
price of £335,000. As announced in THE 
JEWELERS’ CIRCULAR recently, this beautiful 
pearl rope, said in the trade to be worth 
£1,500,000, was brought to England hidden 
around the waist of a well-known official. 
There was much secrecy connected with 
the announcement of its forthcoming sale, 
and the diamond merchants through whose 
hands the necklace was passing were abso- 
lutely mum. It was noised abroad, how- 
ever, that the pearls were the property of 
the descendants of the Czarina Nathalie, 
mother of Peter the Great. Messrs. John- 
son, Dymond & Son’s salesrooms were 
crowded with fashionably-dressed people 
(mostly women) when the “magnificent 
pearl necklace of imperial and historic in- 
terest” was put up amidst an expectant 
hush. A £750,000 start was suggested by 
the auctioneer, bit the first bid was only 
£250,000. After hopping by £5,000 stages 
to £335,000, it was withdrawn. A blue and 
white drop-shaped diamond of about 32 
carats was sold here recently for the sum of 
£36,500. 
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Providence 


Town Criers Hear Address on Jewelry Publicity 


Advertising Men Meet at Crown Hotel and Enjoy Talk Given 
by Harry E. Freund, of the National Jewelers’ Publicity Association 
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ProviveNce, R. I., Dee. 13.—The Town 
Criers, an organization composed of the 
advertising and publicity men of the vari- 
ous firms and corporations in all lines of 
business in this city and vicinity, discussed 
national co-operative publicity campaigns 
and their effect upon business conditions 
and successes at its “Carefreefest Lunch- 
eonette” held at the Crown Hotel last Mon- 
day noon. ; 

Particular attention was given to the de- 
velopment of a national publicity campaign 
in connection with the jewelry industry, 
and the settings and atmosphere of Mon- 
day’s meeting were essentially—jewelry. 
The announcement cards giving notice of 
the gathering sent out several days pre- 
viously bore the paragraphs: 

“Decoration—Diamond ring, sapphire 
scarfpin, platinum links, gold Waldemar 
watch chain. 

“Speaker—A prince of good fellows who 
knows his subject, Mr. Harry Edward 
Freund, Manager of Publicity, National 
Jewelers’ Publicity Association, who will 
talk on National Publicity—The Greatest 
Factor in the Nation’s Progress.” 

Archibald Silverman, of the manufactur- 
ing jewelry concern of Silverman Bros, 
“had the mat” as presiding genius of the 
meeting. An additional atmosphere of the 
industry was given by the presence of 
Charles E. Hancock, president of the 
Charles E. Hancock Co.; William H. Thur- 
ber, president and treasurer of the Tilden- 
Thurber Corp.; Albert F. Fry, of Fry 
Bros.; Herbert F. Tourtelot, with Waite- 
Thresher Co.; George D. Pendleton, man- 
ager of the Albert Walker Co.; Joseph 
Gettler, with J. Samuels & Bro., Inc. (The 
Outlet Co.); Frank Chapman, of the M. 
W. Dunton Co.; Arthur W. Davis, of the 
Keystone, and William H. Mason, JEWEL- 
ERS’ CIRCULAR. 

Mr. Silverman made a very acceptable 
and entertaining presiding officer, his face- 
tiousness being especially appreciated when 
reference was made to the jewelry indus- 
try or in relating some of his experiences. 

After the formal presentation of several 
guests of members in attendance, Mr. 
Freund was introduced and was received 
into full fellowship by a rising tribute. In 
announcing his subject Mr. Freund spoke 
of the national publicity movement as the 
greatest factor in the nation’s progress, 
and told of the several industries which 
are engaged in national co-operative pub- 
licity and advertising campaigns. He spoke 
more especially concerning the jewelry in- 
dustry, calling attention to the fact that 
there is approximately $50,000,000 capital 
invested in the manufacturing jewelry in- 
dustry of Providence and the Attleboros, 
and that the jewelers of the country are 
raising a fund of $300,000 to be used in 
co-operative and systematic publicity work. 

Pointing out that the erroneous idea that 
jewelry was a luxury was one of the im- 
portant points that the movement was in- 
tended to bring to the attention of the pub- 


lic, the speaker said, also the education of 
the people that it is a great necessity, il- 
lustrating by collar buttons, pins, clasps 
and other articles of personal use and by 
spoons, knives, forks and other similar ar- 
ticles as those of great utility and useful- 
ness. 

He emphasized the fact that at the pres- 
ent time the jewelers of the country had 
the greatest opportunity in history to reap 
a tremendous harvest, through the fact 
that thousands of persons who have never 
before had a chance to purchase jewelry, 





HARRY E, FREUND, OF THE NATIONAL JEWEL- 
ERS’ PUBLICITY COM MITTEE. 


but always had a desire to possess it, have 
through the large wages received now been 
able to gratify these desires. Mr. Freund 
advocated an educational campaign direct- 
ing the public to the purchase of the better 
grades as being an investment in something 
of a permanent character, in which they 
secured the value of their money. 
In part, Mr. Freund said: 
ADDRESS OF HARRY E, FREUND. 


Mr. President and members of the Town Criers 
Club of Providence: I feel highly honered in your 
having invited me to make an address before this 
world-famous organization, for your name and 
fame have already spread to many quarters of the 
new and the old worlds. 

I have chosen for my address the title, ‘‘Na- 
tional Publicity the Greatest Factor in the Nation's 
Progress,” and its leading phrase is ‘‘Co-opera 
tive Publicity as a Unit.” That is, the securing 
the financial support and co-operation of all the 
members of an industry for the purpose of creat- 
ing united co-operative advertising campaigns, 
and this is the psychological time for the working 
out successfully of well organized and systematic 
plans. Co-operative advertising is a recent busi- 
ness development which is growing rapidly in 
popularity and extent. 

It has been adopted by a number of the largest 
in the nation, and other trades and _ businesses 
are planning similar unit campaigns. Each in- 
dustry “has a soul,” that is, the spirit of the 
service and value of its products to the people, 
both at home and abroad. 
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Some of the united business and industrial 
interests that have launched national advertising 
or publicity campaigns on a co-operative basis are 
the following, with the amount of the fund that 
is being or has been raised in each instance: 

The National Dairy Council, $750,000. 

California Fruit Growers, $400,000. 

National Florist Association, $360,000. 

Coffee Growers, $2,000,000; divided $500,000 a 
year for four years. 

Custom Tailors, $250,000. 

National Jewelers’ Publicity Association, 
$300,000. 

Southern Pine Association, $300,000. 

Society of Electrical Development, $200 000. 

The Irish Linen Industry, $650,000. 


The American Canners’ Association, the Bread 
Industry, the Paint and Varnish Manufacturers, 
the Cement Industry, the Athletic Goods Manu- 
facturers, the Southern Cypress Manufacturers’ 
Association, Oak Flooring Manufacturers, the 
Northern Hemlock and Hardwood Manufacturers’ 
Association, the American Walnut Manufacturers’ 
Association, the American Oak Manufacturers, 
the Greeting Card Association, the Optometrists’ 
Association, the California Apricot and Prune 
Association, representing 7,500 growers; the Cali- 
fornia Walnut Growers, the California Raisin 
Growers, the California Almond Growers, Cali- 
fornia Lima Bean Growers, the California Packing 
Corporation, the California Redwood Association, 
Florida Citrus Association, the Cranberry Grow- 
ers, the United Typothetae of America, and others. 

The United States Railroad Administration is 
placing National Advertising on a large scale for 
the purpose of exploiting America’s famous re- 
sorts. These associations of business men have 
proven that advertising an industry as a unit 
advances the prosperity of every individual firm 
in that industry. The phenominal success in 
trade which the California Fruit Growers de- 
veloped through their advertising campaign in the 
interest of “Sunkist” oranges furnishes a fine 
illustration of the wonderful advantage of co- 
operative advertising and pyblicity. I under- 
stand that 56,000 carloads of “Sunkist” oranges 
were shipped from California this year, a tremen- 
dous increase over the earlier records of the 
orange industry in that State. 

Personally, I am_ greatly interested in this 
remarkable growth of the products of the Golden 
Staie. as about seven or eight years ago I made 
addresses before the San Francisco and Los 
Angeles Advertising Clubs and strongly and em- 
phatically impressed upon the growers of Cali- 
fornia the paramount necessity of trade marking 
their products and using National Advertising 
to make their name and value known and my 
address was widely circulated throughout the 
State. Since that period, ‘Sunkist’? oranges, 
Sunmade raisins, Sunsweet prunes and apricots, 
California almonds, California lima beans and 
other products of the Golden State have become 
nationally famous, and it is with pride that I feel 
that my work and initiative were leading factors 
in the splendid success that the California growers 
have achieved. 

Authorities at Washington have emphatically 
stated in the public press that the present is the 
most opportune time for largely increased adver- 
tising investments in every line of business. ‘Paid 
advertising,’’ says Roger W. Babson, Director of 
the Educational Service, Department of Labor, “‘is 
a sure cure for all ills, real or imagined, pre- 
vailing in the business world during the critical 
period of reconstruction. Prosperity depends 
upon the consumer. If there is no market for 
the goods the goods will not be produced. My 
advice to the merchant is this: For your own 
interest and the good of the country, increase the 
advertising appropriation you have made this 
year. If it is for $20,000, make it for $25,000 
and make it more if you can, Only by advertis- 
ing can buying power be stimulated. There is 
no doubt that advertising does stimulate buying 
power, and bring a very direct return to the man 
who advertises.”’ 

At the present time I am Manager of Publicity 
of the National Jewelers’ Publicity Association, 
an organization of jewelry manufacturers. whole- 
salers, retailers, importers, supply houses—in fact, 
every individual concern engaged in the manu- 
facture, sale, distribution, importing of jewelry, 
watches, diamonds and other gems, and also 
those concerns in the allied trades. 

This association has been formed for the pur- 
pose of conducting a national co-operative publicity 
and advertising campaign throughout the United 
States, and my slogan, which I suggested. “Gifts 
that Last,”’ we are placing before the peovle of 
this country by advertising in the daily news 
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papers, weeklies and monthly magazines of na- 
tional circulation, in a three-years’ campaign, the 
fact that jewelry, watches, diamonds and silver- 
ware, etc., are the “Gifts that Last” and repre- 
sent in the highest form an ideal of the friend- 
ship, sentiment and love that inspires their pur- 
—_ war dealt the jewelry business a blow. 
The ban on platinum, the restrictions on gold, the 
falling off of gem importations, the preachment 
that jewelry was a luxury and non-essential, all 
were seriously felt. The jewelers weathered the 
storm that for a time threatened disaster. Accord- 
ing to the National Association of Manufacturers 
who sent out questionaire to 4,400 members, the 
jewelers finished the war period, one of the five 
prosperous trades out of 22 industrial groups 
throughout the country. ; 

There seems little question that an educational 
publicity campaign inaugurated by the National 
Tewelers’ Fublicity Association last) Summer, 
played an important part in molding public 
opinion and giving the jewelers the prosperity that 
they are now enjoying. Advertising that will keep 
before the minds of the masses the beauty and 
permanent value of jewelry is the best means to 
build a greater prosperity upon the present prom- 
ising foundations. 

Emotional life is as important a factor in the 
world’s affairs, as physical life itself. It must 
have equally with physical energy, its outlet and 
expression. Tokens of affection, sentiment and 
remembrance are necessities of human emotions. 
They will live as long as there are sweethearts, 
wives and mothers; marriages and partings; daugh- 
ters who leave home as bride and sons who go 
out to make a place in the world for themselves. 

All women appreciate the gift of jewelry for 
the sentiment that inspires the “‘Gift that Lasts” 
endures and lives with the jewels, and such gifts 
are always appropriate and impressive. 

The permanent value of gems, the increasing 
scarcity and growing price of the more precious 
varieties make jewelry one of the most valuable 
forms of money investment, aside from any 
ornamental or sentimental value. 

The New York Sun recently said, editorially, 
that it was a far better investment for the Ameri- 
can working man to buy jewelry and diamonds 
than to go on strike, for when the strike was 
over he had nothing to show for the time that he 
did not work, while in his purchase of jewelry 
and diamonds he always had a collateral invest- 
ment. 

The war has brought unprecedented prosperity 
to this country and to neutral nations. There 
was never a time when money was so widely dis- 
tributed. The high wages, the more general 
employment of women, have given a surplus of 
money to men and women who never before in 
their lives had anything but a bare living out of 
life. These people have money to spend and 
don’t know how to spend it. If properly edu- 
cated to the ornamental and intrinsic value of 
jewelry they would respond by largely increased 
purchases. 

The new prosperity has given the jewelry 
trade a sympathetic public. It is a matter of 
trade statistics that working people bought more 
diamonds in this country during the war than 
any other class. Diamonds were formerly bought 
only by the rich and well to do. Advertising 
would teach the newly prosperous working classes 
a nice discrimination and a certain connoisseur- 
ship in jewels and jewelry. 

By shutting off to a large extent importations 
of jewelry, the war threw American jewelers upon 
their own resources. This country is rich in 
precious gems and precious metals and is capable 
of its own designing. No period ever offered a 
finer chance for the building up of American 
made jewelry both at home and abroad. The 
possibilities of the foreign market, especially the 
Latin-American field, are unlimited, and are real 
possibilities that increased prosperity at home will 
enable the jewelry trade of the United States to 
take advantage of. 

The National Jewelers’ Publicity Association in 
the expenditure of its $300,000 advertising fund 
will use the daily newspapers and the weekly 
and monthly magazines of national circulation 
and the trade papers. * 

To successfully carry out this campaign, the 
local daily is a tremendous force, for it brings to 
the direct notice of the purchasing public in each 
locality the service of the products of the industry 
and I want to take advantage of this opportunity 
to emphatically bring to the local merchant the 
business advantage of using on his own account 
the local daily newspapers so that he can reap 
‘every possible benefit by linking up his business 
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with the proposed National Advertising Campaign. 

The local daily newspaper is the most important 
link in the chain of these national co-operative 
advertising campaigns and the local merchant by 
his liberal advertising in its columns can reach 
a great financial reward, made possible for him by 
the national campaign. 

The trade papers in each industry are a valued 
helpmate, as a reproduction of the national adver- 
tising in the trade journals keeps the members 
of an industry posted, awakens their interest, 
arouses their enthusiasm and is productive of the 
most beneficial results for continuous financial 
support of these National Advertising Campaigns. 

Providence and the Attleboros are leading cen- 
ters in the manufacturing jewelry industry, and 
the $300,000 National Advertising Campaign has 
had a splendid financial support and co-operation 
from the leading and representative jewelry manu- 
facturers in this important section of the industry. 

I have been received with the greatest cordiality 
and attention in Providence and the Attleboros 
and I can safely say that the jewelry manufac- 
turers here will go over the top one hundred per 
cent. in their subscriptions to our national adver- 
tising campaign, 

The latest reports state that the capital invest- 
ment in the jewelry industry in Providence and 
the Attleboros is nearly $50,000,000. 

National advertising and publicity are the para- 
mount and dominating influences in the real de- 
velopment of this. great nation. 

Publicity, progress and prosperity are synoni- 
mous terms. 

National advertising in the days of the Great 
War recruited the army and navy, sold the Liberty 
and Victory bonds, put over the financial cam- 
paigns for millions of the American Red Cross, 
the Y. M. C. A., the Salvation Army and other 
notable national movements. 

For several years past the Public Utilities of 
leading cities have been using national advertising 
to prove the efficiency of their services. The 
American citizen, by the educational character of 
the national advertising campaign, has been hu- 
manized, civilized, educated and made sound in 
mind and body. National advertising with a guar- 
anteed name and trade mark has shown the 
American citizen how to take care of his teeth 
and how to use soap and. porcelain baths and 
wear healthy underwear and all-wool clothes, 
and quality shoes, and hats, neckties, collars, 
shirts, hosiery, etc. 

National advertising has brought to the break- 
fast table, to luncheon and to dinner, strength- 
giving foods of all kinds, certified milk, reliable 
canned products, etc. The American people are 
the best fed, best clothed, best housed on God’s 
earth! 

National advertising has given the American 
citizen the opportunity to spend his leisure time 
with his family in the open with his automobile. 

The motor-truck has shown the expediency of 
quick transit and the farm tractor has solved an 
important problem for the farmer. 

National advertising has placed before the 
masses the motion picture to amuse and instruct; 
national advertising has proven the value of punc- 
tuality with the unsurpassed standard American 
watch; national advertising in these days of the 
scarcity of servants has brought to the house- 
hold the value of electrical contrivances in the 
kitchen; national advertising has shown the masses 
with the talking machine and the player piano 
how they can be cheered, amused and interested. 

National advertising has educated the American 
citizen, William Ewart Gladstone, England’s 
great premier, stated that he always read the ad- 
vertising pages of the American magazine that 
precede the articles. 

National advertising is bringing to the Ameri- 
can people the ideal lasting gift for the expression 
of love, friendship and sentiment, in jewelry, 
gems, watches and silverware, in “Gifts that 
Last”; and with all these wonderful and remark- 
able accomplishments of national advertising, now 
the churches of many denominations are raising 
funds of millions of dollars for display advertis- 
ing in the daily newspapers throughout the coun- 
try to fill the churches and to bring the human 
race to a realization of its Divine creation. 

In this connection, I might state that the 23rd 
Psalm, “The Lord is my Shepherd,” is the great- 
est emotional advertisement ever written. 

With such wondrous works as the result of 
national advertising I feel every confidence in my 
faith that I fully justified the title of my ad- 
dress. ‘ 
The cornerstone that Man oft rejects 


In the keystone that God selects. 
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Frovidence is an ideal convention city. I wish 
to bring the attention of the Town Criers Club 
of Providence a big mission that they can, with 
their unlimited resourcefulness carry to a success- 
ful achievement. 

From my most pleasant and profitable stay in 
this enterprising city and the knowledge I have 
gained, it is my opinion that Providence is an 
ideal convention city with the attractions of Nar- 
ragansett Pier and Newport with the historical 
places in your grand old city, and with the united 
movement of your business men and the accom- 
modations of the new hotels that are to be erected, 
Providence should be regarded as one of the finest 
convention cities in the United States. I gladly 
and willingly make this suggestion in appreciation 
of the hearty and warm welcome that has been 
accorded me. 


Following Mr. Freund’s address, Charles 
E. Hancock was invited to make a few re- 
marks as a manufacturing jeweler, and 
said in part: “I am a firm believer in a 
campaign of publicity, if for no other pur- 
pose than to educate the public against the 
erroneous impressions that it has gained 
through propaganda widely circulated and 
published that jewelry is a luxury. Per- 
haps this statement has been innocently, 
but certainly ignorantly, disseminated, but 
unfortunately it has been sent broadcast. 

“I object most strenuously to the jewel- 
ry industry being designated—and so des- 
ignated in endorsement through official 
governmental utterances and publications— 
a luxury, a non-essential. I am sure that 
I can consistently claim, yes, and prove it, 
too, that rather than being a luxury, a non- 
essential, jewelry is positively an essential, 
and absolute necessity. 

“How can you reconcile the non-essential 
idea with the positive necessity of the col- 
lar button, the sleeve link that are a part 
and very essential part of every man’s out- 
fit; of the various pins and clasps that 
necessarily enter into the feminine ap- 
parel; or the spoons, forks, knives and 
other articles of tableware? 

“Another point of educational value of 
a national publicity campaign, intelligently 
and systematically conducted, is the correct 
display of jewelry as to time, place, occa- 
sion and the particular use intended for 
each article. Then the eduéational value 
of publicity as to the proper thing for 
presents, birthdays, weddings, holidays, 
and, in fact, of gifts of every kind and de- 
scription. The jewelry industry cannot 
have too much publicity of the right kind.” 

William H. Thurber, in speaking from 
the standpoint of the retailer, emphasized 
the great necessity for a national jewelry 
publicity campaign that would educate the 
public, especially the masses of new pur- 
chasers who have never had the opportu- 
nity or money to gratify their desires for 
articles of personal adornment, how to se- 
lect these goods to the best advantage both 
as to usefulness and intrinsic value. 

“Tt is surprising,” said Mr. Thurber, 
“how many persons there are who are buy- 
ing anything and everything that pleases 
their fancy simply because they have the 
necessary amount of money to pay the price 
asked—and the higher the price the quicker 
they seem to buy—without any idea as to 
where or how it is intended to be used. 
There is no doubt that a publicity cam- 
paign, systematically and consistently con- 
ducted, is of inestimable value to all 
persons concerned and is certain to 
prove a substantial return on the invest- 
ment.” 
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Narragansett Hotel and Listen to Interesting Addresses 


CIRCULAR 























Provipence, R. I., Dec. 13. Nearly 200 
members of the Providence branch of the 
American Electro-platers’ Society, with 
guests, gathered at Narragansett Hotel, 
this city, this evening, in attendance at the 
banquet that marked the observance of the 
third anniversary of the local chapter. It 
was the largest gathering in the history of 
the local branch, and the evening was an 
especially profitable one because of the in- 
structive addresses and discussions. 

The officers, headed by President John 
Andrews, with the members of the banquet 
committee, consisting of Gavin J. Tyndall, 
John E. Gerrick, William T. Sheehan, 
William MacDonald and Harry Sholes, 
were on hand shortly after 5 o’clock, ready 
to receive and welcome each comer. The 
Attleboro contingent arrived earlier than 
usual because of the change in the train 
schedule under the conservation restric- 
tions of the Fuel Administrator. But each 
arrival was cordially greeted and at once 
“buttoned” wigh a white button on which, 
in blue letters, was A. E. S. 

At 7 o’clock the dinner was served, at 
the head table being seated President John 
Andrews, Vice-president John E. Gerrick, 
Secretary-treasurer Albert J. Lemrise, 
Theodore B. Pierce, president of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ -Association; Albert W. Claflin, 


-of the George L. Claflin & Co., honorary 


president of the local branch, who officiated 
as toastmaster; Charles H. Proctor, found- 
er of the American Electro-platers’ Soci- 
ety; Floyd T. Taylor, of New York, and 
M. J. Dowling, of New York, representing 
the New York branch of the society. 

After the dinner President Andrews 
called the gathering to order, and after a 
brief address of welcome in which he 
thanked the large number of members who 
had responded and complimented the branch 
on the progress that it has made since its or- 
ganization, and urging continued interest 
and effort in the future, he introduced 
Honorary President Albert W. Claflin as 
toastmaster. 

In accepting the trust imposed upon him, 
Dr. Claflin added his congratulations to 
those of the president and, calling atten- 
tion to the industrial unrest that was at 
present handicapping business interests of 
all kinds throughout the country, urged the 
members to co-operation along all lines of 
mutual interests between capital and labor, 
employer and employe, emphasizing that 
only by co-operative effort could these mat- 
ters be amicably and equitably adjusted. 

Theodore B. Pierce, treasurer of the 
manufacturing jewelry concern, the Kin- 
ney Co., of this city, was introduced and 
responded as president of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association. Answering the intro- 
ductory remarks of the toastmaster that 
the society felt complimented by his pres- 
ence, Mr. Pierce said that he felt com- 
plimented by the invitation extended by 





the society, and complimented the society 
on its organization and the work that it 
has done and is doing. Referring to re- 
marks of previous speakers, he said that 
after listening to them he felt a deep sense 
of appreciation of the work that the so- 
ciety was doing in promoting the efficiency 
of its members, and he felt sure that the 
general efficiency of the coloring and elec- 
tro-plating branches of the jewelry indus- 
try were being advanced thereby. 
He said, in part: 


ADDRESS OF THEO. B. PIERCE. 

As I listened to the remarks of the preceding 
speakers, one of the things that impressed me 
was in drawing to mind comparisons between 
present and past conditions. It is not so many 
years ago when each man worked alone in these 
lines of business and if he got anything good 
he kept it to himself. Now, by combining the 
knowledge of all great good is being accomplished 
and great advancement is being made in the art. 

Such an association as this is of inestimable 
value to the employer as well as to the employe. 
It develops efficiency and the employers profit 
thereby, not only in better work but in saving 
of time and materials. The majority of the 
manufacturing jewelers of this city and the Attle 
boros, if they know of the existence of this so- 
ciety at all, do not appreciate it, or at least do 
not recognize its full purport and value. One of 
the first steps that the members of this society 
should do along the line of co-operation is to 
thoroughly inform the manufacturing’ jewelers 
concerning it—you should advertise yourselves. 
This is an age of propaganda. The efficiency 
that you put into your work is for the mutual 
interest of the employer and both the employer 
and the employe should come together. Their 
interests are identical although that fact is not 
generally recognized. But I believe that we have 
seen the dawn of a better day. Understanding 
and co-operation are perhaps the seed of the 
solution of the present industrial unrest that is 
so disconcerting business of all kinds. 

Naturally the first question arising in this con- 
nection is, how is it to be brought about? There 
are certain duties that belong to both sides. These 
must be recognized and acknowledged by both 
sides, not only are they to be accepted individually, 
but collectively. The employer should do every- 
thing in his power to make the working conditions 
of his employes better and to amicably adjust all 
grievances. To successfully bring this about there 
should be a general survey of the facilities and 
environments for the welfare of the employes, a 
co-operative conference with the employes, a 
closer bond of friendliness between the two. 

There are certain specific duties that belong to 
the employer. He should treat the men in his 
employ fairly and squarely and should see to it 
that their working conditions are healthy, sanitary 
and comfortable. The employe’s duty is to treat 
his employer fairly, take a conscientious interest 
in his work and make an equitable return for his 
wages. The welfare work that is being done by 
many of the large industrial corporations does 
not fully solve the problem. There is a certain 
fundamental feeling that should exist between 
employer and employe that could only be illus- 
trated by that close personal touch of the olden 
days when the employer knew all of his em- 
ployes personally—knew their habits, capabilities, 
frailties and ‘characteristics. Modern conditions, 
especially in cases where business is carried on 
by a large corporation, have changed all this and 
the personal touch that formerly existed and 
should exist at the present time, has disappeared. 
Sometimes, unfortunately, it seems as though the 
employers regarded their employees as a part of 
the factory equipment, merely so many cogs in 
the productive machinery of the plant. There 
must be a change of feelings; a realization that 
the employes are human beings who should be 
treated as such. When such recognition is ac- 
corded I believe the employes will respond to 
it and the return to the employer would be many 





97 


fold. Men at heart are inclined to be decent and 
honest. Not all of them, it is true, but the ma- 
jority of them are so and the fundamental 
reason for the continual unrest is due very largely 
to lack of understanding in which both sides have 
responsibilities. 

The initiative to bring about the changes that 
would result in improvements rests with the 
employer. I am not taking sides against the 
manufacturing interests of the industry which I 
represent. I am talking from a general stand- 
point, for I believe that it is for the best interest 
of the whole people; it is the thing that is most vi- 
tal to us in this country today. The day is coming, 
sooner or later, when these things that I am dis- 
cussing and advocating tonight will prevail and 
there is no use in any of us trying to dodge the 
issue. It is bound to come. We can meet it in 
a calm deliberative manner or we may have it 
forced upon us in a revolutionary way through 
efforts to delay a just settlement. They will pre- 
vail because it is right and not because it works 
to the employers’ interests. 

Let me just refer to a remark made last eve- 
ning by John Golden, president of the United 
Textile Workers of America at the Economic 
Club in this city. He said: “Capital and Labor 
should stop fighting each other and combine to 
fight the common enemy in our midst.” He said 
that there is an element which appeared to be 
industrial, but which is not industrial, that is 
trying to get control of organized labor. It has 
made more progress, he said, than most persons 
realize. According to Mr, Golden, they are cir- 
culating their poisonous propaganda through the 
factories of Providence and their object is to 
overthrow the government. “But,” continued 
Mr. Golden, ‘‘we never would be willing to live 
under the red flag. We would continue to live 
under the Stars and Stripes that our fathers have 
fought for and which it is our duty to transmit 
untarnished and untrammelled to our children. 
The unruly minority will never rule the right- 
minded majority. But we must be on our guard 
and meet this enemy together not as employer 
nor as employe, but as men—together!”’ 

That, gentlemen, is the summing up of the en- 
tire industrial agitation, the labor unrest of the 
country. It is the epitomizing of the situation 
by one of the recognized labor leaders of the 
country. Shall we heed it? Shall the employers 
and the employes get together and co-operate for 
the common good? Isn’t it about time we did so? 
Yes! And thank God we have the answer. There 
is at the present time a determined systematic anti- 
red campaign being conducted in this city by the 
Veterans of Foreign Wars, that is similar to that 
being conducted throughout the country. And the 
organization which I have the honor to represent 
has voted, with several other manufacturers’ or- 
ganizations to ‘assist in the financing of this 
movement, 

Mr. Pierce’s remarks were received with 
frequent applause, and as he resumed his 
seat, Toastmaster Claflin sent the greetings 
of the society by Mr. Pierce to the or- 
ganization which he represented, request- 
ing him to make it known that the Ameri- 
can Electro-platers’ Society was purely 
educational and scientific and organized 
solely for the betterment of the electro- 
plating business. 

Charles H. Proctor in his address said: 


ADDRESS OF CHARLES H. PROCTOR. 

As founder of the American Electro Platers’ 
Society, it gives me sincere pleasure to be with 
you this evening and to help in the celebration 
of this, the third annual banquet of your branch. 
Time flies swiftly as do the milestones of years 
fly by. It hardly seems a year since I had the 
pleasure of attending your second annual banquet. 
I am glad to see so many of the old faces with 
which I am familiar, as well as so many new 
ones this evening. I have watched the growth 
of your branch and can appreciate the interest 
you have created by your efforts in the city of 
Providence, the Attleboros and in the surrounding 
towns, as evidenced by your ever increasing mem- 
bership. It proves that the work of your branch 
is progressive and I_sincerely congratulate you 
all—officers and lay members—for your splendid 
efforts and the encouraging results in behalf of 
your adopted profession, the art of electro-plat- 
ing, gilding and coloring of metals. 

I have not come here tonight to talk to you 
along the lines of electroplating, for I presume 
that at your regular meetings you have ample 
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subjects always under discussion and then there 


are the Monthly Review and the trade papers 
which are published in the interests of your pro- 
fession, and which no doubt keep you posted as 
to the advancement made in the electrical, chemi- 
cal and mechanical features of electro-plating. 
All of which you no doubt study for your own 
personal advantage as well as for your employ- 
ers. There are, however, three great factors 
which we, as platers, can apply our thoughts to 
in order to produce greater efficiency in the art. 
They are as follows: More efficient electrical 
control of solutions so that products of the various 
manufacturers in the same line can produce de- 
posits of equal uniformity that will also give 
uniform wear and lasting qualities; more atten- 
tion to mechanical details and methods so that a 
greater output may be produced in a given time. 

But instead of talking to you tonight along the 
lines of efficiency in electro-plating, I want to say 
a few words along the lines of efficiency in co- 
operation. To every broad minded, thinking man, 
whether employer or employee, it must be con- 
ceded that there is something wrong; yes, radi- 
cally wrong with our industrical system. The 
foundation is insecure and unless the chaotic 
condition we have experienced since the close of 
the great world war is changed, we shall awaken 
some day to find that the false superstructure built 
upon such a foundation has tumbled over and 
chaos in the industrial world will result disas- 
trously for all. Surely the man who works for 
his living either by mental or physical effort 
must realize that if such a condition should de- 
velop he would be the sufferer, because labor can- 
not live without capital, because capital represents 
the money that purchases the comfortts and the 
necessities of every day life. 

Within the past few months, yes, for a year, 
we have seen the results of agitation to secure 
unfair demands only in the end to prove a costly 
failure to the man who works for his daily bread. 
For always in the end the actual producer by 
physical or mental labor, as well as the consumer, 
must pay the price. At the present time we must 
all see the disastrous results that are daily de- 
veloping, from the actions of the men in one line 
of industry who through the labor officials de- 
manded a thirty hour week with the usual de- 
mands for increase in wages. If these demands 
had been conceded, who would pay the price? 
Who is paying the price at the present time? 
through lack of production of coal, because the 
miners have gone sullenly back to work in the 
mines with the idea that they will not produce 
upon an efficient basis or even a normal basis. 
So the people, always the people, must suffer 
because of an industrial condition that permits 
any one set of men to disrupt normal conditions 
at the expense of the greater majority of the 
others. Such conditions will only change when the 
United States evolves a law that will govern the 
working hours equitably in every State of the 
Union, whether it be a 40 or a 45-hour working 
week and then enforces that law. Only then 
shall we reach a firm foundation upon which the 
workers of the United States can co-operate in 
production upon an equal basis upon the expendi- 
ture of labor. 

To-day the dollar has lost a great part of its 
purchasing value, and why? It is not because of 
a higher rate of wages than prevailed at pre- 
war times, it is because of a proportionately 
lower production under the lower rate previously 
paid a few years ago. Supply and demand are the 
great governing factors in the world’s trade. If 
there is no demand in proportion to the supply or 
only a limited demand, then prices will always 
prevail accordingly. High prices always follow a 
limited supply, a just price, when the supply and 
demand are about equal, and extreme low prices 
when the demand is far below the supply. 

The present high prices are in many instances 
unjust, unfair and a crime enacted upon the 
public at large; but just as long as the people 
will allow such a condition to exist without im- 
partial investigation by those in authority in ham- 
lets, towns, cities or States, and also in the United 
States Government, so this nefarious system of 
robbery at the expense of the consumer will con- 
tinue. 

The American workman, if he be a true Ameri- 
can, must realize that if the high rate of wages 
now being paid must continue and the high cost 
of living come down to a fairly equitable basis, 
he must produce more for his labor. Not in hours, 
but in the energy that he applies to his labor, so 
that his efforts have a greater producing power in 
the same period of time. Only when the law of 
supply and demand becomes more equalized can 
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we expect any great reduction in the cost of the 


necessities of life. To you, as Americans, I ap- 
peal, asking that you do your share to help elim- 
inate the spirit of unrest. To you as votaries of 
this great nation of.ours, I appeal to force by 
your franchise as free men the representatives 
whom you send to the nation’s capitol to do the 
work that you send them there to do, instead 


-of spending all their efforts in political jealousies 


and political factions. 

If half the effort had been spent by our law 
makers during the past months in their political 
quibblings over the Treaty stipulations, in. finding 
out the reasons for the present conditions and de- 
veloping ways and means to combat them, we 
shouid have accomplished much to bring about 
more satisfactory and fair conditions, Surely as 
a great nation, we must have become a sorry 
spectacle to the smaller nations, who have pre- 
viously always thought of us as the Great Free 
American Nation to which their eyes have looked 
longingly. Why could we not have signed the 
Treaty and then let Destiny have been our ‘“‘guid- 
ing star?’”? We are a great nation, great enough 
to take care of ourselves under any circumstances, 
so what is there to be afraid of? 

Now, having taken up so much of your valu- 
able time, there is one thought that in closing, I 
desire to leave with you. I plead for a closer co- 
operation, however, between you as employers 
and your employees, for in the forward industrial 
movement that must surely come, it must be on the 
basis of co-operation, so that we can always 
be the first in rank with our manufactured prod- 
ucts. Capital and labor must co-operate in close 
unison, the spirit of unrest must cease, and agita- 
tion in all its forms must end. The great indus- 
trial concerns throughout our country must share 
a proportion of their profits, and labor must in 
return share its brains and physical energy in a 
greater production to meet the present unequal 
condition between supply and demand. Harmony 
must eventually prevail between capital and labor 
upon the basis of a closer and more legitimate co- 
operation. 

We are all ruled by self interest. In all the 
world there is not and there never has been such 
a thing as unselfishness. Now, if the men 
and women who are the producers in the field of 
labor, can be shown that it is to their selfish 
interest to co-operate to the fullest extent, and if 
they do so co-operate, the results will be a greater 
production in the future as compared with present 
conditions. 

If men and women can be brought to an 
intelligent understanding that a greater production 
will eventually lower the cost of living, at the 
same rate of wages, then a vital issue will have 
been solved. We are all American in this hour 
of agitation and unrest; let us prove it, and to do 
this let us take as our moto, “One for all, all for 
one,” and there need be no fears or doubts as to 
the results. 

Floyd T. Taylor, of New York, in a 
very interesting and instructive address on 
electric generators, gave a very technical 
history and description of the improvements 
in methods and apparatus, and told some 
very interesting things about experiments 
and experiences that have been the results 
of investigations in this field of scientific 
labor. M. J. Dowling, representing the 
New York branch of the American Electro- 
platers’ Society, in response to the call of 
the toastmaster, extended the greetings of 
that association and congratulated the local 
chapter in the progress made. 








Campaign to Be Started in Massachusetts to 
Continue Daylight Saving Plan 


Boston, Mass., Dec. 11.—Jewelers gen- 
erally in this city endorse the State-wide 
campaign to save daylight which was 
launched at a meeting of representatives 
of the various commerce, trade, manufac- 
turing boards and civic clubs of Massachu- 
setts at the Quincy House today. The plan 
is part of a movement to pass legislation 
making the daylight saving a law in the 
eastern trade zone, east of the Mississippi 
river and north of the Carolinas. The bill 
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has already passed in New York State. 
Many cities and towns in Connecticut have 
passed the bill. 

As a result of today’s conference a cam- 
paign will be started all over the State. 
Speakers will conduct an extensive drive, 
literature endorsing the measure will be 
sent out to every city and town. Worcester 
and Springfield have already passed ordi- 
nances for daylight saving. 








JEWELRY SALESMAN ARRESTED 


Former Employe of Detroit Concern Taken 
into Custody in Chicago by 
Police Authorities 


Detroit, Mich, Dec. 11.—Arthur J. 
Bright, 24 years old, a former jewelry sales- 
man for James H. Garlick, 168 Griswold 
St., was arrested this week in Chicago 
charged with the theft of $35,000 worth of 
pearls, diamonds and silverware, and other 
jewelry, from Mr. Garlick’s establishment 
while he was in the latter’s employ. 

Bright was arrested in the Planters Hotel 
in Chicago, by E. J. Weiss, assistant super- 
intendent of the criminal division of the 
Pinkerton National Detective Agency, De- 
tective Sergeants Patrick Loftis and Greg, 
ory Moran of Chicago, and by Detroit offi 
cers who had trailed Bright to Chicago 
from Detroit. 

The entry of the officers, who were forced 
to break their way into Bright’s hotel suite, 
ended a clandestine honeymoon, for the 
former jewelry clerk. He had been married 
secretly in Windsor, Ont., last August to 
Miss Louise E. Larsen, of Williamsburg, 
Ontario. He and his bride of four months 
were occupying a suite in the Planters 
Hotel when the husband was taken into cus- 
tody. 

Mrs. Bright was wearing a wedding 
present—a $5,000 rope of pearls which the 
officers say was stolen from Mr. Garlick’s 
store. In Bright’s trunk at the hotel were 
found set and unset diamonds, brooches of 
rubies, sapphires and pearls, solid silver- 
ware, and valuable jewelry of various kinds. 
The recovered goods, including the neck- 
lace, amount to $7,000. An inventory of 
Mr. Garlick’s stock, however, shows more 
than $35,000 was taken. 

Bright was employed as a gem expert 
and salesman in the Garlick store up to the 
time of his discharge on Nov. 21, last. He 
disappeared from Detroit shortly after his 
discharge. Detectives Smith and O’Keefe, 
of Detroit, then traced Bright to Chicago. 
They had found that after Bright’s secret 
Windsor marriage, the young couple had 
continued to live apart, Bright residing at 
103 Charlotte Ave., while his wife lived at 
her home in Canada. They saw each other 
rather infrequently. 

The officers say Bright refused to open 
the hotel door of his room causing them to 
use forcible means of entrance. Bright de- 
nied stealing any of the jewelry saying he 
was at a loss to know how some of it was 
found in his trunk. 

Mr. Garlick says he has been missing 
jewelry from his stock for some time past, 
and that these thefts stopped with the dis- 
age of Bright the latter part of Novem- 
er. 
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A. JAFFE & SON 


35 Maiden Lane, New York 
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WILLIAM LEVINSON MORRIS ROSENBLOOM A. M. WEINBERG 


Established 1886 


MORRIS ROSENBLOOM & CO. 


IMPORTERS OF 


DIAMONDS 





Represented by: 


OFFICES 
WILLIAM LEVINSON 
A. M. WEINBERG Main Office: 156 E. Main St., Rochester, N. Y. 
HARRY B. STONE Chicago Office: 802 Mallers Bldg. Chicago, Ill. 
ALVIN BERNSTEIN a 32 Sarphati Straat 

















ORIENTAL PEARL NECKLACES 


Loose Pearls for Additions 





Fancy Cut DIAMONDS and PRECIOUS STONES 


FREDERICK W. RAUCH 
170 Broadway | | - New York 
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Man Dressed as Naval Officer Offering 
Worthless Checks Drawn on the Corn 
Exchange National Bank 

PHILADELPHIA, Pa., Dec. 12.—Jewelers of 
this city and elsewhere are cautioned to be 
careful in dealing with a man dressed in 
the garb of a naval officer, who has been 
purchasing goods, in payment of which he 
has offered checks on the Corn Exchange 
Bank of New York, at which bank these 
checks were repudiated. a 

Among the stores that the man visited 
was the Lefkoe Jewelry Shop, on Market 
St, where he picked out a ring costing 
$41.48, for which he paid with a check on 
the Corn Exchange Bank, New York, 55th 
St. branch, signed “Lloyd L. Miller.” The 
jewelry firm kept the ring to be “sized, 
and called up the bank and was assured 
that the man had no account. : 

The man returned for the ring and 
seemed surprised that he did not get it. 
When told about the check, he said it was 
a mistake, but got away before the police 
could be called. 





At the Corn Exchange Bank in New 
York it was stated that the concern had 
no depositor named Lloyd L. Miller, either 
at the 55th St. branch or any other de- 
partment. A number of checks with this 
name, it was said, had been offered at 
Philadelphia, Wilmington and other cities. 
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Philadelphia Jeweler Charges That After 
Seven Store Robberies in One Locality 
No Arrests Have Been Made 


PHILADELPHIA, Pa. Dec. 13.—The sev- 
enth store robbery within a year and one- 
half at the corner of 16th and Walnut Sts., 
today brought from Charles J. Maxwell, 
president of the Charles J. Maxwell Co., 
jewelers at that corner, the charge that the 
police department had totally ignored the 
efforts of the Walnut Street Business 
Men’s Association to establish a “dead 
line” for the center of the city. 

“It got me boiling this morning when I 
saw it,’ said Mr. Maxwell, when seen at 
his store. This makes seven robberies on 
this one corner and not a single arrest 
made in connection with any of them.” 

Mr. Maxwell’s reference was to the most 
recent robbery, that of the Jack Rose hat 
shop, 203 S. 16th St. Thieves smashed the 
window with a brick and stole $240 worth 
of beaded bags. 

“About a year and one-half ago,” Mr. 
Maxwell said, “Thieves broke both the 
front and side windows of my place here 
and got $1,200 worth of jewelry. Then 
about six months ago they again broke 
a side window and stole a pistol from an 
exhibition of war relics from the Italian 
front lent me by Lieutenant-Colonel Clar- 
ence P. Franklin. 

“It was as the result of so many jewelry 
and fur robberies‘in the city that the Wal- 
rut Street Business Men’s Association 
adopted the resolution more than a month 
ago calling for a “dead line” here similar 
to the one established some years ago in 
Maiden Lane, New York. Our resolution 
was presented in the form of a petition to 
Director of Public Safety Wilson along 
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with a similar petition from the Building 
Owners’ and Managers’ Association. 

“Whether or not any attention has been 
given to these petitions or not I do not 
know. I have never heard from Mr. Wil- 
son regarding them. 

“The brick thrown through the window 
of the shop last night was uncovered. It 
would make a crash that could be heard 
some distance. Yet the thieves made their 
escape.” 








Exports of Watches and Parts from the 
United States During October 

WasuHincton, D. C., Dec. 12—The 
Bureau of Foreign and Domestic Commerce 
has just made public statistics showing the 
exports of watches and parts thereof from 
the United States during the month of Oc- 
tober as follows: 


EXPORTS OF WATCHES AND PARTS IN OCTOBER. 





Countries. Value. 
OU VNEE OE RENO Sito 96095 ea or crahensreeaes 725 
BOLE iuieleiiei rule shod Weal asia 31,158 
ST oe NG ne ee a ee 118,953 
MSC Pelee eas ciehaia dials sideseieeiceannnaieres 351 
LING TGC Se a eee ae 85 
PR CROAMMON (bouts cis dal Ssiaeiv rnenene ace 442 
NERO MMEI MONE YS folate aad chcvcyherss stats, Stand aici erasae eer 75 
a Si ha in eka pat aie Hat 2,196 
Newfoundland and Labrador........ 494 
ne ees 135 
Other British West Indies.......... 35 
Re ithinsnalibwbirhhh da linbrbis deca .s 2,943 
Danish West Indies................ 104 
Frernich West Indies................ 76 
Sis Gera sckeuncdcedaxene 10.103 
LS SER a eee ee ne oe ee 1,431 
a a aa a te le 888 
I ik di, ec owitbadiedes 147 
ROR Wate 5.5 eave enisels ki does eet 6 
i a i ah lt eat 639 
EE Aaa ee eT 141 
EE Bei a ewicduuenigne ceduis 6 
i is henwt eked tawkandews 360 
I aad Weipa did pattie oe de nie dad 1,416 
PUTNAM i Pathe tar wera fu IiSrcg eae 1,374 
Other British Oceania .............. 70 
PPO CORONER aon kin cass cccckvaues 99 
German Oceania ..........cccccece 24 
British West Africa ................ 1,612 
British South Africa .......0ccc00s 182 
PE FHI 6 dc dvdnvnadecssides 392 
isso cee aie bis 176,662 








Rochester Jewelry House Uses Candles for 
Effective Window Display 

Rocuester, N. Y., Dec. 12—Federal or- 
ders. on fuel and light restrictions here 
tended to cast a damper on the holiday 
retail trade, but thanks to the fine water 
power from the Genesee Falls the ban will 
be lifted this week. 

One of the prettiest show windows dur- 
ing the eclipse was the Handy & Mott Co.’s 
illumination with red candles backed by 
holly wreaths. The effect was artistic and 
attractive. 


H. A. Allen and A. A. French, Attleboro, 
Mass., jewelry manufacturers, were hon- 
ored by their fellow townsmen last week 
by election to the-city council. It was the 
first time that either men have taken any 
part in politics. 
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Members of Watchmakers’ and Jewelers’ 
Association of Queensland Hold Annual 
Meeting at Brisbane 


Word has just reached this country that 
the annual meeting of the Watchmakers’ 
and Jewelers’ Association of Queensland 
had been held recently at Brisbane, Aus- 
tralia. The gathering took place at the 
Amateur Fishermen’s Rooms, on Queen 
St., Brisbane, and was attended by many 
of the best-known watch and jewelry mer- 
chants in Queensland. 

During the session President H. F. Smith 
delivered his annual address, which was 
listened to with keen interest. The secre- 
tary and treasurer also submitted their re- 
ports, both of which were received enthu- 
siastically. 

Before the meeting adjourned the mem- 
bers elected the following officers to serve 
for the ensuing year: President, H. F. 
Smith (for the third time) ; vice-president, 
A. Kent; treasurer, A. Kent; secretary, J. 
A. Miles; auditors, B. S. Worfold and E. 
Thurlow; general committee, W. Pratt, E. 
Thurlow, S. Knowles, Lewis Williams, W. 
F. Cole and Miss Thomson; publicity com- 
mittee, T. Langford-Ely, B. S. Worfold 
and J. Allen; entertainment committee, 
Miss Thomson, A. G. Littleboy, Lesleigh J. 
Williams, E. J. Smith, B. S. Worfold andi 
J. Hendry Grice. 








VICTIM OF SWINDLERS 


Aged Shoemaker Duped by Crooks Who 
Work Old Time Game With Bogus 
“Gold” 


Cuarteston, S. C., Dec. 10.—After un- 
folding to Israel Abrams, an aged shoe- 
maker, a get-rich-quick scheme by selling 
a box of gold, two clever flimflam artists 
beat the victim out of $1,000 cash and left 
him holding the bag. 

The strangers worked on the aged Jew 
for quite a while, stopping at his shop 
to get some work done. They won his 
confidence, unfolded a secret that they had 
a box of gold and knew a jeweler in Flor- 
ence, S. C., who would buy it. They said 
they would ask him a steep sum for it, 
and if he did not have the full amount the 
shoemaker must put up the money and 
hold the box of gold as security for the 
money advanced. 

After some negotiation the confidence 
men produced the alleged jeweler from 
Florence, and in presence of the shoemaker 
offered him the gold for $3,000. The 
“bogus” jeweler appeared to be wary at 
first, but after examining the “stuff” said 
it was pure gold and would take it, but 
only had $2,000 with him, The shoemaker, 
according to instructions, put up the other 
$1,000 and held the box. The three men 
left. The shoemaker became curious and 
carried a piece of the supposed gold across 
the street to one of the leading jewelers 
of Charleston, ‘who pronounced it junk 
pure and simple. 

Nothing has been heard of the confi- 
dence men since. The $1,000 represented 
years of stinted savings on the part of the 
aged Hebrew. 
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Its a good thing to remember— 

Mr. Manufacturer, no matter how often our printer friends may deprive you of our help- - 


ful little weekly reminders where to order your 


Precious and Imitation Stones 





























that strikes or no strikes this office is always open, and the Nordlinger Service Goes on Just _ 

the Same, and your orders, large or small, will receive the same prompt, courteous, efficient 

attention as though there wasn’t a ripple on the surface of the industrial pond. 
Yours for better business, iu 
1 
= ’ 
H. NORDLINGER’S SONS 
New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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ESPOSITER, VARNI CO., INC. 
CALIBRE AUSTRALIAN SAPPHIRES 








45-49 John Street 


New York City 




















FOR IMMEDIATE DELIVERY: 





Platinum Diamond Mounted Fancy Rings 
Platinum Diamond Flexible Box Bracelets 
Ranging in price from $700 to $1,800 


JOHN SCHUMACHER 


Manufacturing Jeweler 


1 Maiden Lane New York 
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Ban Lifted After Coal Strike Ends 








Jewelers of Many Cities Would Have Been Badly Crippled If Coal Restrictions 
Had Continued During the Holiday Trade—How Merchants in Some 
Cities Met the Emergency 














The restrictions on the industry. which 
followed as an aftermath of the coal 
strike would have fallen very hard on the 
jewelry trade in certain sections of the 
country had they been allowed to continue, 
but fortunately with the calling off of the 
strike the restrictions on the use of coal dis- 
appeared, in most cases, on Dec. 15, and 
the industry was allowed to take its normal 
course again. So important was it to the 
jewelers to keep open during the Christmas 
season, beyond the six hours allowed, that 
all sorts of expediencies were resorted to 
in different sections to make it possible to 
do business without heat or light from coal. 
In some instances these took the form of 
the use of kerosene, and in some natural 
gas and even candles were used by our 
trade in their windows. This is shown in 
some of the following reports from corre- 
spondents, in sections of the east, south and 


middle west: 





Coal Restrictions Were Hitting Boston 
Jewelers Very Hard 
Boston, Mass., Dec. 14.—Jewelers in 


this city were harder hit, perhaps, than 
any other class of tradesmen by the dras- 
tic curtailment of heat and light ordered 
by the fuel administration in order to rem- 
edy the coal shortage, which was most 
acute in Boston. At any other time of the 
year the order would have been less oner- 
ous. But the Christmas season is the only 
period when the jewelers in general re- 
main open at night to cope with the vastly 
increased volume of business, which in this 
particular instance is far greater than in 
former years. 

In the circumstances it is no exaggera- 
tion to say that the Garfield order caused 
the greatest consternation. Newspaper 
offices were besieged with questions when 
it became known that the order would be 
effective Dec. 11. Any hope, however, that 
jewelers would receive any modification 
was dispelled when James J. Storrow, the 
state fuel administrator announced that the 
restrictions would be applied rigorously 
and without exception. A meeting of the 
retail board of the Chamber of Commerce 
was held in consultation with Mr. Storrow, 
the outcome of which was that all retail 
stores should open at 11:30 a. mM. and close 
at 5:30 p. M. until further notice. M. U. 
Smith, of Smith, Patterson Co., is a mem- 
ber of this board, and the decision was 
made with his concurrence. 

The question immediately arose as to 
whether this rule applied to retail jewelers 
in office buildings, and when the order 
went into force Thursday there was gen- 
eral confusion in these buildings. Fortu- 
nately, however, the majority are well win- 
dowed, so that the lighting ‘question did 
not materially affect business during the 
day time. But it so happens that a cold 
wave has struck Boston so that the shut- 
ting off or reductior of heat caused con- 





siderable discomfort to salesman and pur- 
chaser alike. Some of the jewelers, in case 
the order had extended for any length of 
time, were prepared to use oil stoves, which 
alleviated suffering to some extent. 

The business thoroughfares of Boston 
presented a deserted appearance in the 
forenoen for a day or so. Scarcely a pe- 
destrian was to be seen until 11 o’clock. 
Most of the large jewelry stores displayed 
signs on their doors indicating that they 
would be open from 11:30 to 5:30, as or- 
dered by the retail board. Stepping up to 
the doors or windows one found no sign 
of life inside and not a light burning, ex- 
cept now and then one light near a safe 
or valuables where light was required for 
protection and had ‘been burned all night. 

While the retail establishments were 
seriously curtailed they were not nearly so 
handicapped as the jobbers and manufac- 
turers, the latter having to shut down all 
machinery at 4 o’clock. And to see that 
no violation of the order occurred squads 
of special police were detailed to inspect 
the plants and factories. 

Some of the stores adopted the plan ot 
remaining open for the whole of the period, 
but shut off heat and light for three hours 
from 11 to 2. In some cases this proved 
of advantage, while others had virtually 
to grope about in semi-darkness and to 
use torch lights to pick out goods from the 
safes and counters. 

It was, therefore, with the greatest joy 
that merchants heard of the ending of the 
strike yesterday (Saturday). Washington 
removed the restrictions on coal and train 
service, and shortly afterward the Boston 
fuel administrator announced that all em- 
bargo on retail stores and offices would be 
lifted as and’ from Dec. 15. The an- 
nouncement is a great relief to the entire 
jewelry trade, which had prepared for a 
long siege of restricted hours and curtail- 
ment of light and heat. 





Baltimore Jewelers Obeyed Order But 
Protested 


BaALtrmoreE, Md., Dec. 13.—A polite, but 
emphatic protest that has made itself heard 
at Washington through the Maryland rep- 
resentatives in both hhouses of Congress, is 
being made by local wholesale and retail 
jewelers because of the drastic order issued 
by the Fuel Administration in its effort to 
shift and conserve the coal supply of east- 
ern cities. Despite the protest, however, 
the obedient American business man, as 
exemplified through the jewelry and other 
trade channels, obeyed the law, or rather 
the order, until it was rescinded. 

This city’s business thoroughfares, Balti- 
more, Charles, Lexington and Howard 
Sts., not to mention the countless number 
of avenues extending for miles and dotted 
with jewelry stores, had a rather dead ap- 
pearance after 4 p. M. Many of the whole- 
salers here, and scores of retailers, went 
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back to oil and candle for light. As the 
correspondent of THE JEWELERS’ CIRCULAR 
was talking to one of the city’s foremost 
wholesalers yesterday afternoon the electric 
lamps were suddenly switched off. The 
clocks were striking the mystic hour of 4. 

“Don’t be alarmed, we are obeying or- 
ders from Washington,” said the whole- 
saler, and a moment later an employe en- 
tered the jeweler’s office bearing an oil 
lamp. The jewelers protested the order 
for a number of indisputable reasons and, 
while they are obedient, they are hopeful 
that some way can be found whereby they 
can conduct the remaining days of the 
Christmas season without being hampered. 

Information which was obtained: from an 
authorative source here clearly indicates 
that the restrictions in force affecting the 
jewelry and other business here is about 
to be lifted. It was learned through C. W. 
Galloway, in charge of Fuel Administra- 
tion here, that all restrictions will be lifted 
by Dec. 16. The lights of jewelry stores 
and workshops will again blaze forth next 
week. 





Business Resumes in Indianapolis When 
Strike Ends 

INDIANAPOLIS, Ind., Dec. 11.—For the 
last few weeks the eyes of the nation were 
turned toward this city, anxiously awaiting 
the solution of the great industrial problem 
with which the country was confronted. 
Every line of business felt the effects of 
the coal strike to some extent, and it was 
a general sigh of relief that followed the 
announcement of the mine workers’ leaders 
that work would be resumed. Coal con- 
servation programs went into effect in 
every town and city of the State. This 
meant that the normal hours for transact- 
ing business were cut from 25 to 50 per 
cent. Shops opened their doors at 10 in 
the morning and were closed either at 4 or 
5 o’clock in the afternoon. Window dis- 
plays needing artificial lights were taboo, 
and the usual brilliance of the jeweler’s 
window at this time of the year gave way 
to the dark and uninviting front which is 
anything but conducive to good trade. 

Business with both the retailer and 
wholesaler lagged far behind other pre- 
Christmas seasons. However, as soon as the 
news was flashed that the strike was set- 
tled, the apathy on the part of the buying 
public diappeared as rapidly as the news 
of settlement spread. Wholesalers re- 
ported the old feverish activity on the part 
of the trade to get goods had returned and 
a canvass of the retail shops showed that 
the desire on the part of the people to give 
jewelry this Christmas had risen from its 
dormant state and bid fair to make this 
season’s sales record surpass any previous 
record heretofore established. 

The one drawback in the general report 
was the word ‘coming from a few jewelers 
located in cities and towns near the mining 
communities, where collections and trade 
generally suffered to a large extent during 
the length of the strike. 





Cincinnati Felt No Effects Beyond Darkened 
Show Windows at Night 


Cincinnati, O., Dec. 12.—Notwithstand- 
ing orders of the Fuel Administration 
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work in Cincinnati jewelry houses has not 
halted. This is due to the fact that all 
power utilized by manufacturers is drawn 
from the electric plant of the local com- 
pany, who have a two months’ supply of 
coal on hand. 

Firms short of coal have been limited 
to a short day, but a majority of business 
houses here draw from the power com- 
pany. 

The only effect of the fuel order noted 
here is to effect a dark display window 
after closing hours of retail stores as no 
lights are allowed for that purpose when 
the store has been closed for business. 





Lighting Restrictions Reacted Favorably for 
Jewelry Business at Detroit 


Detroit, Mich., Dec. 11.—Detroit retail 
jewelers are immensely pleased over the 
news that the coal strike has been settled 
and that the fuel ban on store lighting and 
heating will probably be lifted Monday, 
Dec. 15, in time for the merchants to catch 
the cream of the holiday trade. 

Through the provisions of an ordinance 
hastily. adopted by the Detroit common 
council, cooperating with the federal coal 
commission, all Detroit retail stores were 
ordered to open at 12 noon and close at 
6 Pp. M. with the exception of Saturdays, 
when they are allowed to be open until 9 
p. M. The ordinance went into effect last 
Monday and is still in force. 

Out of the great mass of local news- 
paper advertisements in the Detroit press, 
inserted by merchants here announcing the 
new store hours fuliy half of them were 
those of Detroit jewelers who arose patri- 
otically to the occasion, and did all in 
their power to aid the government in the 
fuel crisis, which is just passing. The fact 
that so many jewelers used their valuable 
advertising space to announce the new 
hours, showed they were intent upon con- 
centrating the public’s attention upon the 
shorter hours,.in an effort to ctowd the 
usual increase of holiday trade into a half 
day’s shopping. Most of the merchants 
declare they did their usual amount of 
business in spite of the half business day. 

As is often the case, it is an ill wind 
that blows nobody good, and in this case, 
the jewelers profited in one way by the 
fuel ban. Fully 100,000 Detroit working- 
men and clerks were temporarily thrown 
out of work by the closing of Detroit’s 
big factories, and these workers spent a 
large share of their idle time in making 
holiday purchases. Evidently a great num- 
ber of these bought diamonds, watches and 
jewelry, according to the sales sheets of 
local jewelers. With bulging bankbooks, 
due to the great and continued prosperity 
in the city’s industrial fields, these workers 
had plenty of money to spend in spite of 
the shutdown. 

Every Detroit jeweler unites in saying 
that the coal strike did not even make a 
dent in one of the greatest holiday trades 
in the history of the Detroit jewelry field. 


in New Orleans Before the 
Strike Was Off 

New Orteans, La., Dec. 10.—By an or- 
der under authority of C. T. Bevin, federal 
manager of railroads, restrictions as to 
lights in stores were removed today, For 


Ban Lifted 
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the past week the New Orleans stores had 
been opening at 10 o’clock and closing ai 
5 o’clock. They are now permitted to open 
at 9 and close at 6. This was brought 
about by the New Orleans Railway & Light 
Co. installing oil burners in place of coal 
burners at its plants. A delegation from 
the Association of Commerce headed by 
Mayor Behrman went to Atlanta and ob- 
tained this concession. 


How Louisville Suffered Under the Coal 
Restriction Orders 

LoutsviLtE, Ky., Dec. 12.—Louisville has 
been doing a lot of kicking over the fact 
that fuel regulations in some sections of 
the east and north have not been as bind- 
ing as in Louisville, but when it was learned 
that Chicago was operating on a six-hour 
day, Indianapolis on about the same basis, 
and that Cincinnati and other cities had 
been regulated, the feeling of discrimination 
passed off. When rumors from Washington 
reached the city of further reductions in 
industrial and general shop hours, Louis- 
ville felt that she could be much worse off. 

However, the merchants of Louisville feel 
that they would be better off if they opened 
at 11 o’clock in the morning and closed at 
6 o’clock, than they are under the 9 o’clock 
to 4 o’clock schedule, as it would enable 
them to be open after office buildings, 
industrial plants, and general employers had 
to let their forces off for the day. 

It is rumored that the country may be 
placed on a six-hour per day basis for bus- 
iness, with industries cut to three days a 
week. In such an event Louisville would 
prefer opening at 12 o’clock and closing at 
6 o'clock. 

A number of stores are now open until 
6 o’clock, although they may burn no elec- 
tricity, or use steam after 4 o’clock, and 
must heat and light with material other 
than gas, coal or wood. Coal oil, gasoline, 
tallow-candles, aceytelene, etc., is permitted. 
However, the underwriters have issued in- 
structions that all stores using gasoline or 
aceytelene must secure permission from 
their local insurance agents, and have riders 
placed on their policies, as otherwise the 
policy may be invalidated, as aceytelene 
and gasoline are prohibited in the policies. 
However, the underwriters are not making 
a strong issue of the matter, as after the 
holiday season it will be easy to abide by 
the four o’clock regulations. 

Regulations permitting stores to remain 
open on artificial lighting and heat were 
issued on Thursday, Dec. 4, and several 
stores immediately opened. James K. Lemon 
& Son lighted with candles on counters 
and in show windows. Some of the other 
stores did likewise, while some are using 
kerosene and gasoline. 

Watchmakers and engravers, manufac- 
turers, etc., are all working long hours with 
artificial light, while a good deal of work 
is also being done at home in some in- 
stances. Easing the regulations as applying 
to use of substitute lighting has improved 
conditions materially. However, zero 
weather during the week has made heating 
after 4 o’clock a serious matter, as coal oil 
stoves are about the only things that can 
be used, unless there are private furnaces, 
which can be used with fuel oil. 
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Louisville industrial concerns are limited 
to 48 hours a week, and have co-operated 
with the merchants by running full time 
until Friday afternoon, and then closing for 
the week-end, which gives everyone a 
chance to make purchases. Retail business 
as a whole is coming good, and several 
houses report sales as being well up. By 
enlarging forces to take care of the bigger 
jam in shorter hours the stores are manag- 
ing to crowd nine hours into seven hours 
nicely. The department stores are all clos- 
ing at 4 o'clock, as they can’t operate eleva- 
tors, or heat the big stores with artificial 
means, and only electric lights are prac- 
tical, as other forms are considered too 
dangerous. 


William Irion, of Matt Irion & Sons, as: 


secretary of the Kentucky Retail Jewelers’ 
Association, and also of the Louisville Re- 
tail Jewelers’ Association, wired the re- 
gional committee at Atlanta, asking for 
longer hours for the jewelers, stating that 
reduced hours would work a great hard- 
ship, especially on Saturday evening, and 
that in view of the fact that jewelers do 
a considerable portion of their entire bus- 
iness in December, loss of business would 
be a severe blow, which might drive some 
of the little fellows to the wall. The Com- 
mission in a courteous reply stated that it 
regretted being unable to exempt the jewel- 
ers, but it could not do so without weaken- 
ing its stand on the general program, but 
hoped that the modifications, permitting ar- 
tificial lighting, would aid somewhat in 
carrying on business. 

Mr. Irion handled this work for the asso- 
ciations, not for himself individually. In 
his message he referred to the fact that 
many of the small jewelers bought on dat- 
ings, and would be unable to meet their 
bills if not given relief. This was for the 
general good of the jewelry industry, and 
the message was framed at a called meeting 
of the members. 





Wisconsin Jewelers Greatly Handicapped by 
Fuel Restrictions 


MILWAUKEE, Wis., Dec. 13.—Milwaukee 
and Wisconsin retail jewelers operated 
under added difficulties due to the stringent 
fuel conservation orders now in effect. 
Since Saturday, Dec. 8, retail merchants 
in Milwaukee county, including jewelers, 
are operating under limited hours from 
10:30 a. M. to 5:30 p. M. daily exeept Sat- 
urday, and on Saturday from 9 a. m. to 
9 p. M. Window shopping has also been 
made very difficult inasmuch as no lights 
were permitted in display windows -after 
stipulated hours. 

Possibly the most serious factor of the 
fuel situation lay in the fact that industry 
generally was temporarily demoralized. 
During the first few days of the enforce- 
ment of the laws nearly every manufac- 
turing plant was forced to close entirely 
while those plants permitted to operate 
worked only on part time. Early esti- 
mates indicate that the earning power of 


the laboring man was redticed about 25° 


per cent. on the average as a result of the 
restrictions, and had the situation been 
prolonged further decrease would possibly 
have been experienced. 
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CUT GLASS MFRS. MEET 





Members of National Association of Cut 
Glass Manufacturers Participate in 
Interesting Gathering and 
Elect New Officers 


The Imperial Hotel in New York, last 
Thursday, was the scene of one of the largest 
and most enthusiastic gatherings of the Na- 
tional Association of Cut Glass Manufactur- 
ers ever held by this organization. After 
an interesting business session which started 
in the morning the day’s activities came to 
an end with a banquet held in one of the 
assembly rooms of the hotel. 

The meeting was attended by cut glass 
manufacturers from all over the country. 
During the day a number of reports were 
heard and several instructive speeches were 
made. The organization discussed a num- 
ber of questions important to the industry. 
The election of officers resulted as follows: 
President, William Sells; vice-president, O. 
S. Atterholt; treasurer, Thomas P. Strill- 
matter, and secretary, Arthur L. Blackmer. 

One of the important questions taken up 
by the organization was that of identifying 
the product of the members of the associa- 
tion with that of the rest of the trade. It 
was finally decided that each piece of goods 
turned out by a member of the organization 
should bear a label guaranteeing the article 
to be a strictly American product and the 
best which this country can produce. It 
was also brought out at the meeting that 
the difficulty of obtaining satisfactory blanks 
may shortly be overcome inasmuch as 
American manufacturers of blanks are per- 
fecting a process which promises not only 
to equal the foreign product but to surpass 
it in many ways. 

The labor problem was also discussed by 
the members. The election of officers was 
the last business of the meeting and at 5 
p, M. the gathering adjourned. 

During the dinner which was served at 
7:30 Pp. M., the members and their guests were 
entertained by a number of performers. At 
9 p. M., after coffee and cigars had been 


served, Toastmaster Charles G. Taylor 
presented the newly elected president, 
William Sells, as the first speaker of 


the evening. Mr. Sells expressed his ap- 
preciation of the honor bestowed upon him 
by electing him as president and promised 
to do everything possible to promote the 
future success of the organization and the 
trade in general. 

The next speaker presented was H. C. 
Fry, one of the oldest members of the or- 
ganization. Mr. Fry selected as his topic 
the open shop and gave an interesting ré- 
sumé of labor conditions in the cut glass 
industry. In conclusion, he stated that the 
time has come when the labor unions’ re- 
peated demands must be curbed and they 
should not be allowed to demand high wages 
and turn out only a small production. Mr. 
Fry in stating that the open shop had 
come, said that the men will be free to do 
their own thinking and will not be required 
to hire a high priced leader to do their 
thinking for them. Concluding the speaker 
stated that he believed in fair play, but the 
unions should not be allowed to dictate to 
the manufacturers. 
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Thomas P. Strillmatter, the next speaker, 
elaborated somewhat on Mr. Fry’s remarks 
and touched on the development of the re- 
lation between employer and employe. This 
speaker expressed the opinion that not until 
proper legislation has been enacted will the 
present labor unrest be quelled. 

Another speaker of the evening was J. A. 
O’Reilly of the Irving National Bank. This 
speaker selected as his subject, the power 
of public opinion in American business and 
was listened to with much interest. A few 
remarks from each of the newly elected of- 
ficers concluded the evening’s activities. 








DEATH OF JOHN A. LANE 


Former New York Precious Stone Dealer 
Passes to the Great Beyond 

Hamitton, N. Y., Dec. 15.—John Ap> 
pleton Lane, eldest son of the late Franklin 
Lane, M. D., and Cornelia Adelaide Apple- 
ton, died on Tuesday, Dec. 9, at the home 
of his sister, Mrs. Herbert H. Hawkins 
here. 

Mr. Lane was a resident of East 
Orange, N. J., and a precious stone dealer 
on Maiden Lane, in New York city, but 
failing health obliged him to give up busi- 
ness life some time ago. During the ac- 
tive years of his life he was connected with 
charitable works in many directions. He 
was a member of the North Orange Bap- 
tist Church and none of the activities of 
the denomination failed to have his sup- 
port. He was well known as a man of 
staunch integrity and personal worth. 
His gracious and gentlemanly personality 
never failed to make him many friends. 

He was a direct descendant of one of 
the oldest families in America, who were 
equally prominent in church and State for 
many generations. 

Mr. Lane leaves one brother and three 
sisters, Albert A. Lane of East Orange, 
Mrs. Pierpont Wilson of Hamilton, Mrs. 
Charles D. MaGrath of Shanghai, China, 
and Mrs. Herbert H. Hawkins of Hamil- 
ton, 

The funeral was private at the home of 
his sister, Mrs. Hawkins, on Maple Ave., 
Friday at 2 p. m. 








NEGROES SENT TO PRISON 


Four Colored Men Implicated in Theft of 
Jewelry Salesman’s Trunk in Raleigh, 
N. C., Plead Guilty 

Rateicu, N. C., Dec. 15—The negroes 
who were charged with stealing a trunk of 
jewelry from the Yarborough Hotel here 
about three weeks ago pleaded guilty 
Wednesday in Superior Court. John 
Cooke, bellboy, who engineered the deal 
and removed the trunk from the hotel, 
was given three years in the penitentiary. 
Richard Blacknell, who is supposed to 
have disposed of about $1,000 worth of 
jewelry, missing from the trunk, was given 
two years, James Horton, one year, and 
Hubert Pool, one year. 

The trunk belonged to A. J. Goode, a 
New York jewelry salesman, and was 
supposed to contain about $50,000 worth of 
jewelry. It was found in the woods about 
three miles from town the third day after 
the robbery. It had been opened and a 
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small part of the jewelry removed. The 
negroes, while pleading guilty, would give 
the police no information that would lead 
to the finding of the missing articles. 

It is said that Goode thought he was 
getting a trunk of whiskey when he had 
the trunk removed from the hotel. 








ANOTHER HOLDUP 





Five Automobile Bandits Visit Detroit 
Jewelry Store and Escape with Loot 
Valued at Over $6,000 

Detroit, Mich., Dec. 11.—Five men in a 
touring car drove up in front of the jewelry 
store of Max Rosenbaum, 1093 Chene St. 
at 11. o’clock this morning. While one 
looked through the window to see that Ros- 
enbaum was alone, three entered the store, 
while the driver remained in the car. 

The three bandits who entered the store 
held up Rosenbaum with automatic revol- 
vers and forced the proprietor to lay face 
down on the floor. They then robbed the 
safe and show cases of more than $6,000 in 
jewelry. They took three trays of diamond 
rings, 20 gold watches, 
watches, jewelry, and $20 in cash. 


' 


20 gold-filled ; 


| 


They escaped in the waiting automobile, | 


driving north on Chene St. 

Frank Korbel, 1128 Farnsworth St. was, 
passing the Rosenbaum store when the ban- 
dits drove away. He walked to the window, | 
saw Rosenbaum lying on the floor and 
started to enter the store, when the bandits ' 
pointed their guns at him and told him 
to “hurry along, or we will blow you full 
of holes.” Korbel obeyed the command, and 
then notified the police. 

Police officials, on descriptions furnished 
by Korbel and the number of the bandits’ 
car, expect to make arrests soon, Detec- 
tives William Black and Fred Frahm are 
investigating the case. 

While the bandits stood over Rosen- 
baum’s prostrate form in the center of the 
jewelry store, they threatened to kill him 
if he made a move. 








Market Prices for Silver Bars 
The following are the quotations for 
silver bars in London and New York as 
reported for the last two weeks. 


New York Seli- 
ing Price, U.S. 

Date. London. Assay Bars. 
Oi a nce 73% 133% 
UM Biats dda aa diteae eas 74% 133% 
ES ITE ye 75 134% 
I CS 74 134% 
PN Gis ais pe nsase eek es 74 135 
BE Bio ces ccnexesn cages 75% 134% 
eee” Gos cAwwdeeene tae 75 134% 
Pee Wa 6 cidcaatddoaas 75% 133% 

RP Ee Rise dis'we oie bu ataraneiere 76% 133%. 
POE Blas oe 4<. uxcnagee aa 78% 134% 
JE ¢ Pee re ee 78% 134% 
C6. BGR 6 oo se cane 78% 135% 








That the increase in the cost of living 
and én all the necessities of life over the 
cost at the time lower verdicts allowing 
damages for personal injuries were ren- 
dered must, to some extent, be taken into 
consideration in determining whether or 
not a verdict in such a cuse was exces- 
sive, is held in the Iowa case of Noyes 
y. Des Moines Club, 170 N. W. 461, an- 
notated in 3 A.L.R. 605. 
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DETAILS OF KLEIN ROBBERY 





Story of How Chicago Jewelry Shop Was 
Looted in Broad Daylight—Suspects 
Arrested and Confession Obtained 


Cuicaco, Dec. 13.—Three robbers walked 
into the diamond shop of Morris Klein, 
122 W. Madison St., on Wednesday after- 
noon, last week, and stole $18,000 worth of 
jewelry. The robbery, as told in brief in 
the last issue of JEWELERS’ CIRCULAR, took 
place during the crowded shopping hours 
of the afternoon, with a score of policemen 
and detectives within a block. The rob- 
bers quietly walked to a waiting taxi, and 
in spite of the press of the traffic, suc- 
ceeded in making their escape. 

The robbery was cleared on Friday with 
the arrest of four men. They confessed, 
giving the following names: Izadore 
Goldberg, George Cohen, Meyer Cohen 
and Benny “Hot Time” Lieberman. They 
were captured through the work of Police- 
man Harry Miller, of the Maxwell Street 
Station. 

The robbery of the Klein store was com- 
mitted while hundreds of Christmas shop- 
pers streamed past on the sidewalk out- 
side the store, and came in and out of the 
Brevoort Hotel, which is next door to the 
jewelry store. A number of the shoppers 
paused in mild curiosity as the robbers 
nonchalantly lifted the trays of gems from 
the windows. The shoppers suspected 
nothing wrong, supposing the men to be 
clerks of the store. 

Ten minutes laterethe traffic copper at 
the corner of Madison and Clark Sts., 60 
feet away, blew his whistle and the cab 
containing the robbers and the gems van- 
ished down the street. Ben Newmark, an 
assistant corporation counsel, had stepped 
into the store to secure a watch, which he 
had left for repairs. Sam Greenfield, a 
partner in the store, waited on him. In 
‘the rear Sam Klein, the other partner, was 
busy. As Newmark turned to leave, three 
young men appeared in the door. 

“Back up and throw up your hands 
cried the leader. Behind the partition in 
the rear of the store they herded the own- 
ers and the customer. The trio rifled both 
diamond safes and the window. They took 
only the most valuable gems. With the 
gems they took $500 in cash in the cash 
drawer. The loot was poured into a black 
sack. After warning their victims to make 
no outcry for five minutes the robbers 
walked calmly out of the place. 

Alfred Lowe, a driver of a brown taxi- 
cab noticed the trio leave the store. He 
spoke to a policeman who happened to be 
standing near by. As Newmark, Klein 
and Greenfield rushed out of the store 


i had 


with shouts for help, Dubach hopped into : 


the cab and started in pursuit. At the cor- 
ner of Madison and Clark Sts., they picked 
up another policeman. They continued the 
chase down Clark, but in the confusion 
they lost the cab they were after. Later 
the driver of the cab was arrested charged 
with being a member of the conspiracy, 
whose particular duty was to throw the 
police off the trail. 

Following the robbery the store closed 
temporarily. Scores of detectives and po- 
licemen, chagrined that a robbery of this 
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sort could have taken place under their 
very noses, took up the trail. Newmark, 
Klein and Greenfield were able to give a 
good description of the robbers. Early on 
the morning of the robbery J. V. Eeddy, 
said to be an independent taxi driver, en- 
tered the store with another man, whom 
he introduced as “my boss, Mr. Johnson.” 
Johnson asked to look at diamond rings 
priced at about $500. After glancing over 
quite an assortment, he left without mak- 
ing a purchase. Poiice thought at the time 
that Johnson might have been a member 
of thé gang, and immediately took up the 
trail. The Klein store carried insurance 
of $25,000, which covered the loss. It is 
understood that a considerable portion of 
the goods in the store were on memo, from 
a local diamond dealer 


Chief of Detectives Mooney declared 
that there were at leas: twenty detectives 
and policemen in Madison St., between 
Clark and La Salle Sts., when the robbery 
was committed. 


“The robbers must have been annoyed 
elbowing policemen out of their way,” he 
commented bitterly. “There were more 
policemen within a stone’s throw of the 
robbery than you could find in a police sta- 
tion at any hour of the day or night, not 
one of the officers laid an eye on the ban- 
dits.” 


Policeman Miller arrested the suspects 
without a battle at 12th and Halsted Sts. 
He tells his own story. 

“I have been watching this gang for some 
time,” he said, “I suspected them as soon 
as I heard of the Klein robbery, and began 
to check on their movements. I received a 
tip that they were planning to get out of 
town, and had decided to meet in W. 12th 
St. and leave together. Detective Sergeants 
Kieble and Kohler and I took up a position 
in the doorway at the rendevous and waited. 
Soon a taxicab and the Cohens filed into 
it. As the chauffeur started to move away, 
the officers dashed out and arrested the 
pair. They were hustled to the Maxwell 
St. Station and Captain William Russell be- 
gan to question them. Admissions were 
obtained on which Goldberg was arrested. 
This all occurred on the night following the 
robbery. On the following day the police 
and the state’s attorney’s office collected 
their forces in an effort to break down the 
prisoners and get a complete story of the 
crime. The four were taken to the office 
of the prosecuting attorney, and Assistant 
State’s Attorney Lowery and the police be- 
gan work on them. By daylight full con- 
fession had been obtained, and the men 
were allowed to go to sleep. 


According to the story of the prisoners 
the robbery of Klein’s place had been con- 
sidered for some time, and plans were made 
with a view to easy escape in the Christ- 
mas shopping crowds. Thé»Gohens did the 
actual work of looting the store. Goldberg 
was the lookout.. As soon as the inside 
men had done the preliminary work Gold- 
berg walked into the store and cleaned out 
the window himself. The others emptied 
the cash drawers and safes. All then ran 
out. They ducked into an alley just west 
of the store, turnéd into another alley lead- 
ing to a point just west of the Hotel La 
Salle and then stepped into a waiting taxi, 
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which drove leisurely away, unfollowed: It 
was really very simple. They had one 
chance in 20 to get away, but they suc- 
ceeded because of the very boldness of the 
plan. About half of the loot has been re- 
covered. 








Price of Platinum Climbs Upward—Soft 
Now $160 and Ten Per Cent Hard 
$180 Per Ounce 


Twice within the past two weeks the 
price of platinum has taken a jump, and as 
a result the soft metal, which before the 
war sold around $35 an ounce is now in 
demand at $160 an ounce. Platinum con- 
taining five per cent. irridium is selling at 
$170 an ounce, while the metal containing 
the 10 per cent. irridium is calling for $180 
an ounce. Within a week all these met- 
als have gone up $10, each raise being for 
$5. Today crude platinum is demanding 
$155 an ounce, and with each shipment of 
this metal the prices soar. 

The supply of platinum now in this coun- 
try is said to be small, and but for the 
Colombian shipments that reach this coun- 
try, very little is received. Since January, 
1919, hard platinum has risen from $105 an 
ounce to $180 an ounce. 

The smelters and refiners state that if 
the strike in New York had not occurred, 
they are certain that the supply of platinum 
in this country would now be practically 
exhausted. Even under the present condi- 
tions, the supply is unusually low and as 
far as could be ascertained this supply will 
not be fully replenished until the Russian 
markets and mines have been opened and 
are operating and producing again. 





ADMIT THEIR GUILT 


Three Crooks Who Robbed a New York 
Jeweler Caught Ten Days Later 
and Plead Guilty 

Through the fine work of the New York 
police the two men and a woman who so 
daringly robbed Armin Hollinger, retail 
jeweler, 216 Third Ave., of $2,100 worth of 
rings on Dec. 4, have been arrested and have 
pleaded guilty. On Saturday, the three who 
gave their names as George Brandon, alias 
“Harry Lamble,” Benjamin Low and 
Marion Louis, alias “Mrs, Harry Lamble,” 
were arraigned at the 57th St. Police Court 
on the complaint of the jeweler who identi- 
fied the prisoners as the ones who stole four 
rings from his store. 

Detective Smith and Grossman, who 
made the arrests, charged the three with 
grand larceny and in addition also charged 
George Brandon with carrying concealed 
weapons. After the trio pleaded guilty to 
these charges, and waived examination bail 
was fixed for Brandon and Low at $7,500 
and for Marion Louis at $2,000. Brandon 
was also held in $10,000 additional bail for 
carrying’ concealed weapons. 

According tothe detectives who made the 
arrests, one of the stolém rings has been 
found in a pawn shop in Brooklyn and two 
others have been located in a Newark, N. 
J.; pawn shop. The fourth ring ‘s said to 
be in the possession of a man now under 
surveillance by the police. 
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This is an exact reproduction 


American Gem & Pearl Company of a full-sized Mazuza 
This Mazuza Charm is a 
6 West 48th Street, NEW YORK big seller. Displayed in 
your show window means 
LONDON PARIS oy sales for you. 
26 Holborn Viaduct 39, Rue de Chateaudus PRICE: MK Gold, . . . $2.00 each 
AB, . 


Sterling Silver, $1.00 each 





IG 


Made by 
LIEBERFREUND BROS. 
FROM MINES TO MARKET Manufacturing Jewelers 
Originators of this Mazuza. 
Sole makers and distributors. 
40 Maiden Lane, New York 

Tel. 5122 John 
































ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any size 
Diamond. 


Ik)‘ Black Onyx, Coral and Moerning Jewelry. 





The finest imitation pearl in the world. \ 
Guaranteed to wear and look as well as 
the genuine pearl. 


P EARL We can match any pearl necklace. o) ONYX BEADS — CAMEOS 














FRANK C. OSMERS The DOUBRAVA CO., 61 Maiden Lane,N.Y. 
ee et ae vee oY. HE BOROVSKY P28" CO. Inc 
pamonp Y., HNL. 
93-95 Nassau St., New York 
: Importers of DIAMONDS, PEARLS 
Trade- Marks of the Jewelry and Kindred Trades and PRECIOUS STONES .°. .°. 











_ ESPOSITER Jobbing Promptly Done at Reasonable Prices. Cutting and Polishing 
aionune LAPIDARIES ate ina 


Manufacturer of Fine 
EMIL HOLM cain Picts iowetry $10,000! 

This is the amount that a salesman with executive — 
can make with our gold and diamond jewelry line. Sout 
Mail ord : - Atlantic States from Va. to Fla. List of accounts already 

ast orders given prompt attention. established. Answer with full details of your past expe- 
226 West 41st Street New York City rience. CONFIDENTIAL. Address “S. M. H., 6754,” 
Near Times Square Care Jewelers’ Circular, 11 John St., New York. 








Repairing, Plating, Engraving, Stone Setting. 
Watch cases repaired. 
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Twelfth Week of New York Jewelry Strike 


Employes of Some Shops Return When Manufacturers Agree to Take Back 
Five Men Each Under Old Conditions—Manufacturers Still Fighting 
as a Unit and Deny Any Gains by the Union 




















The eleventh week of the jewelry work- 
ers’ strike in New York was marked with 
probably more developments than any 
other week since the strike began, on Sept. 
23. In response to a letter recently sent 
out to the workmen, ly the manufacturers, 
some of the men have returned to their 
benches and as a result have set in motion 
the wheels of the industry which stood idle 
for nearly three months All of the men 
have returned to work on a 44 hour basis 
and the principle of the open shop. Some 
shops have not been able to obtain the 
five men allowed them. 

Several days ago the manufacturers sent 
to each of their workmen a letter stating 
that if they so desired they (the workmen) 
could return to their benches on the old 
basis of 44 hours a week and the American 
principle of an open shop. Some of the 
men took advantage of this offer and are 
now back at their benches after 11 weeks 
of idleness. 

In order, however, that no shop, no mat- 
ter how large or small it may be, may not 
obtain any advantage, the Jewelry Crafts 
Association notified its members that they 
will not be allowed to take back any more 
than five men. The choice of those taken 
back is left to the judgment of the manu- 
facturer. 

The men started to return on Dec. 10 and 
have been taken back by the manufacturers 
at the same wages that they received be- 
fore they went on sirike. 

The day before these men returned the 
Jewelry Crafts Association sent the fol- 
lowing letter to each of its members: 

Dear Sir: 7 

As the manufacturers have received many indi- 
vidual applications for work from their former 
workmen, beginning Wednesday, December 10, 
1919, you may take back up to and including five 
of your old employes, and whether yours is a 
large or a small shop, under no circumstances are 
you to take back more than five. f 

The choice of those you are to take back is left 
to your judgment, yom are only to take back work- 
men who were with you at the beginning of the 
strike. 

You are to make no concession whatever to your 
men. 

Forty-four (44) hours constitutes a week’s work. 

Wages to be the same as before the strike and 
no more, 

All the conditions the same as in the letter you 
recently sent to your workmen. 

As soon as a workman returns to work, you are 
to fill in, sign and mail one of the enclosed blanks 
to Mr. Robert S. Tipping, 50 East 42nd Street. 

The time for taking back the other men will 
be made known to you later. 

These rules must be obeyed to the letter until 
you are informed otherwise. 

By order of 
THE BOARD OF DIRECTORS, 
Rosert S, Trippine, 
Secretary. 

Upon the return of each workman the 
manufacturer was required to send to the 
Association the following form, properly 
filled out: 

I have this day employed Mr. , 
one of my men on strike, on the following 
conditions : 

Wages as before the strike and no more. 








Forty-four hours constitutes a 
week’s work. 

Overtime in excess of forty-four (44) 
hours in any one week to be paid at the 


rate of time and a half. 


(44) 


The American Principle of an Open 
Shop. Respectfully, 
(Signed 


With the return of the men came the 
circulation of many rumors, and one of 
these, which is said to have been circulated 
by the workmen, was to the effect that the 
firm of Dreicer & Co, had given in to the 
union’s demand. This rumor was posi- 
tively denied by the Jewelry Crafts Asso- 
ciation in a formal az:nouncement sent to 
all members on Wednesday, Dec. 10, which 
reads as follows: 

: December 10, 1919. 
To All Members: 

We are in a position to positively refute al) 
statements and rumors made about Dreicer & Co. 
giving in to the Union. 

At a conference held in Mr. Michael Dreicer’s 
private office at 46th Street and Fifth Avenue at 
5 P. M., on December 10, 1919, in the presence 
of Messrs. D. A. Davidson, Maurice Wendell, 
Walter P. McTeigue, Mortimer C. Foster, Robert 
B. Steele, Paul H. Oppenheimer, Walter Scheer, 
John R. Keim, Joseph L. Herzog, Jacob Mehrlust, 
the following statement was made by Mr. Dreicer 
and Mr. Casse, Manager of the Dreicer & Co.’s 
shop: 

“We have not accepted a thirty-nine (39) 
hour week and overtime starts only after 
forty-four hours of work, as previously. 

“There has been no change in wages for 
the men returning, as compared with the 
scale offered before they left. 

“We have not signed up with the Union 
and we still have an open shop and the right 
to employ apprentices.” 

The spreading of rumors to the contrary is 
one more example of the extremes to which 
the Union resorts to bolster up a losing cause. 

THE JEWELRY CRaFts ASSOCIATION. 


In the course of an interview with rep- 
resentatives of the press yesterday after- 
noon Mr. Dreicer confirmed the statement 
made that his men returned to work under 
the old conditions existing when they went 
out on strike. 

Recently at a meeting of Local No. 1 
of the International Jewelry Workers’ 
Union, a motion to discontinue the strike 
was placed before the members. After a 
two hours’ debate a vote was taken which 
showed -that the members were still desir- 
ous of holding out. The motion to end 
the strike, it is said, was made in a petition 
signed by 19 union miembers who asked 
that a special meeting be called. 








The A. C. Thomas Jewelry Shop, at 
Wheeling, W. Va., opened its doors to the 
public a short time ago, having been topsy 
turvey for three months, during which time 
alterations were made. The new store of- 
fers exceptional facilities for the display 


’ of diamonds and the general features con- 


nected with the business, due to the fact 
that the store ‘room is quite square, and 
the stock can be viewed with a glance upon 
entering the room. It is one of the most 
modern in this part of the country. 


CIRCULAR 


TRUNK THIEF CAUGHT 


Man Who Stole Jewelry from Traveler of 
Ginsberg Bros. Confesses and 
Loot Is Recovered 


ToreKA, Kans., Dec. 6—With the arrest 


yesterday in Burlingame, Kans., of Charles: 


A. Patton and the recovery of the trunk 
full of jewelry stolen from in front of 
the National Hotel in this city about 10 
days ago, the police have cleared up one 
of the most daring robberies in the annals 
of the department. The trunk belonged 
to Ginsberg Bros., manufacturing jewelers, 
9 Maiden Lane, New York, and was re- 
covered by the police several days ago in 
a house on N. Topeka Ave., with only a 
few pieces missing. According to the 
police, Patton has corfessed to stealing 
the trunk containing the jewelry and is 
now being confined in the local jail. 

Suspicion was first centered on Patton 
when several children were discovered 
playing on N. Topeka Ave., wearing some 
diamond studded jewelry. When the chil- 
dren were questioned they claimed, accord- 
ing to the police, that it was given to them 
by a man who answered the description 
of Patton, and upon investigation of the 
house where Patton is said to have resided, 
the trunk was found with the contents 
almost intact. 

According to Patton’s alleged confes- 
sion, about $1,000 worth of jewelry was 
melted in an old stove while other pieces 
were given to several friends to dispose 
of. Asa result of Patton’s smelting opera- 
tions, he obtained a small bar of gold, 
which the police later recovered. Practi- 
cally all of the jewelry which was given to 
his different friends has also been returned 
to the police with the result that only 
several dollars worth of the merchandise 
is still missing. 

Ever since the disappearance of the 
trunk, several days ago, the Jewelers’ Pro- 
tective Union, working with the Pinker- 
ton’s Detective Agency, conducted a dili- 
gent search. The local police also did ex- 
cellent work. The jewelry, according to 
the owners, is covered by insurance. 

On the evening of Nov. 23, A. Isaacs, 
traveling representative for Ginsberg Bros., 
arrived in this city and went directly to the 
National Hotel, where he turned in his 
trunk check with instructions to have the 
trunk brought from the station and placed 
in his room. In accordance with these in- 
structions, the trunk was brought from the 
station and placed on the sidewalk in front 
of the hotel. A few seconds later, the 
porter came out to take the trunk to Mr. 
Isaacs’s room, but found that it had dis- 
appeared. 

The disappearance of the trunk remained 
a mystery for many days, and after a dili- 
gent search Mr. Isaacs returned to New 
York. Shortly after arriving in the me- 
tropolis, notice was sent to him that the 
trunk had been recovered. Following the 
recovery of the trunk, the police picked up 
Patton’s trail and followed him through 
several Kansas cities. He reached Burlin- 
game and there he was found at the home 
of a friend. He was taken into custody 
by several detectives and the chief of police 
and was later driven in an automobile to 
Topeka. He is now held in jail. 
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TRADE CONDITIONS 


As though the other conditions which have 
been handicapping the manufacturing jewelry in- 
dustry and its allied branches during the past 
year were not sufficient, the restrictive regulations 
of the Federal Fuel Administration as to lighting 
of factories, etc., coming on the final days preced- 
ing Christmas have filled their cup of despair to 
overflowing. It was the last straw needed to 
break all possibility of the manufacturers catching 
up with their accumulation of holiday orders, and 
was especially disastrous as regards the late special 
individual orders. The announcement of the re- 
strictive orders regarding lighting was followed 
within a few hours by the refusal on the part 
of stationers and others, of all orders for engrav- 
ing of name plates and hundreds of persons 
desirous of personal Christmas cards were dis- 
appointed in their inability to secure the much 
coveted engraved plates. The closing days of the 
year finds the manufacturing jewelers well sup- 
plied with orders for future deliveries’ with but 
little prospect of any improvement in conditions 
from those that have pertained for several months. 
Order books in many instances contain calls for 
goods that will keep the plants going for several 
months and the help situation shows no indica- 
tions of improvement. In the meanwhile the num- 
ber of buyers visiting Prvoidence continues almost 
record breaking. 





George F. Perry of the Ford-Perry Co., 
was married at Chicago recently. 

Wilfred E. Handfield has opened a 
jewelry repair shop at 509 Westminster St. 

O. H. Schmadl & Co., of this city, has 
been succeeded by the Jeannette Jewelry 
Co. 

J. Russo & Co. recently started in busi- 
ness at 9 Calender St., manufacturing a line 
of gold-filled and liberty silver rings. 

William A. Schofield has transferred to 
John Fakey a lot of land with buildings at 
the corner of Pearl St. and Prairie Ave. 

John Hagan, one of the oldest jewelry 
travelers of this city, is at the Gotham 
Hotel, St. Petersburg, Fla., for the Winter. 

The Gorham Mfg. Co. has commenced 
the erection of an addition to one of its 
buildings off Adelaide Ave., at its Elm- 
wood plant. 

Herman A. E. Droz has given a mort- 
gage to Henry H. Shellenberger for $850 
on lot and buildings, corner of N. Main and 
Stenton Sts. 

The Lightman Mfg. Co., 101 Sabin St., 
is being conducted by Hyman Lightman, 
according to his statement filed at the city 
clerk’s office. 

Charles R. Kruger has been elected by 
Prescott Post No. 1, G. A. R. of this city 
as one of the delegates to the 53rd annual 
encampment. 

The case of the National Jewelers’ Board 
of Trade against A: Aaron & Son was called 
in the Superior Court recently and passed 
for re-assignment. 

Charles W. Pabodie is foreman of the 
grand jury of the Superior Court of Pro- 
vidence County that is now considering 
nearly 100 criminal cases. 

C. Walter Pabodie has been appointed 
from the Board of Aldermen as a member 
of the committee of arrangements for the 
annual Municipal dinner to be held early 
in January. 

The Howard Jewelry Co., 189 Main St., 
Pawtucket, is owned and conducted by John 
P. Goldsmith of this city, according to his 
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statement: filed with the city clerk’s office. 

The third annual banquet of the Provi- 
dence-Attleboro branch of the American 
Electroplaters’ Society was held at the 
Narragansett Hotel, Saturday evening, Dec. 
13 at 7 o’clock. 

A window in the store of Leohn Severin, 
corner of Thames and Mary Sts., Newport, 
was broken with a brick a few nights ago 
and a lot of cheap jewelry valued at about 
$50 was stolen. 

The M. & R. Mfg. Co., manufacturer of 
a general line of plated rings, pins, lingerie 
clasps, etc., R. D. Fenner, general manager, 
has removed from 215 W Exchange St. 
to 159 Aborn St. 

Mr. and Mrs. Frederick T. Rogers left 
last Wednesday for a month’s stay in Lower 
California, after which they will make an 
extended trip to Japan, China and the 
Philippine Islands. 

Nowman M. Saaty et ux have given to 
the proprietors of Swan Cemetery a mort- 
gage for $2,500 on four lots and buildings 
at Dover and Fairview Sts., and have given 
a second mortgage of $1500 to Pietro Conti. 

The case of the Manufacturing Jewelers’ 
Board of Trade against the T. F. Hunt 
Mfg. Co., for an alleged balance due on 
book account was called in the Superior 
Court on Tuesday and passed for re-assign- 
ment. 

The machine plant of the Universal 
Optical Co., 36 Garnet St., has been ac- 
quired by the Hall Machine & Tool Co., 
which will operate it for the manufacture of 
engine-turning machines under the style of 
the F. A. Hall Co. 

Harry Howarth has withdrawn from the 
firm of Barry & Howarth, designers and 
manufacturers of high grade stained and 
leaded glass goods of all kinds, 240 Benefit 
St. The firm name has been changed to 
the Barry Artcraft Co. 

Information has been filed at the city 
clerk’s office that Henri Beaudry, 580 Gros- 
venor Ave., Montreal, and Joseph Beaudry, 
275 Outremont Ave., Montreal, are the 
owners of the Kantslip Belt Mfg. Co., 25 
Congress Ave., this city. 

Edward L. Clarke, assistant examiner at 
the Westminster St. State Employment 
Office, has resigned to enter the employ of 
the Gorham Mfg. Co. During the war Mr. 
Clarke was secretary of the First District 
Draft Board, of which John S. Holbrook, 
president of the Gorham Co. was chairman. 

The Supreme Court of Rhode Island 
recently considered the case of the A. J. 
Hague Co., against the Rex Mfg. Co., in 
which the defendant’s exception were dis- 
missed for want of prosecution and the case 
was remitted to the Superior Court for 
entry of judgment upon the verdict for the 
plaintiff for $5,164.16. 

An Empty Stocking Club has been formed 
in this city to collect a fund to supply 
Christmas presents to poor children. Mem- 
bers of the honorary committee include 
Joseph and Leo Samuels of J. Samuels & 
Bro. Inc.; The Outlet Co.; Col. Harry 
Cutler, of the Cutler Jewelry Co., and John 
Shepard, Jr., of the Shepard Co. 

Arthur Henius,and Henry D. Sharpe 
were among the 23 prominent men of the 
State who attended the luncheon given at 
Narragansett Hotel, recently, by Presi- 
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dent William H. P. Faunce of . Brown 
University and former Governor Charles 
Dean Kimball in the interest of forming 
a Rhode Island branch of the National 
Americanization Society. 


The retail merchants of Woonsocket at 
a meeting held a few nights ago voted to 
rescind from their previous vote to close 
every evening at 6 P. M. and decided to 
keep open Saturday nights until 10 o’clock. 
Among those who joined in this agreement 
were Abraham Colitz, Joseph A. Carignan, 
Arthur Beaudet, J. B. Farrington, James 
J. Jalbert, Harris Fellman and People’s 
5-10-25 Cent Store. 

At the annual meeting of the stockholders 
of the Rhode Island Hospital Trust Co., 
recently, among the directors elected were 
the following: Herbert J. Wells, Frank W. 
Matteson and Alfred K. Potter of the Gor- 
ham Mfg. Co.; Walter R. Callender, of Cal- 
lender, McAuslan & Troup Co. (The Bos- 
ton Store) ; Henry D. Sharpe of the Brown 
& Sharpe Mfg. Co. and Frederick A. Ballou 
of B. A. Ballou & Co. Ine: 

The case of Arnold C. Messler, doing 
business as the A. C. Messler Co., against 
the Williamsburg City Fire Insurance Co., 
was heard in the Rhode Island Supreme 
Court last Monday and briefs submitted on 
the defendant’s bill of exceptions. This suit 
has been pending in the local courts for 
several years and involves claims for in- 
surance for damages in a fire in the plain- 
tiffs manufacturing jewelry plant in the 
Manufacturer’s building. 

William F. Campbell, 62 years old, who 
claims to live at 97 St. Stephen St., Boston, 
was arraigned in the Sixth District Court 
here, recently on charges of obtaining $25 
each, under false pretences, from Edgar 
M. Johnson, manager of E. M. Johnson 
& Co., glass manufacturers, 91 Sabin St., 
and from Charles S. Williams, of the La 
Salle Pearl Co., 44 Franklin St., by mis- 
representation, was held for trial Dec. 19 
under $300 surety in each case. Campbell 
was arrested by Inspector McGuire of police 
headquarters the previous day on complaints 
made by Messrs. Johnson and Williams. He 
was charged with having obtained money 
under false pretences by misrepresenting 
certain formule for preparations claimed to 
give an iridescent effect to anything to 
which they may be applied. He represented 
himself, the police say, as the head of John 
Campbell & Co.,, chemists, of Denver, Col., 
and said that he was associated in a busi- 
nes way with Heller & Merz Co., of 
Newark, N. J. He approached several 
enamelling firms in this city, it is said, and 
met with more or less success with a num- 
ber of the firms which he took occasion 
to visit. 

Isadore Kafka, 46 years of age, employed 
by the Charles E. Hancock Co., manufactur- 
ing jewelers, 7 Beverly St., was fined $200 
and costs by Judge Gorham in the Sixth 
District Court a few days ago, upon his . 
pleading guilty to the charge of larceny of 
a quantity of gold and gold-plated scrap 
valued at $57.54 from the shop. Kafka was 
arrested as he was leaving the shop by 
Bernard M. Goldowsky, agent of the Jewel- 
ers’ Protective Association. He had a 
package under his arm which he said con- 
tained “something I’m taking home to fix 
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A Reminder 


To Several Thousand Jewelers 


To the jeweler who sells W. W. W. 
rings we want to say again and 
again that when he sells a W. W. W. 
nationally advertised guaranteed 
ring, he sells something more than 
merely good rings—he sells satis- 
faction! 


We hope that you and your clerks 
will always bear this in mind when 


showing W. W. W. rings. 


WHITE, WILE G WARNER 


‘Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 
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my chicken coop,” when he was asked what 
there was in it. When the package was 
opened a lot of scrap was found. He was 
locked up at police headquarters and Mr. 
Goldowsky visited his home; 132 Western 
Promenade, Cranston, where a box con- 
taining a lot of scrap was discovered. Mr. 
Goldowsky had been investigating the 
actions of Kafka, who came under his sus- 
picions several days before. The day pre- 
vious to the arrest the agent of the Pro- 
tective Association discovered where 15 
pounds of scrap metal that was identified 
as having come from the Hancock shop, 
had been sold for a small amount to a pawn 
shop. Mr. Hancock has instituted proceed- 
ings to replevin this property. Whether 
criminal proceedings will be commenced 
against the proprietor of the pawn shop 
has not yet been determined but is under 
consideration. 

The National Jewelry Co. has opened a 
retail store at 62 Main St., Woonsocket. 

The Fulford Mfg. Co. is making ex- 
tensive alterations to its three-story fac- 
tory building, 24 Conduit St. 

Silverman Bros. have commenced exten- 
sive repairs to their two-story manufac- 
turing building, at Temple and Public Sts. 

William M. Marvel, of Pawtucket, has 
purchased the manufacturing jewelry busi- 
ness of Joseph P. Toner, 295 Dyer St., this 
city. 

John S. Holbrook, president of the Gor- 
ham Mfg. Co., left here last Tuesday for 
an extended business trip to the Pacific 
“Coast: 

Miss Mabel Dyer, who was formerly 
with Tilden Thurber Corp., this city, has 
accepted a position with the Marathon Co., 
of Attleboro. 

J. K. McShane, jewelry buyer for Shar- 
tenberg & Robinson, Pawtucket, was a 
business visitor in New York last week 
after novelties. 

The Globe Mfg. Co. is the name of a 
new concern that has started at 94 Point 
St. for the manufacture of a line of rhine- 
stone jewelry for 10, 25 and 50 cent trade. 

The first dividend of 20 per cent in the 
estate of the late Albert A. Lupien, of 
Pawtucket, has been declared by the ref- 
eree in bankruptcy and was payable Dec. 
12. 

The D’Annunzio Jewelry Stone Setting 
Co.. 44 Washington St., is owned by 
Christy Carelia and Settimio Orsini, ac- 
cording to information filed at the office 
of the city clerk. 

The Tower Mfg. Co. has leased the sec- 
ond floor of a building on Tower St., just 
off Broadway, near Jackson St., and is fit- 
ting up a modernly equipped manufactur- 
ing jewelry plant. 

McCune & Landrie have started in the 
manufacture of gold and silver jewelry 
at 1929 Westminster St., in the Olneyville 
section. A ring watch will be one of the 
specialties of the firm. 

The annual meeting of the Manufactur- 
ing Jewelers’ Board of Trade will be held 
at the rooms of the association in the 
Turks Head building, this city, on the 
fourth Friday in January. 

A plate glass window front, valued at 
$100 in the retail store of Clare Good- 
child, at 771 Westminster St., was found 
broken open by the patrolman on the beat 
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at an early hour last Monday -morning. 
The owner was notified, but nothing was 
missing. 

The J. Bernier Engraving & Electroplat- 
ing Co. is discontinuing its electroplating 
business and Mr. Bernier will devote his 
energies to his engraving business and has 
fitted up a shop at 77 Page St. 

William Loeb & Co., 150 Chestnut St., 
has taken shop room at 215 W. Exchange 
St.. where they will manufacture a low- 
price plated ring for special trade. This 
is an addition to their main factory on 
Chestnut St., where its offices are, and was 
necessitated by lack of room. 

At a recent meeting of the stockholders 
of the Kinney Co., manufacturing jewelers, 
14 Blount St., the following were elected 
officers and directors: President, Walter L. 
Blackinton; treasurer, Theodore B. Pierce; 
secretary, Clifford A. Blackinton; directors, 
Walter L. Blackinton, Theodore B. Pierce 
and Clifford A. Blackinton. 

The annual conference of the officials, 
heads of departments and sales forces of 
the Gorham Mfg. Co. will be held at the 
company’s plant at Elmwood on Dec. 29 
and 30 for the consideration of new lines 
and a discussion of business conditions of 
the different sections of the country, as 
well as the business outlook for the coming 
year. 

A corporation to be known as the Mat- 
teson, Bergerson Co., Inc., to engage in a 
manufacturing jewelry business in this city, 
was granted a charter on Friday by Secre- 
tary of State Parker, under the laws of 
Rhode Island. Arthur H. Matteson, Ar- 
thur J. Bergerson and Adolph A. Johnson 
are the incorporators. The capital stock is 
$20,000. 

Henry Scorpio, 993 Manton Ave., was 
arrested last Monday afternoon by Inspec- 
tors O’Malley and Bowen on a charge of 
breaking and entering the manufacturing 
jewelry establishment of L. J. Anshen Co., 
144 Pine St., on the night of Sept. 29, and 
the larceny of 41 pennyweights of gold and 
20 ounces of silver, valued at $68.87. He 
was held by Judge Gorham the next morn- 
ing in the Sixth District Court to await 
the action of the Grand Jury. 

Henry D. Sharpe, president and treasurer 
of the Brown & Sharpe Mfg. Co., was the 
presiding officer at the opening ses- 
sion of the 11th annual meeting of the 
Rhode Island State Conference of Chari- 
ties and Corrections on Thursday last. 
Among the speakers were Harold W. 
Ostby, president of the Ostby & Barton 
Co.; J. Edward Goss, superintendent of 
apprentices, of the Brown & Sharpe Mfg. 
Co., and Augustus F. Rose, director of the 
Rhode Island School of Design. 

The firm of M. F. Williams & Co., 409 
Pine St., has been reorganized. William 
O. Hall, who has been general manager, 
has been elected president ; Edward Brooks, 
for many years a traveling salesman for 
the Attleboro Mfg. Co., of Attleboro, be- 
comes vice-president, and David Sinclair, 
also for a number of years with the Attle- 
boro Mfg. Co., is now secretary and treas- 
urer. The concern has purchased the 
tools, dies and machinery of the Attleboro 
Mfg. Co. for a large line of ladies’ jewelry 
novelties which will be added to the firm’s 
productions. 
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The membership committee of the Provi- 
dence Chamber of Commerce held a din- 
ner at Narragansett Hotel on Thursday 
evening at which Archibald Silverman, of 
Silverman’s, and Jerome M. FitzGerald 
were declared the champion membership 
workers, having secured the largest num- 
ber of new members. Among the new 
members announced were Morton F. Win- 
sor, of Baker & Winsor; Eric E. Berkan- 
der, of Sherman-Berkander Co.; A. Ber- 
berian and Artacky Berberian, of A. Aron 
& Son; Frederick S. Potter, of Flint, Blood 
& Co. Inc.; Levi J. Perkins, of R. E 
Sturdy Co.; Simon Wolk, of Wolk 
Jewelry Co. 


The petition of Michael J. Houlihan as 
receiver of the Willemin Mfg. Co. of this 
city for instructions from the court as to 
the matter of priority in paying claims was 
heard a few days ago by Judge Barrows 
in the Superior Court. The company went 
into the hands of a receiver about a year 
ago, after suffering some losses on account 
of the cancellation of war contracts. 
Thomas Chantler was named as receiver 
and continued the business for approxi- 
mately six months, when he was allowed to 
resign at his own request and was suc- 
ceeded by the appointment of Mr. Houli- 
han. It is one of the problems of the pres- 
ent receiver to determine the order in 
which claims should be paid out of the 
assets of the company, these assets having 
been converted into cash. The hearing 
was not closed because of the absence of 
certain claimants who will be allowed to 
present testimony later. 

The Ostby & Barton Co., of this city, 
has been making very material expansions 
of its working force recently, and in order 
to take full advantage of any excess labor 
that may be found in any section of the 
State has tried the experiment of opening 
a branch factory at Newport, where such 
light work can be done as does not require 
an extensive, elaborate or expensive shop 
equipment. Recently a branch shop was 
established in the City-by-the-Sea for the 
employment of about 50 young women to 
do stone setting that was of such a char- 
acter that could be done by inexperienced 
help, after slight instructions. The experi- 
ment is said to have proven satisfactory 
in every respect and the branch has already 
grown considerably since it was put into 
operation, and, according to an announce- 
ment made the past week, there is to be a 
further expansion of the branch plant. It 
was announced through the United States 
employment office at the Newport city hall, 
which office is handled under the direction 
of Mayor Mahoney, that 48 more young 
women would be called for and that this 
new class of girls would take up a differ- 
ent type of work from the stone setting 
that the first class of young women have 
been doing. The new work is “charging 
and soldering,” and Employment Manager 
William E. Halpin, of the Ostby & Barton 
Co., has been in touch the past week with 
Mayor Mahoney-and has given instructions 
as to the character of the work that is to 
be done, and as soon as the necessary num- 
ber of young women is enrolled the new 
branch will be established. It is the in- 
tention to develop other branches as rapid- 
ly as possible. 
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STERLING SILVERWARE FOR THE LITTLE ONES 


IS OUR SPECIALTY 





A continuous flow of re-orders received from hundreds of our satisfied customers during the past season is 


proof of the wonderful selling qualities of this line 
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David Grotta has been re-elected presi- 
dent of the Newark Board of Trade. 

The Whitehead & Hoag Co. has sold the 
brick dwelling at 7 Bleecker St., for resi- 
dence purposes. 

The Celluloid Co. has been granted a 
permit for alterations to its factory at 
47-51 Magazine St. The estimated cost of 
the alterations is $10,000. 

J. E. Ferriday, gold and silver platers at 
50 Coluumbia St., reports business so rush- 
ing that it is necessary to work every night 
until 9 o’clock in order to get orders out 
on time. 

The Crystal Glass Co. is the trade name 
which has been filed for the business which 
is conducted at 80 Newark St., by John W. 
Brown, 6 Somerset St., and Fred Brand- 
hurst, 69 Sterling St. 

Former Mayor William L. Glorieux, of 
Irvington, has leased to William S. Gray 
& Co., of New York, the one-story build- 
ing in 21st St., between Clinton and Nye 
Aves., to be used as a chemical warehouse. 

Augustus V. Hamburg, president of the 
Hamburg Button Co., has been named a 
member of the sub-committee on Plan and 
Scope, in connection with the work of re- 
framing the vice and morality act of this 
state. 

F. H. Wittstein is on a trip through the 
middle west in the interest of the Arch 
Crown Mfg. Co., manufacturing jewelers 
at Camp and Orchard Sts. E. N. Mande- 
ville is covering New York and other near- 
by places. 

Nelson Le Secla, who last week visited 
the trade in New England for the J. 
Austin Granbery Co., manufacturing jewel- 
ers at 9-11 Kirk Pl., this week is calling on 
the trade in Philadelphia, Baltimore and 
Washington. 

The firm of Bass & Heyman, 336 Mul- 
berry St., has dissolved partnership. Louis 
Bass will continue the business, having 
taken over the entire factory of the firm 
of Bass & Heyman, and will manufacture 
the same grade and line of fine jewelry as 
in the past. 

At the annual meeting of the Newark 
Scout Council, Benjamin S. Whitehead 
gave the report for the inspection and 
training department, while Edgar S. Bam- 
berger reported for the administration de- 
partment. Mr. Whitehead was elected a 
member of the executive committee of the 
council. 

A. E. Hart is on a trip through the New 
England States in the interest of his con- 
cern, Hart Bros., Inc., manufacturing 
jewelers at 50 Columbia St. Both the 
office and the factory of Hart Bros., Inc., 
manufacturing jewelers, have been en- 


, 


larged, and the interior woodwork has been ° 


repaired. : 

In a campaign against tuberculosis 
speakers representing the Anti-Tubercu- 
losis League of New Jersey is holding 
noon-day meetings at many manufacturing 
plants in this city. Among the places 
where meetings have been held during the 
past week is the plant of the Balbach 
Smelting & Refining Co. 

Christopher Galante, 277 Lafayette St., 
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has been awarded $1,240 by Deputy Com- 
missioner of Labor Goast, of the Work- 
men’s Compensation Bureau, because of 
strains to his shoulder received while lift- 
ing a piece of lead in the plant of the Art 
Metal Works at 7 Mulberry St. This is 
the largest award of the week. 

Bessinger & Dietz, manufacturers of 
jewelry, emblems, badges, etc., have moved 
their office and factory from Room 412 to 
Room 416, Richardson building, Columbia 
St.. Julius Soeffing, pearl driller, who was 
located. on the first floor, has moved into 
the quarters vacated by Bessinger & Dietz, 
as has Harry Keil, stone setter. 

Norbert Bertl, retail jeweler in Spring- 
field Ave., near the Court House, has pur- 
chased a pure airifier in order to purify 
the air in his store, and so improve the 
working conditions for his clerks. _Mr. 
Bertl is distributing for the holidays a little 
booklet on diamonds. This booklet de- 
scribes the mining of the diamonds, how 
they are cut, the qualities most essential in 
diamonds, etc. 

Newark manufacturing jewelers still find 
it hard to get enough satisfactory help. 
This is indicated by the large number of 
want advertisements in the newspapers for 
jewelry workers, engravers, etc. There is 
a great demand in all manufacturing in- 
dustries as well as in merchantile pursuits 
for boys, one local paper having three- 
quarters of a column of “Boy Wanted” 
ads in one day. Among those wanting 
boys were a number of jewelers. 

Funeral services for James J. O’Halloran 
was held on Saturday morning from his 
late home, 204 N. 6th St., with a solemn 
high mass of requiem at St. Rose of Lima’s 
Church. Burial was in Holy Sepulchre 
cemetery. Mr. O’Halloran was the eldest 
son of Thomas O’Halloran, one of the 
pioneer stained glass manufacturers in the 
city. Upon his father’s death in 1906, 
James and Joseph O’Halloran continued 
the business as Thomas O’Halloran’s Sons. 

Commissioner Alexander Archibald, who 
is also president of the Archibald-Klement 
Co., manufacturers of silver deposit ware 
at E. Kinney and Orchard Sts., was one 
of the Newark delegates to the National 
Rivers and Harbors Congress held in 
Washington. A. V. Hamburg is chairman 
of a sub-committee of the Newark Traffic 
Club, named by the club to go to Wash- 
ington to invite Congressmen and Sena- 
tors to visit Newark to inspect Newark 
Bay. 

The L. E. Waterman Co. will erect a 
U-shaped building on the plot acquired 
several months ago at 247-269 Peddio St. 
This will be the first unit of a plan to cost 
more than $1,000,000. It is intended to 
start the construction of the building in the 
near future, and to erect later an adminis- 
tration building, power house and garage. 
The main building, which will be used for 
the manufacture of pens, will be eight 
stories high, not including the basement. 
Each of the side wings will measure 80x240 
feet, and the connecting wing will measure 
60x240 feet. The construction will be en- 
tirely of reinforced concrete, including 
floors and roof. 

Among the employes of the various busi- 
nesses of the city who contributed the 
$250,000 fund in the drive which was 
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ended a few days ago for St. Barnabas’s 
Hospital, were -the following: Allsopp 
Bros., $30; F. P. Scofield Co., $17.25; J. 
Wiss & Son, $4.25; Hahn & Co., $7.15; 
the Kraus Co., $7.75; Allsopp & Allsopp, 
$21.50; Newark Watch Case Material Co., 
$26.50; American Button Works, $9.70; 
W. C. Edge Jewelry Co., $18.25; J. A. & 
S. W. Granbery, $102.75. At the campaign 
headquarters five posters of European fi- 
nancial campaigns, of the collection of 
2,000 owned by’ Mrs. J. Lawrence Boggs, 
of Spruce St., were auctioned off. One of 
these was purchased by Benjamin S. White- 
head. 

The Advertising Men’s Club of Newark 
held a_ round-table discussion at_ its 
luncheon at the Down Town Club at the 
government’s suggestion for a curtailment 
of advertising in order to conserve the 
news print supply. The conclusion reached 
was that general advertising should be con- 
tinued, but that certain classes of advertis- 
ing might be eliminated or condensed. It 
was declared that .an increase in the price 
of a newspaper or periodical would not 
cover a decreased revenue from advertis- 
ing. An example to show this was given. 
It was shown that a certain weekly period- 
ical cost 42 cents to produce. The differ- 
ence between that and the five cents which 
the paper sells for is made up from ad- 
vertising. The profit must also come out 
of the advertising. Jean R. Tack, presi- 
dent of the New Jersey Retail Jewelers’ 
Association is the new president of the 
Newark Advertising Men’s Club. 











John E. Tweedy, who is now residing in 
Connecticut, was a local visitor last evening. 

Frank Whiting, western salesman for the 
Whiting & Davis Co., is spending a few 
weeks at the factory. 

B. F. Freeman, one of the old time jewel- 


ers, is ill at his home on Elm St. For 
many years he was a member of B. F. Free- 
man & Co. 

A fire in the coal pile of Robinson 
Bros. in Plainville last week caused consid- 
erable excitement. But very little coal 
was lost. 

The addition to the Codding factory is 
progressing rapidly and the LeStage Mfg. 
Co. expects to be able to occupy its new 
quarters in February. 

William H. Segur, who for a number of 
years was bookkeeper for R. Blackinton & 
Co., has been given the management of a 
public accountancy office in Boston. 

The coal situation is not affecting the 
jewelry concerns of North Attleboro for 
every plant is supplied with a stock of coal 
to last them way into next Summer. 

E. Ira Richards has contributed several 
historical articles to the local papers dur- 
ing the past month.~ Mr. Richards was one 
of the early successful manufacturers. 

The marriage of Miss Ruth Whiting of 
this town to Harry B. Mead, salesman for 
the D. E. Makpeace Co. of Attleboro, took 
place last Wednesday at the home of the 
bride’s parents on Broad St. 
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Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane, New York 


Wholesale Distributors 


Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co. 
Waterbury Clock Cc. Wm. L. Gilbert Clock Co. 


Convertible Watch Bracelets 
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Lever movement 
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doubtedly be scarce and prices considerably higher very shortly. 
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1040 C. 10% L. Conv. Bracelet. 7 Jewel adjusted Cyl. movement. 10-Yr. Filled 
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ribbon, in attractive presentation case, as illustrated............. $6.25 Complete 
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American Case, OCTAGON Bezel and round body, combination as 
BD. Sacdburd sachs Scenes see sun oeb sues se carssseeenaeae $7.00 Complete 
715 C. 10% L. Conv. Full OCTAGON eee. 7 Jewel adjusted re Movement, 
10-Yr. American Case, in combination as above $8.00 Complete 
1071 C. 
American Case, in combination ag above 


11 L. Conv. Bracelet. 7 a adjusted Cyl. movement. 10-Yr. Filled 
[ease absheeeuseseebeauens $5.75 Complete 
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Murray Kohn, of New York, was a visi- 
tor here during the week. 

William Hofmann, head of Heeren Bros. 
Co., has returned from an eastern business 
trip. o ; 
George Gubbins, of the Illinois Watch 
Case Co., called on his Pittsburgh friends 
during the last. week. 


Walter Bonn, of the M. Bonn Co., is 


back from a merchandising trip to the east 
where he obtained considerable stock. 

The Henry Wilkens Co. has taken on 
another room in the Pittsburgh Life & 
Trust building and also has added to its 
talking machine department. 

Jewelers report heavy sales of men’s 
watches and women’s bracelet watches. 
Diamonds also have been a. good sale and 
the platinum stock is selling better than 
formerly. 

Merchandise continues scarce, according 
to the statements of the jewelers here, whe 
continue to report a dearth of many ar- 
ticles. Many novelties are reported among 
the good sellers, and especially bead 
purses, which are in heavy demand. 

The members of the Retail Credit Men’s 
Association are notifying their members 
that there are counterfeit $20 and $50 
bills in circulation containing the photograph 
of President Cleveland. It is held that all 
such bills should be examined carefully. 

Jewelers have been notified during the 
last week of advances in the price of watch 
movements of certain trade-mark and most 
houses are conforming their prices to meet 
the existing conditions. Watch move- 
ments are scarce as are also filled cases. 
The gold cases are not as hard to get as 
the filled ones. 

Jewelers are carrying plenty of advertis- 
ing in the newspapers here. One of them, 
the Pittsburgh Post, had to issue for three 
days last week without carrying any dis- 
play advertising and jewelers’ ads went by 
the board. Twelve or 14 pages of adver- 
tising were left out in one issue, only news 
being printed. 

The members of the firm of Joseph De- 
Roy & Sons and the employes of that 
house had a dinner-dance recently in the 
Concordia Club, at which time A. J. 
DeRoy, the present head of the house, pre- 
sided. There was an air of good fellow- 
ship among something like 60 employes 
now working for this concern. A _ special 
menu and program, containing the cut of 
Mr. DeRoy and the names of the members 
of the firm and employes, was issued on 
this occasion. 

How plans are being carried out to 
eliminate the man who fails fraudulently 
and then attempts to cover up his thievery 
by arson, was explained last Thursday at 
a luncheon of the Pittsburgh Association 
of Credit Men, by Attorney S. Leo Rus- 
lander, counsel for the prosecution com- 
mittee of that organization. In the recent 
round-up of some of the men involved in 
fraudulent failures, it is believed that one 
of the worst gangs of thieves and firebugs 
in the country have been placed under ar- 
rest. The organization announces it in- 
tends to prosecute without fear or favor 
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and to aid the committee in its work, the 
board of directors of the credit organiza- 
tion has set aside a sum to enable the com- 
mittee to carry on its work. Attorney 
Ruslander, in speaking to the members ot 
this organization, which has many whole- 
sale and retail jewelers in its membership, 
made it clear that there are two classes 
of business men. In one class is the man, 
he contended, who, knowing his customer 
is crooked and finding it out, tells him 
what he will do to him if he does not pay. 
The other is the man who fails to notify 
the prosecution committee of such frauds. 
In the first instance, Mr. Ruslander says 
that obtaining money by such threat, is 
compounding a felony. Emphasis was 
placed on the necessity of creditors report- 
ing fraudulent cases at once, upon learning 
anything about them. Only in this way, it 
was indicated, can the creditors be pro- 
tected. In most cases where prompt no- 
tice is served, creditors can be saved much 
money. No compromises are to be made, 
but the guilty punished to the full extent 
of the law. 








Notes from the Seuth. 





Levi Gaylor, Fatliff, Ky., has moved his 
business to Coal Creek, Tenn. 

At Huntingburg, Ind., F. F. Lemmers is 
installing a new store front and new fix- 
tures. ; 

F. V. Dixon, Paoli, Ind., has established 
a new store in that city, and is facing a 
good holiday business. 

J. Mosby, a watchmaker of the Bailer 
Jewelry Manufacturing Co., Memphis, was 
recently married, and has returned to work 
after a short honeymoon. 

At Dyersburg, Tenn., J. R. Day has in- 
stalled a larger stock. He will alsé install 
an engraving and optical department, under 
the management of J. R. Day, Jr., his son. 

S. W. ‘Preslar, Concord, N. C., has 
rented a new building and will have it 
remodeled for his jewelry business. He 
will equip it throughout with new fix- 
tures and hopes to be in the new place 
about Jan. 1. 

Frank Duffy, Charleston, S. C., had 
his pocket picked of about $250 during Gen 
Pershing’s visit here Sunday, Dec. 7. There 
were 5,000 people on the Citadel Green to 
greet the commander-in-chief of the Amer- 
ican Armies, and during the rush to get a 
glimpse of the famous soldier quite a num- 
ber of pockets were picked. The local police 
believe there is a band of pickpockets fol- 
lowing General Pershing on his present tour 
of inspection in the southeast. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


(Week Ended Dec. 13, 1919.) 
The U. S. Assay Office reports: . 
Gold bars exchanged for gold coins. .$1,412,825.21 
Gold bars paid depositors........... 129,510.87 


| ee $1,542.336.08 
Of this the gold bars exchanged for gold coin 
was reported as follows: 


RE AR GaN a egret Se Peer ear $304,806.09 
MO SD ental a vu Nae PO Maem ae ae 223,285.01 
i. A | ear e Minieds a Rae eeawerae 299,586.72 
Oss Sis Viccteaie Sen atelatiaken meee 268,063.12 
BN BS Onan 5 Siento tlaeerte Pal ciaa warned 251,593.71 
WO. Se os lesccuidenwokneendmacaveees 65,490.56 

TOD -oscci0e Loeves wheres cudees $1,412,825.21 
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Robert G. Ellis, watchmaker, who for a 
year or more had been employed by the 
government at the Watertown Arsenal, has 
engaged in business in the Washington 
building, room 807. 

Alfred B. Bingham, 201 Moody St., Wal- 
tham, was found dead in his room early 
Saturday as the result of gas poisoning. He 
was a watchmaker, 78 years of age. Medical 
Examiner West pronounced death as acci- 
dental. 

Owing to the fuel order the jewelry and 
optical offices have virtually shut down by 
4 o'clock. Everything has been thrown 
into confusion so that jewelers have had 
very little time to talk of anything else until 
the order was rescinded thi; week. 

The International Clock & Watch Co., 
Dexter building, has leased the entire ninth 
floor of the annex to accommodate ex- 
tension of business. The company dis- 
tributes clocks of all kinds to all parts of 
the country and is engaging additional 
salesmen to handle the extra demand. 
H. W. Karger, president and manager, re- 
ports an extraordinary large Christmas 
trade. 

The death is announced of Miss Sadie 
J. Laws, for 16 years bookkeeper with 
Adams & Singleton, She retired two 
years ago and entered the Somerville 
Home for the Aged. She had been in the 
jewelry business for more than 40 years, 
being successively employed by Eli Boyce 
and George H. Richards, both of whom 
have long since been out of business. Miss 
Laws was 72 years of age, and was well 
known and highly respected in the trade. 

Lack of sufficient accommodation for in- 
creased business has obliged the Lenox 
Jewelry Co. to seek new quarters. Hyman 
Freiman, the proprietor, announces that he 
has acquired premises at 16 Bromfield St., 
formerly occupied by the dairy lunch com- 
pany of H. Wyman, known all over Boston 
as one of the most popular restaurants in 
the city. The premises are on the ground 
floor and measure 80 feet by 18 feet, which 
will provide one of the largest stores in 
Boston. It will be the first instalment 
jewelry house to occupy street floor quar- 
ters. These are now being furnished and 
decorated elaborately with handsome ma- 
hogany wall cases and counters in the cen- 
ter. The accounting department will be in 
the rear, while thé large basement is being 
converted into a phonograph department, 
furnished in Circassian walnut. The in- 
direct system of lighting will be used 
throughout. David Mauser & Co., now on 
the seventh floor of the Jewelers’ building, 
will occupy the premises on the fifth floor 
when vacated by the Lenox Jewelry Co. 
Mr. Freiman has been in business 18 years, 
14 of which were with the present com- 
pany, of which he is president. 








The W. F. Ross- Co. has been incorpo- 
rated by M. Muscovitz, W. R. Ross and L. 
E. Schmidt to engage in business at Port- 
land, Ore. The capital stock is $10,000. 
Repairing jewelry and cutlery is the pur- 
pose of the company. 
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TRADE MARK 


STERLING 


GORHAM 


A Permanent Institution 
The fact that The Gorham Company is the 


largest and best known establishment of manufac- 
turing silversmiths is noteworthy. That fact com- 
bined with the great public preference for Gorham 
Silverware gives indisputable evidence that the 
Gorham Trade-mark on Sterling Silverware is a 
permanent guarantee of the finest the Silversmith’s 
art can produce. 





The public buys Gorham Silverware because 
it knows this. Eighty-six years of public service 
have proven to people the value of the Gorham 
Trade-mark—a __ permanent guarantee from a per- 
manent institution. 





Gorham Sterling Silverware is offered 


for sale through jewelers exclusively 
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HE United States 


We Must 1 
Produce More or of America, and in 
Use Less fact the whole world, 


is in a position to-day 
that can be described without exaggeration, 
as critical. As an aftermath of the World 
War, we find disruption of industry and 
production throughout the earth, and polit- 
ical and economic changes that were un- 
dreamed of a few years ago, coupled with 
an industrial and political unrest that has 
spread over the earth to a greater extent 
than at any previous period in its history. 

In the world condition to-day, the United 
States probably stands in an econom- 
ic position far more favorable than does 
any of the other great nations, yet 
even here we are suffering from the losses 
of the war, lack of production and in- 
dustrial unrest which, but for our gen- 
eral prosperity and natural resources, 
would produce chaos in our business and 
commerce. But it has not produced choas 
nor will it do so if we, as a people rise 
to our responsibilities and do our duty 
by ourselves and to the other peoples of 
the world. In fact, it is to be the United 
States that the whole world is looking to- 
day for relief in one form or another. But 
before we can help the world, we must put 
our own house in order. We must get 
down to a safe and sane mode of living and 
we must organize our methods of produc- 
tion and distribution on solid and economic 
lines that will permit us to “carry on” no 
matter what political or industrial disturb- 
ances may occur in other parts of the world. 

The present economic situation of the 
United States and the necessity for general 
readjustment of our modes of living, pro- 
ducing and distributing has been the sub- 
ject of serious consideration not only ly the 
political leaders of the country but by the 
government itself, the banks and the repre- 
sentatives of our various industries, for it 
challenges the best thought and action of 
every individual whose influence will count. 
Representatives of great trade groups who 
have met in New York in the past month or 
so, have seen’ the need for immediate action 
and in fact, the necessity for concerted ac- 
tion in meeting the problems that confront 
us. In all discussions of the subject it has 
been generally agreed that the conserv - 
tion of our resources and our wealth was 
never more necessary than at the present 
time. 

It is clear to the thinking mind that there 
will be an adjustment of present conditions 
soon, either through a crisis or as a re- 
sult of the working out of an intelligent 
program. If the latter, it is believed, that 
such a program should be based on united 
effort everywhere on these lines: First, to 
increase production, second to economize in 
the methods of distribution, and third, to 
decrease consumption to a normal or at 
least down from the abnormal extent which 
is manifest at the present time. The pro- 
gram has resulted in a campaign backed by 
government agents, and based on the idea 
of thrift. But by “thrift” is not meant the 
abolition of the manufacture of any article 
or kind of articles. As intelligently put 
forth and driven home to the people at large 
means in substance, that they spend less 
than they make, and that they get rid-of the 
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wild ideas of extravagance prevalent in 
some quarters based on the belief that pres- 
ent conditions will continue forever. 

To save, it is not necessary that a man buy 
government bonds or government securities. 
This is advisable, but not the only way. To 
save one needs but put something by for a 
“rainy day,” either in stocks, or bonds or the 
building and loan association, or even in 
an article of merchandise whose value does 
not depreciate and which can readily be con- 
verted into cash should the occasion arise to 
do so. 

The merchants, and government officials, 
behind the thrift campaign are in no way 
seeking to disrupt business, or are they seek- 
ing the abolition of sales of certain lines. 
While this might tend to curtail consump- 
tion it would have an equally bad effect in 
curtailing production as well. The idea to 
keep in mind is that we must produce more, 
and consume less, and individually and col- 
lectively, in our homes, in our business and 
in our city, state and nation, increase the 
margin of saving between that which we 
produce and that which we expend. 

In this way only can the cost of living 
again come down. 
we as a people, and as a nation, be in the 
position to resist the shocks that may be re- 
flected to us from the disturbances in out- 
side nations. In this way only, can we as a 
people anda nation, be put in a position 
to meet the call of the World for help, for 
merchandise and for credit which is coming 
now and will come to us stronger and 
stronger as the months go by. 

A common sense (but not hysterical), 
thrift campaign should be supported by all 
merchants in all lines, but those engag. | 
in this work should keep always before 


their eyes, that the idea is to conserve and 


not to destroy. 





ANY times in the 

last quarter of a 
century, subscribers 
have sent us com- 
plaints to the effect that they were “taken 
in” or swindled by salesmen in other lines 
of trade who induced them to put in a side 
line under representations that there was 
an unusually large profit in it and that they 
discovered later that they had simply paid 
out money for a merchandise or service 
that was not at all what they expected and 
on which practically no profit could be 
made. 

Investigation of most of these complaints 
has brought to light the fact that the jewel- 
er who was taken in had no adequate 
redress at law, first because the promises 
made to him were vague and meant nothing 
and second because in the transaction he 
had been guilty of gross carelessness on 
his own part either in not informing him- 
self of the quality of goods offered him or 
the kind of service to be rendered; also be- 
cause often he had not read the contracts 
which he was induced to sign. Sometimes 
these complaints related to sales of per- 
fumery or soap, sometimes to a silver pol- 
ish, sometimes to an advertising service or 
to a demonstration of musical instruments, 
but in every instance the matter related in 
some way to merchandise or service out- 


Sign No Con- 
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side the jeweler’s line and covered matters 
in which he was in no way versed as a 
merchant. 

The latest complaints of this character 
which have been received from jewelers in 
the South are to the effect that they have 
been induced to purchase a talking machine 
and subscribe to a service by a music com- 
pany. in New York in the way of supplying 
demonstration records and sheet music 
under conditions which they eventually do 
not find to be of advantage to them. It js 
very clear that the salesman working for 
the .music concern is a very “glib” 
“smooth” talker, that he has persuasive 
powers that should redound to his reputa- 
tion for salesmanship even if not for his 
truthfulness, and that he has the ability 
to present his proposition in the way that 
the jeweler feels that he is getting phono- 
graphs way under price and has a chance 
of competing in the selling of records and 
sheet music with the regular music stores 
to advantage. Simmered down, however, 
the proposition has a different aspect, for 
as one jeweler expressed it, he has paid 
out $99 and has as a result a talking ma- 
chine that he may be able to sell for $100, 
some demonstration records that he does 
not want, and a chance to buy sheet music 
at the price that may or may not enable 
him to compete with other stores in his 
town. He has not been swindled exactly— 
he has something for his money and he 
may be able to get out without much loss; 
but he has, by no means, been put in the 
position that the salesman told him he 
would be when he was induced to sign the 
contract offered. 

Had the jewelers who have had this un- 
fortunate experience taken the trouble to 
read the contract offered to them to sign, 
they would have seen that it was clear, 
explicit and promised no advantages such 
as the salesman had pointed out; it only 
agrees that they would get a_ talking 
machine, some demonstration records and 
a service which would include discount on 
purchases of subsequent machines, records 
and sheet music. For the talking machine 
the dealer was to pay a fair wholesale 
price and for the service which might or 
might not be of use to him, he was to pay 
so much a month, in most cases over $14. 
There was absolutely nothing to induce the 
ordinary jeweler to sign it and practically 
few would have ever done so had they 
taken the trouble to read the contract, 
which is fair in its face. What is more, 
the contract bears in large red type a state- 
ment urging the signer to read it carefully 
before signing if he wished to know the 
conditions under which he was giving the 
order. A clause of the contract distinctly 
says that no representations made by the 
distributor or its agent were to be consid- 
ered part of the contract and that no sales- 
man was authorized to construe or inter- 
pret or make any change in it. 

Despite all this, jewelers did sign with- 
out reading and because they did not get 
what the agent made them think they would 
get, they feel that they have been swindled. 
One North Carolina house which read the 
contract after it realized its mistake, sends 





(Continued on page 127.) 
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A. Stark, formerly located at 31 W. 
125th St. and later at 532 W. 125th St., has 
re-established himself in the diamond set- 
ting business at 35 W. 125th St. 

M. Oxman, formerly a member of Bov- 
sun, Oxman & Fox, will take over the bus- 
iness of that concern and will manufacture 
ring mountings at 54 Chrystie St., this city. 

Owing to increasing business, Schreier, 
Haberman & Stillman, manufacturing jew- 
elers, have moved from 125 Canal St. to 
new and larger quarters at 121 Canal St. 
In the new location the concern has 
doubled its manufacturing facilities for- 
merly had in their old quarters. 

T. K. Fishel, for 11 years sales and ad- 
vertising manager for the Fishel-Nessler 
Co. manufacturers of sterling silver and 
metal goods, 184 Fifth Ave., has severed 
his connection with that firm. Mr. Fishel 
intends taking a short, well-earned rest 
before making other connections. 

J. Gottlieb, watch importer, 49 Maiden 
Lane, will leave on Dec. 23 for a trip to 
Switzerland on the steamer Lafayette. 
Mr. Gottlieb expects to be gone about six 
weeks, during which time he will visit the 
watch manufacturing centers abroad and 
arrange for the purchase of goods for the 
Spring season. , 

Samuel Moskowitz, president of the Star 
Case Co., 380 Second Ave., has notified 
his friends and customers that by order 
of the Supreme Court of the State of New 
York, permission has been granted him to 
assume the name of Samuel Moss and that 
is the style under which he will hereafter 
be known. 

A charter of incorporation was filed by 
the Block-Hirsch Co. at Albany, N. Y., re- 
cently authorizing this concern to conduct 
a jewelry business in this city. The cap- 
ital is $50,000 and the incorporators are 
J. S. Hirsch, 230 W. 105th St.; Albert 
Block, 112 Cathedral Parkway, and Abra- 
ham Kafka, 971 E. 180th St., all of this 
city. 

Mrs. Henrietta Thieriot Meade, whose 
death at her home 46 West 9th St., was 
noted last week in the daily papers, was a 
daughter of the late Ferdinand Thieriot, 
for many years widely known in the jew- 
elry trade as an importer of watches with 
a business at 30 Cortlandt St. Mrs. 
Meade’s funeral was held Wednesday, 
Dec. 10, at the Grace Church Chantry. 

A charter of incorporation authorizing 
Gold, Most & Fogel to engage in the gold 
and silversmith business in this city was 
granted at Albany, N. Y., last week. The 
capital is $4,000 and the incorporators are 
Harry Field Steel, 436 Fort Washington 
Ave. and Joseph R. Brodisky, 1159 E. 
165th St. both of this city, and Samuel 
Lefkowitz, 522 Bushwick Ave., Brooklyn. 
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In compliance with the request of the 
government, all electric lights were turned 
off in the Bush Terminal Sales building 
last Thursday at 4 p. mM? Norman Raud- 
nitz, manager of the jewelry department 
of the building, was visited by a jewelry 
buyer from Atlanta, Ga., at 4:30 Pp. M. 
There was no light, but Mr. Raudnitz bor- 
rowed a flashlight and sold an order for 
$1,000 worth of jewelry. A number of other 
sales were made by the light from the street 
and candle light. 

Owing to the holiday rush of business, 
there was no meeting either of the members 
or the trustees of the Jewelers’ Manhattan 
Camp of the Order of the Golden Seal, 
which was scheduled to have taken place 
on Thursday, Dec. 11. However, it was de- 
cided that directly after Christmas a special 
meeting of the Camp will be called to take 
care of the regular business, at which all 
members are requested to be present. The 
meeting will be called by Commander Leo 
Wormser, and secretary M. Knobloch will 
send out notices in due time. 


The Kalisher Mfg. Co. is now located 
in its new manufacturing plant at 61 
3eekman St., where the greater part of 
an entire floor, formerly occupied by a 
well-known firm of diamond cutters, is 
being used. The officers of the concern 
are Samuel Wein, who has been foreman 
for Silberman, Kohn & Wallenstein for 
about 13 years; Louis Leopold, who has 
been superintendent for the same house 
for about 16 years, and J. E. Kalisher, 
who represented them on the road for 
about 15 years. They will manufacture a 
I'ne of platinum and gold jewelry for the 
wholesale trade, and expect to be ready to 
show the wholesalers their sample lines on 
or about Tan. 1. 

Dates for reservations for the tickets for 
the Jewelers’ 24 Karat Club in New York, 
which will be held at the Waldorf-Astoria 
Hotel on the evening of Thursday, Jan. 15, 
expired last week and final allotments were 
made on the new applications. Even as it 
stands, there is more than the usual over- 
subscription for seats despite the fact that 
the committee in charge of Chairman Harry 
P. Dickinson is endeavoring to put tables 
in to the limit of the capacity of the room. 
However, there will be hundreds who will 
be disappointed in this, and the lot of the 
banquet committeemen now, like the lot of 
the policeman in the old song, “is not a 
happy one.” Members whose subscriptions 
have been accepted are urged to send in a 
typewritten list of the names of their guests 
on or before Dec. 27. 

Members of the trade are cautioned to be 
careful in dealing with an old man who is 
visiting the jewelry trade of New York of- 
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fering checks on the Chatham & Phenix 
National Bank, bearing the imprint of the 
116th St. & Lenox Ave. branch. Thursday 
night about 10 p. M., as the employes of A. 
Usdin, 623 Eighth Ave., were about to close 
up, the elderly man who has white hair and 
white mustache and a small white beard 
entered the store and asked to be shown a 
gentleman’s watch. He specified a railroad 
movement saying that he wanted it as a 
present for his nephew who is on the Cen- 
tral Railroad of New Jersey. He talked 
with H. A. Goldstein of the establishment, 
and the latter showed him some watches, the 
old gentleman selecting one worth $37.50. 
He then selected some other articles includ- 
ing a watch bracelet and second man’s 
watch. For the first sale ($37.50,) he wrote 
out a check and the second sale which 
amounted to $76.50, he wrote out a second 
check. Both these checks were on the 
Chatham & Phenix Bank. Although it 
was 11 o’clock and closing time, the man in- 
sisted that he should get the watches right 
away saying that he had to make his 
nephew’s train at 7 o’clock in the morning, 
the nephew, he said, being the engineer of 
the train running from New York to Phil- 
adelphia. Mr. Goldstein insisted, how- 
ever, that the watches had to be left for an 
hour to be regulated, doing this as a matter 
of precaution, and in the meantime the 
suspicion which began to dawn on him, in- 
creased and finally Mr. Goldstein told him 
that he could have the watches at 6.30 the 
tollowing morning, that they would open 
the store especially to let him get them at 
that time. However, the store was not 
opened at 6 o’clock, but the elder Mr. Usdin 
opened it at 8.30 on Friday morning and 
found a note on the door which said, “I 
have stopped payment on these two checks,” 
signed with the name the customer used 
and dated 8 a. mM. While the Usdin firm 
had lost nothing by the transaction, Mr. 
Goldstein decided to investigate the matter 
further and he went to the Chatham & 
Phenix National Bank’s branch at 116th 
St., where he was informed that they had no 
account in either this particular branch or 
any of the other branches under the name 
signed to the checks by the supposed custo- 
mer. The man is described as somewhere 
between 65 and 70 years old, about 5 feet 
10 inches high. He was dressed in a neat 
dark check suit, but his overcoat was rather 
shabby, being somewhat frayed on the 
edges. He wore. gold rimmed spectacles 
when making out the checks. -The index 
finger of his right hand is cut off at the 
first joint. 


On Oct. 24, the building at 8 Dutch St., 
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EXCEPTIONAL BANKING FACILITIES 


Located in the center of New York’s wholesale business district, the Fidelity Trust Com- 
pany is exceptionally well equipped to receive deposits and supervise trust funds. 


Its directors are leading merchants of the district. 


Its membership both in the Federal Reserve and the New York Clearing House is an ad- 
ditional guarantee of its conservative methods and financial strength. 


Its assets exceed $18,000,000. Interest is paid on deposits. 


The Company’s officers are easily accessible at the bank throughout the day and will al- 
ways be glad to advise with you regarding your bank account or trust problems. 


THE FIDELITY TRUST COMPANY 
Chambers and Hudson Streets and West Broadway 











100 Years of Commercial Banking 





Officers 


LOUIS G. KAUFMAN 
President 


Frank J. Heaney 
Vice-President 


William H. Strawn 
Vice-President 


Norborne P. Gatling 
Vice-President 
H._A. Clinkunbroomer 
Vice-President 
Rolfe E. Bolling 
Vice-President 
Wallace T. Perkins 
Vice-President 
Walter B. Boice 
Ass’t Cashier 
Vinton M. Norris 
Ass’t Cashier 


Harvey H. Robertson 
Ass’t Cashier 


Richard H. Higgins 
Vice-President 


Bert L. Haskins 
Vice-Pres. and Cashier 
C. Stanley Mitchell 
Vice-President 
Max Markel 
Vice-President 
George R. Baker 
Vice-President 
John B. Forsyth 
Vice-President 
Henry L. Cadmus 
Ass’t Cashier 


Henry C. Hooley 
Ass’t Cashier 


Joseph Brown 
Ass’t Cashier 


GEORGE M. HARD 
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of the 
City of New York 


We cordially invite you to open an ac- 
count with us at our main office or 
the branch office best located for your 
convenience. 


Branch Offices and Managers 
Canal and Thompson Sts. W. H. Zabriskie, Mgr. 


Bowery and Grand St. 
H. A. Clinkunbroomer, Vice-President 
Max Markel, Vice-President 


Broadway and 18th St. 
C. Stanley ied, Vice-President 


Pike, Manager 
Ninth Ave. and 14th St. H. F. Meehan, Mgr. 
33rd St. and Fifth Ave. A. H. Walsh, Manager 
Third Ave. and 57th St. A. T. Strong, Mer. 
Broadway and 61st St. Jas. V. Boise, Manager 
Lexington Ave. and 86th St. A. J. Nieber, Mgr. 
Broadway and 105th St. H. H. Budleman, Mgr. 
Lenox Ave. and 116th St. F. B. French, Mgr. 
67 W. 125th St., near Lenox Ave. 


J. A. Olsen, Manager 
Broadway and 144th St. 
Thos. W. Robinson, Manager 


MAIN OFFICE, 149 BROADWAY 


Cor. Liberty Street 





150 Million Dollars Resources 

















ALEXANDER GILBERT, Chairman of the Board 


FREDERIC G. LEE - 
WM. M. ROSENDALE - 
ALBERT D. BERRY - 
WM. H. MILLIKEN - 


President 

Cashier 
- Asst. Cashier 
Asst. Cashier 


MARKET AND FULTON OFFICE 
IRVING TRUST COMPANY 


FULTON AND GoLp STREETS 


NEW YORK CITY 








Will extend every facility that good banking will justify 
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in which the business of Wiggers & Froe- 
lick, manufacturers. of trays and sample 
cases, was conducted, was destroyed by 
fire. The concern is now located at 8 Cath- 
erine St. 

“Jake” Wolf, of the Wolf Co., 12 John 
St. has returned from abroad. 

A. Landau, retail jeweler, 3281 Third 
Ave., was elected second vice president of 
the Optometrical Society of New York at 
a meeting held on Dec. 3, at the Hotel 
McAlpin. 

The Ciner Mfg. Co. has rented the en- 
tire eighth floor, at 45-47 Lispenard St. 
which will be known as the Jewelers’ 
Crafts building. The concern will move 
into its new quarters about Feb. 15, where 
a larger and finer factory and show room 
will be available. 

A charter of incorporation was filed at 
Albany, N. Y., last week, authorizing Gil- 
man, Collamore & Co. to conduct a jewel- 
ry business in this city. The capital is 
$200,000 and the incorporators are John 
Gibbons and Davis F. Beggs, both of 274 
Fifth Ave. and E. J. Esselstyn, 2 Rector 
St. all of this city. 

The Alfred Schickerling Jewelry Co., 
for 13 years located at 51 Maiden Lane, 
has rented the entire fifth floor of the 
building at 49-51 Lispenard St. This build- 
ing, when completed, will be known as the 
Jewelers’ Crafts building. At the new quar- 
ters, the Schickerling concern will have 
additional factory space. 

In these columns on Dec. 3, it was er- 
roneously stated that the firm of James W. 
Paris was granted a charter of incorpora- 
tion. This should have read, Jan W. 
Paris, whose address, as well as that of 
C. W. Paris, one of the incorporators, is 
330 W. 102nd St., and not 346 E. 18th St. 
as reported in these columns. 

The following additional subscriptions 
to the United Hospital Fund were received 
last week by Leopold Stern, 68 Nassau 
St, chairman of the jewelry trade com- 
mittee: Joseph Polak, $75; C. G. Alford 
& Co., $25; The Crossman Co., $10; and 
A. Frankfield, $10. Mr. Stern reports that 
subscriptions are arriving rather slowly and 
says that there must be a more generous 
response on the part of the jewelry trade 
if the industry is to secure its quota of 
$10,000. 

The factory of the Conjoint Jewelry 
Corporation was moved last week from 108 
Fulton St., this city to the concern’s own 
building in Passaic, N. J. This concern 
has been confronted for some time with a 
lack of space in which to transact its grow- 
ing business and this difficulty, coupled 
with the labor situation in this city, finally 
resulted in the consfructing of a building 
at Passaic. The building is a two-story 
structure at Myrtle Ave. and Chestnut St. 
In the new quarters the concern will have 
ample room. In addition to the old ma- 
chinery the house has also installed a num- 
ber of new pieces of machinery for the 
manufacture of chains. 

The National Daylight Saving Associa- 
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tion, headed by Marcus M. Marks, is still 
waging its campaign to have daylight sav- 
ing continued in this country. Since the 
repeal of this act, recently at Washington, 
President Marks, in company with William 
J. Carver, publicity director, and William 
A. Ferguson, general secretary of the asso- 
ciation, have appeared at hearings and visit- 
ed various cities addressing the Chambers 
of Commerce on the subject of daylight 
saving. This trio has also called upon the 
various mayors of the different cities and 
have attended commissioners’ meetings in 
its fight for this law. As a result of their 
campaign the following cities outside of 
New York have adopted daylight saving 
ordinances: Philadelphia; Hartford; Plain- 
field, Hoboken; Jersey City; Worcester, 
Marlboro, Mass.; St. Joseph, Detroit, Flint, 
Mich.; Cincinnati, and practically all the 
cities in New York State, thereby 
strengthening the State daylight saving 
law which was enacted in 1918; all the 
cities and industrial towns of Connecti- 
cut, through local ordinances, if the gov- 
ernor refuses to call a special session 
of the iegislature; Massachusetts and 
Rhode Island, through State laws, and 
the cities and industrial towns of Penn- 
sylvania. Three hundred communities in 
New Jersey have gone on record as 
favoring a State daylight saving law. 
Baltimore, by a referendum vote, fa- 
vored daylight saving five to one. The 
campaign is well advanced in Richmond, 
Chattanooga, Memphis and Nashville in 
the south. Chicago, Indianapolis, Minne- 
apolis, Denver, Salt Lake City, Los An- 
geles, San Francisco are among the other 
representative _ cities. The ordinance, 
which was passed in Philadelphia, was 
signed by Mayor Smith last week. Wil- 
mington is about to urge a daylight saving 
law. The present coal situation has ac- 
centuated the importance of daylight sav- 
ing economies. The committee is working 
on a five months’ period for the daylight 
saving law, instead of seven months, as in 
1918 and 1919. When enough cities and 
States have followed New York’s example, 
the committee hopes to get congressional 
action, either for the whole country or for 
at least the eastern time zone. To accom- 
plish this the association needs about $5,- 
000 for expenses, especially in stimulating 
action in cities and States not already in 
line. Anyone wishing to subscribe to this 
fund may send contributions to the Na- 
tional Daylight Saving Association, 618 
Tribune building. 





In connection with the new price list is- 
sued Dec. 1 by the Waltham Watch Co., 
a new plan was announced whereby every 
watch movement or complete watch will be 
sent out from the factory with a price card 
or tag giving the price of the watch to the 
consumer. This is being done with a view 
to protect the trade and is meeting with 
commendation of jobbers and retailers who 
find it to their advantage to sustain the 
manufacturers’ published prices to the con- 
sumer. This plan of listing and pricing the 
product will have the effect of stabilizing 
prices charged by the dealer and make the 
temptation less to cut prices in order to 
meet competition. 


CIRCULAR 





Nearly every jeweler in the city attended 
the meeting of the Retail Merchants of the 
Merchants and Manufacturers Association 
to hear the details of the fuel and light 
order as sent out from Washington. 

Buyers who visited the wholesale estab- 
lishment of J. Engel & Co., Hopkins P1. and 
Baltimore St. last week included J. W. 
Jardan, Dunn, N. C.; H. K. Hough, Ches- 
ter, S. C.; Charles Swann, of W. C. Lauck 
& Co., Newport News, Va.; and John B. 
Martin, Steuart, Va. 

Fair & Co. Inc., recently leased for a term 
of years a corner store in Baltimore at the 
corner of Saratoga and Charles Sts. This is 
in the old Y. M. C. A. building, and is now 
to be remodeled for the New York house. 
It is expected that the store will be opened 
about Feb. 1 and from that time on an 
installment and cash jewelry business will 
both be conducted by the house. 

Talbot J. Jenkins, who for many years 
was one of the leading Charles St. jewelers 
under the firm of Jenkins & Jenkins, has re- 
opened business at Liberty and Clay Sts. 
The business conducted by Mr. Jenkins dur- 
ing the past two months has been remun- 
erative and gratifying. Mr. Jenkins has 
been known to the public and jewelry trade 
here for a third of a century and is held in 
high estimation. 

Harry C. Kirk, head of the Samuel Kirk 
& Son Co., whose Baltimore St. store and 
manufacturing plant is not dependent upon 
coal for heat or electricity, and, who could 
have kept his store illuminated voluntarily 
announced that he would conform with the 
condition effecting other jewelry stores and 
would not make use of his independent 
plant. This was considered exceedingly 
commendable. The Kirk store is one of the 
foremost and oldest jewelry houses in this 
country. 

J. S. MacDonald & Co., N. Charles St., 
recently lost a valuable gold chain through 
the crooked work of two Sicilians, who vis- 
ited the store and asked that repairs be 
made to a cheap chain which they left. Be- 
fore the Sicilian left the store they asked to 
be shown some chains as they contemplated 
buying two new ones. A case of solid gold 
chains was placed before them, but they said 
they would select one later. Some time 
afterward a clerk discovered that a chain 
valued at $30 was missing. The Sicilians 
did not return to the jewelry store for the 
cheap chain. 

Harry Dehring, 35 years old, 2306 Fleet 
St., an outside salesman for S. & N. Katz, 
105-107 N. Charles St., who pleaded guilty 
to stealing jewelry valued at $1,569 from 
his employers, was paroled Dec. 12, by 
Judge Heuisler, of Criminal,Court. It was 
Dehring’s first arrest and the conditions of 
the parole were to the effect that Dehring 
must make absolute restitution within a 
specified time. Most of the stolen jewelry 
was recovered in pawnshops by Detective 
Lieuts. C. A. Kahler and J. H. Kratz. Under 
the circumstances of the parole members of 
the Katz firm, it is said, were satisfied with 
the decision of Judge Heuisler. 
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The Forty-Four Hour 
Week Sustained 





The Jewelry Crafts Association, Inc., 
announces that the following §state- 
ment was made by Mr. Dreicer in the 
presence of ten representative men in 
the jewelry industry: 


“We have not accepted the thirty-nine 
(39) hour week and overtime starts only 
after forty-four (44) hours of work, as 
previously. 

“There has been no change in wages 
for the men returning, as compared with 
the scale offered before they left. 


“We have not signed up with the 
Union and we still have an open shop and 
the right to employ apprentices.” 





The Jewelry Crafts Association, Ine. 
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TRADE CONDITIONS. 


Reports from the New Orleans jewelers indi- 
cate that the present holiday season will be the 
best ever experienced and this in spite of the 
fuel restrictions that caused a curtailment of the 
hours of business. Not only is New Orleans 
making this Christmas to a large extent a jewelry 
Christmas, but costly gifts are being purchased, 
and it is said that more diamonds are being sold 
than ever before. 





Henry Hoffman is now with White Bros. 
in the watchmaking department. 

A. H. Richards, formerly of Denver, 
Col, is now with the Cohen Loan & 
Jewelry Co. 

Ahten Colgin, formerly with the Cohen 
“Loan & Jewelry Co., has opened a shop, 
working for the trade, at 127 Exchange PI. 

“Billy” Lamb with his “Big Bertha” was 
in New Orleans recently for his annual 
hunt with “Billy’ Taylor. They enjoyed 
the courtesies of the Crescent Rod and 
Gun Club. 

Among the recent visitors in New Or- 
leans were A. K. Cothran, Covington, 
Tenn.; M. E. Pepperman, Lake Provi- 
dence; M. S. Morley, Bay Minette, Ala. ; 
J. Simon, of J. Simon & Son, Baton 
Rouge; P. F. Esnard, of Baton Rouge. 

Friends and employes of the A. B. Gris- 
wold Co. in a quiet manner recognized the 
88th anniversary birthday of Henry M. 
Ginder, president of the company, on Dec. 
6. Not only has Mr. Ginder completed 
88 years of an active life and still goes 
to his office almost daily, but he has now 
been 68 years with the establishment, more 
than an ordinary life time of uninterrupted 
service in one establishment. This —re- 
markable record was recognized by per- 
sonal expressions and flowers. Mr. Ginder 
did not come to the store on his birthday 
as he had attended a reception the evening 
before and it being Saturday and a half 
holiday remained home to rest. But he 
was at his desk as usual the following 
Monday. 

Joseph Traverse, who moved recently 
from St. Charles St. to 725 Common St., 
opposite the St. Charles Hotel, has built 
a shop that is novel and emphasizes the 
demand for space in buildings in New 
‘Orleans. The place he rented has one of 
those old style balconies extending half 
way over the sidewalk, a type that is fast 
disappearing from New Orleans. Mr. Tra- 
verse conceived the idea of using this space. 
He had the balcony enclosed with glass, 
even to a glass roof. The wooden floor he 
covered with zinc to save his filings. On 
this balcony he installed a row of work 
benches and had them fitted with electric 
lights and gas connections for the blow 
pipes. In this novel manner about 150 
square feet was added to his shop capacity. 
Mr. Traverse has also installed counters 
cand other improvements to his place. 








A petition in bankruptcy has been filed 
in the matter of F, A. Clasz, Welch, W. 
Va. The first meeting of creditors was 
-scheduled to be held at the office of Arthur 
F. Kingdon, referee in bankruptcy, Dec. 5, 
at 10 a. m. Mr. Clasz has been a dealer 
‘in notions and jewelry. 
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Lancaster, Pa. 





Eugene B. Keller, of St. Vincent’s college, 
Beatty, Pa., son of jeweler Eugene G. 
Keller, is home for the Christmas holidays. 

Charles F. Reisner, of the traveling sales 
force of the H. S. Meiskey Co., has gone 
to Salisbury, N. C., his home, where he will 
remain until after the holidays. 

Allen G. Cookman, who moved from Lan- 
caster to Denver, Col., nearly 10 years ago, 
and has been visiting relatives, left for 
home on Dec. 9. He has a repair establish- 
ment in Denver. 

Henry F. Yergey was last week elected 
a trustee of Corinthian Chapter, R. A. M., 
of Columbia, and-Dr. George R. Rohrer 
was last week elected a trustee of Lodge 
43, F. and A. M., of Lancaster. 

Jeweler S. Kurtz Zook was one of 100 
guests at a dinner given last Wednesday 
evening at the Hamilton Club, of Major 
H. B. Keifer, in honor of Adjutant General 
Frank D. Beary, of the Pennsylvania Na- 
tional Guard. 


Among the jewelers who recently visited 
Lancaster were Samuel B. Delevan, Pitts- 
burgh; Stephen Crossman, Philadelphia ; 
D. C. Ankamp, Baltimore, Md.; J. DeC. 
Cameron, Washington, D. C.; J. H. Sens- 
ing, New Holland; R. R. Sourber, Han- 
over; N. E. Russell, Christiana. 

Two students of the Ezra F. Bowman 
Technical School made addresses several 
evenings ago at a reception at the Memorial 
Presbyterian Church, telling of their war 
experiences overseas. They were George R. 
Wilson, formerly of the 48th Canadian 
Scotch Highlanders, and William S. Smith, 
28th Division. 

The business places of Lancaster will, 
jewelry stores excepted, only be open the 
three evenings preceding Christmas, but the 
jewelry stores will be open every evening 
the week before Christmas week, the jewel- 
ers contending that open stores on three 
evenings only does not give them the needed 
time for doing business. Other stores have 
Spring, Fall and Winter openings but the 
jewelers’ only special time is Christmas, so 
they have cut loose from the other stores 
for this period, acting independently. 

The management of the Hamilton Watch 
Co. announced some important changes on 
Dec. 12. The company having decided to 
take up the manufacture of high grade ship 
chrnometers the superintendent of the fac- 
tory, William W. Dudley, has been assigned 
to the exclusive charge of this line of 
work and Edward J. Guilford, for many 
years head of the dial department, has been 
made superintendent of the factory, with 
Robert E. Miller, son of President Charles 
F. Miller, as his assistant. The Christmas 
vacation of the factory will start on Tues- 
day evening, Dec. 23 and the factory will 
reopen on Monday morning, Dec. 29. New 
Years Day will also be observed as a 
holiday. 








The Cellini Mfg. Co., Inc., announces the 
removal of its offices and factory from the 
Knights of Columbus building to the Edi- 
son building, 926 Chapel St., New Haven, 
Conn. This concern is successor to the 
Ford Co., founded in 1815. 
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the information to THe JewELers’ CrrcuLAR 
purely for the sake of warning other jewel- 
ers, but some others are distinctly sore and 
ask that we aid them in getting their money 
back or prosecuting the house or its agent. 

We are therefore publishing this warning 
to jewelers and emphasizing the fact that 
nothing can be done either to prosecute or 
get, reimbursement from the music house. 
While the latter’s agent is undoubtedly cul- 
pable the real fault lies with the jeweler 
himself in his carelessness in signing the 
contract which he had not read or had not 
understood if he had read it. We, there- 
fore, urge the members of our trade, par- 
ticularly when they deal with firms outside 
of this industry, to be especially careful 
about making contracts for merchandise 
and service without carefully reading every 
stipulation of the document that they sign, 
and in addition, that they be sure that they 
understand the contract after they read it. 

The mere fact that merchants are asked to 
do business with those of whose terms, 
whose customers, and whose merchandise 
they are unfamiliar, should make them 
doubly cautious, particularly when they are 
unable to judge the standing of the concerns 
with whom they deal. Above all they should 
be careful of the glib talking salesman who 
requires money before he produces the 
merchandise or service called for. A jewel- 
er might buy jewelry on description when 
he knows exactly what the description 
means and the character of the house with 
whom he is dealing. But even in his own 
trade, he is not asked to put out money in 
advance before he is in a position to know 
if he intends to buy, and the danger of 
doing so in contracting for other lines is 
very much greater than it would be in his 
own, 

One maxim the jeweler should keep be- 
fore himself and his employes at all times 
is: “No matter what the representations of 
the agent may be, never put your name to a 
contract that you have not read or having 
read, that you do not understand in all its 
terms.” In ambiguity, there is danger 
and the danger is doubled when coupled 
with the condition that cash be paid in ad- 
vance. 








Rochester, N. Y. 





Roy Present, of the P. Present Go., 
sailed for Amsterdam, Wednesday, Dec. 17. 

Miss E. T. Kopelowich, of the Roches- 
ter Jewelry Co., was in Sodus three days 
last week. Miss Kopelowich conducts the 
business of the company during the time 
her father is away on business trips. 

_Miss Evelyn J. Rosenbloom, of M. 
Rosenbloom & Co., has returned from a 
trip to Saranac. A. Kaminsky was in New 
York city recently on business. William 
Lumson is in New York and Morris 
Rosenbloom in Chicago on business. 





Dewey & Bandt, have opened a jewelry 
store at 122 E. Milwaukee St., Janesville, 
Wis. 
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AEN < sale of the SIX 
position railroad watches 


Railroad men—like all of us—want the most they can get for 
their money. ak 

They have seen the development of railroad watches from the 
unadjusted up to the three and five position adjusted grades. 

They have noted the greater accuracy which followed increased 
adjustments. 

Now, they know that SIX position watches are superior to five. 

That’s why increasing numbers of men on all the above and 
other roads are asking that you supply them with either a 


SANGAMO ___BUNN 
SPECIAL ™" SPECIAL 


—the Illinois watches which are adjusted to SIX positions. 
Be prepared to take advantage of the opportunity these men and 
watches are making for you. 














Illinois Watch Company 
Sprinzfield 
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Chicago Notes. 


Sam Marks left last Friday for a busi- 
ness trip in middle west. 

W. B. McLane, Memphis, Mo., was in 
Chicago last week on business. 

M. A. Mead, of M. A. Mead & Co., is 
spending the Winter at his home in Florida. 

Jack Art of J. L. Art & Co., auctioneers, 
left last week for Texas where he will spend 
a few weeks. 

Louis H. Green, representing Chas. E. 
Hancock Co., just returned from a trip to 
St. Louis and Cincinnati. 

Carl P. Kionka, precious and semi-prec- 
ious stones, is making a short business trip 
through Wisconsin this week. 

George Goldberg, representing Unte- 
meyer, Robbins & Co. New York, was 
here calling on the trade last week. 

D. T. Kiess, Montpelier, O., visited the 
wholesale houses here last week replenish- 
ing his stock for Christmas business. 

P. H. Winterberg, manager of Chicago 
office for Jacob Segal & Co., was confined to 
his home a few days last week on account 
of illness. 

Stanley Lorch of the Letzler-Lorch Co., 
Louisville, Ky., spent several days here last 
week buying for Christmas trade and pick- 
ing up specials. 

C. E. Frederick, of C. E. Frederick & Co., 
Waterloo, Iowa., was in Chicago last week 
and escaped some of the 20 degrees below 
zero weather out there, while buying stock 
here. 

Billy Lamb, who represents Geo. H. 
Fuller & Son: most of the time, has been 
spending a few weeks in the wild country 
of Louisiana hunting wild turkey and deer. 
In a letter to a Chicago friend Billy tells 
of seeing 100 gobblers—perhaps a guess— 
feeding with a deer, but the picture was 
too beautiful to spoil with a gun. 

H. E. Jones, who has been in charge of 
the Wadsworth Watch Case Co.’s Chicago 
ofice for many years, will leave shortly 
after the first of the year for San Francisco. 
He will open and have charge of an office 
for the company in that city from which the 
Pacific Coast business will be handled. The 
business in that section has grown to such 
an extent that an office there is necessary 
and while Mr. Jonés’ host of friends in 
Chicago regret to see him leave they know 
that “Pop” is the man to make it succeed. 
Announcement of arrangements concerning 
the Chicago office management will be made 
by the company some time during January. 
The police are looking for the head of 


a south Chicago trade and labor Assembly, 
who is said to have founded a blackmail 
society for the purpose of securing money 
from jewelers and other storekeepers of 
the steel suburb. Five. other men were 
arrested on the same charge. There have 
been a number of bomb explosions in south 
Chicago lately, but the police, who had 
their hands full with the steel strike, were 
not able to give proper attention at the 
time. Several retailers are said to have 
paid the money demanded by the blackmail 
society rather than risk having their places 
blown up. 

Retail jewelry firms of the city were 
stirred last week by the published an- 
nouncement, in THE JEWELERS’ CIRCULAR, 
that the success of the Chicago School for 
Watchmakers, to be launched Jan. 5, is 
squarely up to them. Funds have been pro- 
vided for the school, the equipment is on 
hand, and the quarters for the school, in 
the Washburne School building on the 
southwest side, are all ready for occupants. 
The instructor has been selected. He is a 
good man, experienced in both watchmak- 
ing and the art of educating those under 
his charge. Absolutely nothing remains to 
be furnished but the pupils for the school. 
These must come, in large part, at least, 
from among the apprentices employed by 
the retail jewelers of the city. The fed- 
eral government, which is giving financial 
and moral support to the school, is going 
to send some disabled soldiers, but the 
number is problematical, and, as stated, the 
main body of the students must come from 
among the retail jewelers of the city. 








Omaha, 





Harry Ryan is in Julesburg, Colo., open- 
ing the 10th store for the Ryan Co. 

On account of the short hours of work, 
the A. F. Smith Co. have called all their 
traveling salesmen in to assist in getting 
out the orders already received. 

T. L. Combs, with his brother, B. B. 
Combs the optometrist, has opened a spec- 
ialty jewelry shop in the Benson & Thorne 
store at 1520 Farnum St., also with a main 
entrance on 16th St., into their store. 

With 16 below zero, among the out-of- 
town jewelers only the following ventured 
to come to Omaha last week: John Gilles- 
pie, Randolph; W. F. Newjahr, Osceolo; 
R. H. Hillhause, Elliot; C. F. Foley, Ne- 
braska City; V. G. Fennell, Deshler; L. J. 
Wendel, Creston, Ia.; George Haldeman, 
Tabor, Ia.; A. E. Carlson, Dannebrog. 





Minneapolis and St. Paul. 





TRADE CONDITIONS, 

Minneapolis retail jewelers are without excep- 
tion enjoying exceedingly satisfactory holiday 
business and are highly optimistic as to the future. 
They are agreed that that never before in the 
history of the northwest has thé general public 
been so prosperous and inclined to purchase ar- 
ticles of jewelry of superior quality, regardless 
of price. 


The many friends of Ole Madsen, Me- 
nominee, Wis., will be glad to learn that 
he has recovered from his recent illness. 

Since acquiring the business of Ben 
Bank, on 7th St. S, the American Jewelry 
Co. has enjoyed a steadily increasing busi- 
ness, 

Thomas B. Wilson & Co. entertained, 
among others, Aage Jacobson, Tyler; 
Joseph L. Frank, New Prague; J. L. 
Boline, Parkers Prairie. 

William Holmquist, watchmaker in the 
employ of A. E. Paegel, has just returned’ 
from his wedding trip, during which he 
visited several western cities. 

Among recent visitors from out of town 
were the following: D. S. Gallett, Aber- 
deen, S. Dak.; F. A. Weinzierl, Waconia;. 
O. H. Olson, Paynesville; S. A. Smith, ° 
Mankato; Joseph Tuerk, Albany, and’ 
Hugo Eber, Norwood. 

W. J. Hager, Hector, Minn., called at 
the office of Louis C. Gans & Co. on his- 
way home from St. Cloud, where he un- 
derwent an operation from which he has 
almost recovered. Other guests of Mr. 
Gans were Glynn Cremer, Red Wing, and’ 
Pede- Galass, Stillwater. 

Miss Esther Rothkop, cashier of the 
Harry H. Green jewelry store, has re- 
signed her position to take effect Jan. 1. 
She is to be married and will make her 
future home in New York, where she will: 
be followed by the sincere good wishes of 
her many friends in the jewelry trade. 

D. W. Smith, Pipestone, Minn., president 
of the Minnesota Retail Jewelers’ Associa- 
tion, called last week on S. H. Clausii & 
Co. while en route to Pipestone after a 
sojourn at Mudlavia. Other guests of the 
Clausin company during the week were: 
L. P. Mahler, Olivia, Minn.; C. A. Smith, 
Mankato and Glynn Cremer, Red Wing. 

J. P. Beck, of Ashland, Wis., who has 
just returned from an extensive trip to 
Norway and other European countries, 
was a recent visitor at the ¢ffices of the 
C. M.. Thompson Co. W. J. Hager, Hec- 
tor, Minn.; M. Henrickon, Duluth, 
Minn.; Irving Harper, Dela, Minn., were 
other callers at the Thompson: store. 












Sam Kierski, local manufacturers’ repre- 
sentative, is back from a northwestern trip. 

M. Katzman of M. Katzman and Co., 
of Los Angeles, was a recent San Francisco 
visitor. 

Max Palley of this city has succeeded 
Mrs. Mattell in the ownership of the 
Hamilton Jewelry Co., at 1002 Fillmore St. 

Samuel Moscowitz, who in September, 
1919, opened a small retail jewelry and 
watch repair business at 94 3rd St., has 
closed out at that location. 

H. J. H. Lorenzen, formerly conducting 
a jewelry and nautical instrument store at 
12 Market St. has retired from business. 
The premises were vacated recently. 

J. Metz, one of the Market St., jewelers, 
has opened a new store at 230 Market St., 
and is carrying a much larger stock than 
in his establishment opposite the Rialto 
theatre. 

A new retail jewelry store has been 
opened in San Francisco at 85 Market St., 
by the firm of Gordon & Sockolov, both 
connected with the local jewelry trade for 
some time. 

Morris Lossman, retail jeweler and op- 
tician, located at 2524 Mission St., has 
advertised to the effect that he is closing 
out his business owing to the expiration of 
his lease on Dec. 31. 

H. F. Wichman of the Honolulu retail 
jewelry firm of that name is a visitor in 
San Francisco. It is expected that Mr. 
Wichman will leave in time to spend the 
holidays at his home in Honolulu. 

Ed. Baker, representative of the E. L. 
Spencer Co., is calling on the trade this 
week. Other travelers now in San Fran- 
cisco are H. M. Teeple of the Ford-Perry 
Co., and Chas. J. Tonry of J. H. Peckham 
& Sons. 

Mrs. Max Shaff, who until very recently 
was Miss Pauline Eisner, bookkeeper for 
the wholesale jewelry firm of Mayer & 
Weinshenk of this city, entertained the en- 
tire force at a delightful housewarming at 
her attractive new apartments. 

Two of the selling force of M. Schussler 
& Co., are still on the road, but are ex- 
pected back before Christmas. They are 
A. R. Cooper, who is in the northwest, and 
A. M. Gilbert, who is covering the south- 
ern part of California and Arizona. 

The robbers who entered the store of 
Neils L. Hansen, one of the Mission retail 
jewelers, 3436 Mission St., have not been 
apprehended as yet. The robbery was one 
of the numerous daylight affairs and Mr. 
Hansen’s loss is estimated at $4,000. 

J. H. Waterman, vice-president of M. 
Schussler & Co., is planning an eastern 
buying trip and expects to leave for New 
’ York the latter part of January. While in 
that city he will make his headquarters 
with L. & M. Kahn & Co., 170 Broadway. 

William 5. Fulton, manufacturers’ repre- 
sentative, vith headquarters in this city, 
left the firs: part of the month for a trip 
through thenorthwestern terriory. J. King, 
another wellknown manufacturers’ agent of 
this city, emects to leave for the north 
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immediately after the holidays and from 
there proceed to the east. 

The alterations on the Albert S. Samuels 
jewelry establishment, known to the trade 
and the general public as the “House of 
Lucky Wedding Rings,” are now complete 
and with an entirely new front and display 
windows, the store presents a most attrac- 
tive appearance. 

There has been great activity recently 
in the affairs of the Wholesale Jewelers’ 
& Silversmiths’ Association of the Pacific 
Coast, due to the constant changes in the 
conditions of merchandizing. A number of 
important meetings have been held during 
the past month, particularly by the com- 
mittees of the watch, jewelry and silver- 
ware departments. 


Sidney Weinshenk is now in the north- 
west and expects to remain there until 
after the holidays. His partner, Morris 
Mayer, intends making another short trip 
to the southern part of the State before 
the holidays. Jack Miller, one of the Mayer 
& Weinshenk sales force, returned a short 
time ago from his northwest trip. 

W. L. Tregea, who for the past 15 years 
has been connected with the firm of Shreve 
& Co., as manager of the watch repairing 
department, has opened a new jewelry 
store at 910 10th St., Modesto, Cal., in 
partnership with Walter Shoemake, also a 
member of the trade for a considerable 
period of time. The new firm is known as 
Tregea & Shoemake, and carries a large 
stock of high-class jewelry. 


A directors’ meeting of the San Fran- 
cisco district of the National Jewelers’ 
Board of Trade was held at the local head- 
quarters on the 6th floor of the Jewelers’ 
building on Dec. 4. This was the final meet- 
ing of the present board and the annual 
district meeting of the western members 
of the organization is scheduled for Jan. 2, 
1920, when a new set of directors will be 
selected to govern the affairs of the wes- 
tern office. 

Archibald M. Alexander, western’ man- 
ager for the Gorham Co., New York, and 
who is also associated with the Nathan 
Dohrmann Co., handling their hotel supply 
department, was married on Dec. 1 to Miss 
Elsie Chamberlin, who has been assistant 
auditor for the Bellevue hotel for the past 
five years. Mrs. Alexander is a charming 
and attractive young woman and Mr. Alex- 
ander is to be heartily congratulated upon 
his choice. 


The wholesale jewelry firm of Chas. 
Weinshenk & Son, formerly located on the 
6th floor of the Mutual bank building, now 
occupies larger and more conveniently ar- 
ranged quarters on the 9th floor of that 
building, rooms number 909 and 910. Both 
members of the firm are now out of town, 
Mr. Weinshenk, Sr., concluding a six-weeks’ 
trip through the northwest and his son 
making a shorter trip through the. valley 
section of the State. 

Among the out-of-town jewelers who 
called on the local trade recently were A. 
W. Anderson, Salinas; Mr. Harger, Sac- 
ramento; G. W. Hill, Lodi; Ed Haas, 
Hayward; S. F. Hollander, Eureka; A. G. 
Prouty, Napa; Wm. Marvin of the John 
Hood Co., Santa Rosa; Geo. Dupen, Mar- 
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tinez; L. A. Peck, Merced; L. C. Kg 

Healdsburg; David Glickman, Santa Rog. 
C. P. Jacobs, I. Meyer, Geo. Bangle and 
Thos. A. White, all of Vallejo; Ly 
Bridge, Porterville; M. F. Noack, Santa 
Rosa; C. A. Moore, Gridley; G. P. Martin 
Watsonville. 

Two additional travelers are now on the 
force of the H. J. Gute Co., H. K. Gute 
son of J. H. Gute, being one of the ney 
salesmen. Young Mr. Gute will travel the 
State of California. Geo. W. Hopkins js 
now traveling in the northwest and is send. 
ing in extremely large orders. He expects 
to return to his headquarters in the Jewel. 
ers’ building before the holiday week. Dye 
to the amount of business this company has 
done through the year, Mr. Gute has in. 
augurated a bonus system, much to the 
delight of the entire organization. Each 
salesman will receive $300 as an expression 
of Mr. Gute’s appreciation of their work, 
while the members of the office force will 
receive $120 each. Mr. Gute returned only 
a short time ago froma trip to the varioys 
factories in the east which he represents 
in this territory. 

Two new arrests were made recently 
following a police investigation of the rob- 
bery of the Morgan Jewelry Co., which 
occurred several months ago, three bandits 
securing more than $20,000 worth of dia- 
monds. A man by the name of Edward 
Spohn was arrested and charged with be- 
ing one of the robbers. Tony Parmagini, 
well-known in police circles, was also ar- 
rested, on a charge of having received and 
disposed of the loot. Later he was released 
on a $5,000 cash bail. These arrests fol- 
lowed a partial trial of John Richards and 
Antone Johnson. They had been arrested 
at an earlier date as two of the principals 
of the hold-up. A third companion has been 
at large and the police believe that Spohn 
is the man. During the trial of Richards 
and Johnson, they told the police that they 
had been swindled on account of the rob- 
bery. They said they hoped to have the 
charge of robbery reduced to burglary if 
they told all they knew. The two men also 
stated that they had not known until after 
the robbery, what a large amount the loot 
came to. They asserted that they had sold 
the $20,000 worth of diamonds to Parma- 
gini for $3,700. Parmagini denied any com- 
plicity after his arrest by the police. On 
Dec. 5, John Richards and William Johnson 
pleaded guilty to a charge of burglary, 
which was reduced from robbery. Superior 
Judge Louis Ward sentenced them to an 
indeterminate term in St. Quentin. The 
Court stated that the defendants had been 
allowed to plead guilty to the reduced 
crime because they had lent valuable ser- 
vice in the matter of tracing other persons 
said to be implicated in the crime. 








An employee of one doing business in a 
State having a Workmen’s Compensation 
Act, whose duties require him temporar- 
ily to perform service in another State, is 
held entitled to recover compensation under 
the act for injury received in such other 
State, in the Colorado case of Industrial 
Commission v. Aetna L. Ins. Co. 174 Pac. 
589. A.L.R. 1336. 
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W. C. Craddock, Oxnard, is selling out, 
intending, it is reported, to make a trip to 
Australia. 

Both Niels Neilson and A. E. Spring- 
borg, Fresno, are preparing to set up new 
street clocks. 


H. L. Driver of the Paul D. Walsh Co., 
is home after a very satisfactory business 
trip through Arizona and New Mexico. 

C. Cummings, credit man for the E. 
Bastheim Co., has been honored by election 
to the office of Master of his Masonic 
lodge. 

Brock & Co., have at the time this is 
written, added "32 employes to their force 
for the holiday campaign. Twenty of these 
are sales people. 

C. H. Brigden, now at the southwest 
corner of 4th and Hill Sts., has placed two 
new Western Union clocks on the outer 
walls of his store, one on 4th St. and one 
on Hill St. 

Wallace Hauk, Long Beach; C. M. Mid- 
delton and Earl Wilkinson, Pomona, and 
Mr. and Mrs. Crowell, Riverside, are among 
the out-of-town jewelers who have been 
here recently. 

Kline & Trumley, Santa Cruz, are, it is 
reported, about to move into their new 
store, which is a very handsome one with 
new fixtures and will be. stocked with an 
abundance of. new goods. 

Feagans & Co., have been enjoying ani 
exceptional run of business since their big 
opening day, when there was such a rush 
that the people had almost to fight their 
way to get into the store. 

Charles H. Clark, 704 S. Broadway, is. 
home after a trip to Chicago, New. York, 
Cincinnati and St. Louis. He reports hav- 
ing encountered much bad weather, but the 
trip was satisfactory in a business way. 

Word has reached here that J. W. Cheney 
and G. B. Pruett, San Francisco jewelers, 
have bought from Mrs. E. Fano, Bakers- 
field; the business formerly conducted by 
her husband, who passed away some weeks 
ago. 

Sidney G. Moyes, buyer for the E. Bas- 
theim Co., who arrived home recently from 
the - east, where he. spent five weeks, suc- 
ceeded in securing some very desirable 
goods, which have been.arriving. during the 
last few days. 

Manager Priesmeyer of S. Nordlinger & 
Sons, has employed so much extra help 
that he says he has lost count of the num- 
ber, but expects eight more in a day. or two. 
He says he wants more and will take “any- 
body who can write English.” 

E. F. Everard & Son, Pasadena, cele- 
brated their fifth anniversary a few days 
ago. They received visits and congratula- 
tions from hosts of friends. Their new 
store is one of the finest among those. of 
the smaller cities of California. 

Manager Balzer of the jewelry depart- 
ment of A. Hamburger & Sons, now has in 
his employ 60 persons and would like to 
secure more. The pressure at the counters 
is ‘So great that it cannot be satisfactorily 
cared for. In one department he has 18 
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sales people where seven were able to take 
care of the business last year. 

Wm. Thompson, recently with the Bald- 
win Jewelry Co., San Francisco, has come 
to Los Angeles and taken a position in the 
watch department of Feagans & Co. Mr. 
Thompson is a veteran of the great Euro- 
pean war, in which he served for nearly 
three years with the Canadian forces. 

M. Katzmann & Co., have moved from 
the Title Guarantee building on Broadway, 
to the Grayco building, 754 S. Los Angeles 
St. The rooms occupied by them hereto- 
fore will be occupied by the E. Bastheim 
Co., whose place they adjoin, and who are 
making extensive alterations and improve- 
ments in their sales and other rooms at 
their establishment. 

Riverside county officers are searching 
for two men who early one morning re- 
cently entered the store of Chas. H. Wal- 
lace, Beaumont, and got away with jewelry 
valued at about $1,000. A woman chanced 
to see two men emerging from the store 
Shortly before 3 o'clock a. M., thrusting 
jewelry into their pockets as they ran. An 
alarm was given and the men were followed 
for some distance by bits of their loot, 
which they dropped in their haste to es- 
cape. 

Harry B. Crouch, S. Hill St., jeweler, 
has opened in the close-in residence dis- 
trict of this city an exhibition, intended to 
be permanent, known as the H. B. Crouch 
Art & Antique Galleries. Rare antiques 
of historic value are to be shown. Mr. 
Crouch has long been a connoisseur in 
such articles and has specialized on artistic 
and unusual jewelry. Among the exhibits 
already installed. is a twelve-dial clock 
made in the fifteenth century. It has been 
put. into good running condition and is said 
to be keeping accurate time. A pipe organ 
has been installed in the galleries. 

Wm. Preuer, a widely-known jeweler 
formerly in business in Cincinnati and later 
in St. Louis, Mo., and Fayetteville, Ark., 
has been secured by Montgomery Bros. to 
take the place of the late Fred Dorrance 
as head of their watch sales department. 
Mr. Preuer was associated with the Eisen- 
stadt Mfg. Co., St. Louis, and went in the 
interest of that concern to take charge of 
the business of the Duke Jewclry Co., in 
Fayetteville, which he disposed of. On ac- 
count of the illness of his son he moved 
with his family to Tucson, Ariz. The son 
passed away some weeks ago, and desiring 
a more favorable climate than that of the 
middle west he came here. 

| Jas. Bratton, the colored porter in the 
employ of Brock & Co., is something of a 
mechanical and ‘electrical genius. He has 
recently invented and installed in the store 
a complete annunciator system to direct the 
floor messengers. A push-button in each 
department is connected by wire with a 
large annunciator board similar to that 
used in hotels. Pressure on a button not 
only displays an electric light indicating the 
department from which the call comes, but 
rings a bell, calling the attention of the 
messengers. The bell soon discontinues but 
the light remains till it is shut off by a 
button at the messengers’ station. The sys- 


tem eliminates the necessity of calling the 


boys by word of mouth, 
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Maurice Goodman, after an absence of 
more than four months in the southwest, 
returned Dec. 10 to stay until the first of 


the year. He reports that trade in the 
south and west is even better than that 
here in the central States. Both Maurice 
Goodman and his father, J. Goodman, will 
leave about the middle of the month on a 
buying trip to the east. John McKinney, 
who travels Michigan territory for Good- 
man & Co., is scheduled to arrive in this 
city in time for a little Christmas vacation. 

Salesmen for the different houses are 
getting ready to return for over the hol- 
lays. Fred Rosnagle, now in the northern 
part of Indiana for I. Grohs, will return 
about Dec. 20. Louis Bowman, also with 
I. Grohs, is back from his trip around the 
circuit, but expects to go east the latter 
part of the week. If his present plans fail, 
he will leave Christmas night for New 
York and points east. Mr. Bowman re- 
ports business very gratifying and can see 
nothing but prosperity ahead. 

A novel Christmas shopping list has 
been prepared and printed by _ Rite’s 
Jewelry Shop for the benefit of its patrons. 
The card has spaces for all the members 
of the family with places for a first and 
second choice gift, together with a space 
for the estimated cost of the article and a 
space for the actual cost. Several helpful 
suggestions are contained on the inside o1 
the folder. This shop was the first to in- 
stall a battery lighting system for their 
show windows during the lightless night 
erder. Two large Willard storage .bat- 
teries were ‘used to provide current for 
each window. The lamps used were 25: 
watt nitrogen automobile lamps, cleverly 
set in regular window light reflectors, and 
arranged so as to give the maximum 
amount of illumination. As these batteries—= 
were charged by gasoline driven genera- ~ 
tors, this shop was able to light its window 
without violating the coal conservation 
policy of the Merchants’ Association in re- 
gard to dispensing with window lights dur- 
ing the coal shortage. 





Canada Notes 





.O. B. Knight & Co., jewelers, of 301 Port- 
age Ave., Winnipeg, are selling off their 
stock and giving up business. 

The factory of R. A. Deudney, . manu-. 
facturing jeweler, 42 Melinda St., Toronto, ° 
was damaged by fire on Dec. 3, “entailing a 
loss of $1,000. 

‘Henry Birks & Sons, of Montreal, ions 
under construction a new building on the 
corner of St. Monique and Cathcart Sts., ten 
stories in height. In addition to their fac- 
tory and showrooms it will include a crafts 
school for technical training and higher 
education and will be known as the “Birks 
Craft Building.” 








David Roth’s Sons, Louisville; Ky.,, 
is remaining open on week days and late 
oh Saturday night, having advertised that 
it has installed the. Quick-Lite Air-Lite 
system, which complies with the fuel order.“ 
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Despite drastic restrictions imposed upon all busi- 
ness by reason of the acute shortage of coal, 
retail jewelry business is of excellent volume and 
the holiday season of 1919, it seems already as- 
sured, will go down in history as the biggest ever 
known. While the settlement of the coal strike 
is a great relief to the minds of business men, 
it does not mean immediate relief from the 
sharply curtailed factory and store hours. Never- 
theless, the psychological effect upon people in 
general is a big factor in keeping retail trade at 
a high point, which is of particular interest to 
jewelers. 





Miss Ella Gjerseth, chief assistant to H. 
E. Berg, retail jeweler, Black River Falls, 
Wis., died recently at the age of 26 years. 

The Lockin-Billings Jewelry Co., 234 W. 
Water St., is among the latest jewelry re- 
tailers to establish a phonograph depart- 
ment. 

Edward Schwartz, of this city, has joined 
the Saltzstein Savings System Jewelry Co., 
2d floor, Caswell block, to take charge of 
the diamond and jewelry sales division. 

The David L. Jenkinson jewelry store at 
Minocqua, Wis., took occupancy last week 
of its new business block, four doors from 
the original location. The building was 
completed only a short time after the death 
of Mr. Jenkinson, founder of the business, 
which is being continued by his son, George 
Jenkinson. 

An interesting commentary on the chang- 
ing trend of merchandising is furnished by 
the’ announcement that Hauser Bros. & Co., 
the largest, oldest and most widely known 
mercantile establishment of Rubicon, Wis., 
which was established 20 years ago, 
is disposing of its entire stocks and will 
quit business. 

The estate of Theodore Dieckmann, for 
many years conducting a retail jewelry 
store at 526 N. 8th St., Sheboygan, Wis., 
has determined to dispose of the entire 
siock and fixtures because of its inability 
to engage a competent manager. Mr. 
Dieckmann died a month ago. The sale is 
being conducted by Oscar Zwerg, assisted 
by four clerks. 

The J. P. Hess Co. celebrated its twen- 
tieth anniversary in’ the jewelry business 
on Friday, Dec. 5. During this time it 
grew from a small and comparatively in- 
significant place at 88 S. Main St., to what 
is now one of the largest and most modern 
retail jewelry houses in Wisconsin outside 
of Milwaukee, employing from four to six 
people constantly. 

Thomas J. Dale, Kenosha, Wis., broke 
ground last week for his new three-story 
business block on Market St., adjoining the 
Burke theater. The building will cost 
about $50,000 and consist of three main- 
floor store units, with offices on the upper 
floors. Mr. Dale’s jewelry and optical 
store will occupy one ground-floor unit. 
The building will be ready for occupancy 
about March 1. 

The annual business review edition, of 
the Daily News of Rhinelander, Wis., con- 
tained a lengthy article commenting upon 
the unusual success of Jacob Segerstrom, 
who established a retail jewelry store in 
that city 26 years ago, when the community 
was a mere hamlet. Mr. Segerstrom today 
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is not only one of the leading jewelers and 
optometrists of northern Wisconsin, but is 
interested in several other important in- 
dustrial and commercial enterprises which 
have accrued for him a genuine compe- 
tence. 

Antone Kuckuk, of Shawano, Wis., a 
leading retail jeweler and optometrist, who 
in recent years has been closely identified 
with the development of a number of large 
industries in northern Wisconsin,, was 
elected president of the Menominee Motor 
Truck Co., of Menominee, Mich., under a 
reorganization of the corporation. Mr. 
Kuckuk and other principal stockholders 
in the Four Wheel Drive Automobile Co., 
Clintonville, Wis., récently purchased the 
major interést"in the Menomiiee concern, 
which for a long time was badly hampered 
by lack of adequate working capital. The 
plant is now operating on a normal sched- 
ule, and under Mr. Kuckuk’s administra- 
tion will effect a material increase in out- 
put during 1920. 

Samuel Dalin, proprietor of the Dalin 
Jewelry Co., 6306 Greenfield Ave., West 
Allis, Wis., has been enabled to recover a 
diamond scarfpin, valued at $325, through 
the good work of the Milwaukee police 
department detective force. On Nov, 17, 
a young man purchased the pin from Mr. 
Dalin, tendering in payment a check for 
$300 and $25 in cash. The check turned 
out to be a forgery. On Dec. 4, the Mil- 
waukee police arrested a man, giving his 
name as Clarence Smith, on the double 
charge of forgery and burglary. In tracing 
the pin, it was found that Smith sold it 
to a shoemaker in Milwaukee, who in turn 
disposed of it to a diamond broker in Chi- 
cago, at whose stand it was recovered by 
a detective from Milwaukee and returned 
to Mr. Dalin on Dec. 8. Mr. Dalin has 
sent a substantial reward to the police de- 
partment pension fund, and Detective Paul 
Pergande is wearing a neat piece of jewel- 
ry as a personal appreciation from the 
West Allis jeweler. . 

Active work has been resumed in Mil- 
waukee to eliminate fraudulent and mis- 
leading advertising, as well as so-called 
“fake auction” and other sales not of legiti- 
mate character. The first step in this di- 
rection was taken by Oscar H. Morris, 
temporary secretary of the Better Busi- 
ness Bureau of the Advertisers’ Division 
of the Milwaukee Association of Com- 
merce, under whose directions the work 
will be carried on. Numerous complaints 
have been received by the retail depart- 
ment of the Association of Commerce re- 
garding certain “sales,” and several of 
these have already been investigated. The 
Better Business Bureau, through a_ vigi- 
lance committee, seeks to have all mislead- 
ing and fraudulent advertising obliterated 
in Milwaukee so that the legitimate mer- 
chant may look for as nearly 100 per cent. 
advertising value as can be possibly ex- 
pected. Merchants in all lines of trade, in- 
cluding the members of the Milwaukee 
Jewelers’ Club, heartily endorse the plan. 
State laws and local ordinances are ade- 
quate to deal with fake sales and with 


‘fraudulent advertising, and officials have 


expressed a willingness to aid the organi- 
zation to better business conditions in this 
city. 
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Seattle, Wash. 


Zeff;;Sears has gone into the jewelry 
busirig$s at Newberg, Ore. | 

S. Silverman, formerly at 1202 First 
Ave., but out of business since 1917, has 
rented a store at 202 Seneca St., and will 
re-engage in the jewelry line. A new 
front is being placed on the establishment, 

Harry B. Boldstad has left the employ 
of J. G. Weber to engage in business on 
his own account. He has taken an office 
in the Walker building which is being fitted 
up as a shop. Mr. Bolstad will specialize 
in making and repairing watch cases, 
cigarette cares, vanity cases and lockets. 

A vast discovery of gold is claimed on the 
British side of the Yukon. The “strike” 
was made by Donald Mackinnon. of Van- 
couver who says that “one of the claims 
alone will produce as much gold as ever 
came out of the whole Yukon.” The site 
of the discovery is within 30 miles of Daw- 
son City and is adjacent to coal facilities, 

George H. Moeller, formerly a manu- 
facturing jeweler at St. Louis, Mo., has 
located in Charleston, Wash., and is en- 
gaging in the.general jewelry business. On 
account of the absence of store space in 
the city Mr. Moeller is planning the erec- 
tion of a two-story building, and work on 
the structure will be commenced at once. 

A. Delkin, formerly at 214 Seneca St, 
has opened a factory and office in the 
Hinckley building. The firm style is “The 
Sunset Gem Co.,” and the output will con- 
sist chiefly of gold-mounted Alaskan curios 
and native stones. A specialty will also 
be made of cutting agates. Mr. Delkin has 
been out of the jewelry business for sev- 
eral years. 

George Lang, 28 years of age, was 
arrested here recently charged with being 
the person who smashed the window in the 
store of Louis Gilbride, 173 3rd St., Port- 
land, Ore., on’ Thanksgiving Day and se- 
cured $600 worth of watches and jewelry. 
It is alleged that Lang was endeavoring to 
dispose of a watch in a pawn shop at Third 
Ave. and Columbia St., in this city, when 
the pawn broker becoming suspicious had 
an assistant go out and notify the police. 
Detectives M. R. Freeman and W. S. Mc- 
Graw responded to the call and the man 
was taken into custody. On being searched 
at police headquarters the police say 10 
watches were found on his person for which 
he was unable to give a satisfactory ac- 
counting. The watches were traced by 
telegraphic communication to the factory 
which elicited the response that watches 
with corresponding numbers had been sold 
to A. I. Hall & Co., San Francisco. This 
firm said the watches were sold to Louis 
Gilbride of Portland and the Portland 
authorities were summoned, and a detective 
came to take Lang back to Portland to await 
trial. According to the Portland officer, 
Lang is the same person who smashed this 
window a few weeks previously and ob- 
tained jewelry valued at $900. Police rec- 
ords here identify Lang as a parole violator 
from the California State penitentiary. 











At Huntingburg, Ind., F. F. Lammers is 
installing a new store front and new fix- 
tures, 
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William A. Dickman, formerly with the 
Jaccard Jewelry Co., is now with Craven’s 
Diamond Shop. 

Miss Agnes Bone, bookkeeper for the 
Porter & Wiser Jewelry Co., and Theodore 
Lerka were married Nov. 18. 

Clark Simmons has succeeded Miss Anna 
Huth, recently resigned as buyer for the 
Edwards-Ludwig-Fuller Jewelry Co. 

V. G. Cuthbert, of Knaul-Cuthbert-Munn 
Jewelry Co., has returned from New York, 
where he visited his son, S. V. Cuthbert. 

Fred Whitcomb, Wilbur Taylor and Miss 
B. Perkins have been added to the force 
of the C. A. Kiger Co. during the holiday 
rush, 

E. B. Wiser and Henry W. Porter are 
helping A. I. Bierfreund and G. A. Burri, 
owners of the Porter & Wiser Jewelry Co., 
through the Christmas season. 

E. A. Kiger has returned trom a shor: 
business trip to Joplin, Mo. C. M. Kiger 
has returned from a trip to Fort Worth, 
Tex., and surrounding territory in connec- 
tion with his diamond department. 

W. O. Hensley, manager of the clock 
and silverware department of the Edwards- 
Ludwig-Fuller Jewelry Co., and George 
Matteson, of the same department, were 
called for duty with the Seventh Regiment 
in the coal strike. 

Miss Elizabeth Norton, daughter of 
Henry J. Norton, of the C. B. Norton 
Jewelry Co., was married recently to May- 
field Riley at the home of her father, 1027 
Myrtle Ave. Mr. and Mrs. Riley are mak- 
ing their home in Weona, Ark., where Mr. 
Riley is in the transportation department 
of a lumber company. 

Economize and wear diamonds, seems to 
be the motto of the shoppers of Kansas 
City this season. Records of the jewelry 
shops of the city show that twice as many 
diamonds have been sold in the last year 
as in any year preceding the war. And 
the diamonds sought now are of the more 
expensive variety. The buyer of 1919 not 
only wants bigger diamonds, he wants finer 
diamonds. He wants diamonds of rare 
beauty and of special cut, like the emerald 
cut or the marquis cut. These styles are 
more wasteful of the rough diamond and 
hence more expensive. After the buyer 
has satisfied his ideas as to the fineness of 
the diamond, he demands a fine setting. It 
must be of platinum elaborately hand 
worked and set with small diamonds. 








Tri City Notes. 
Davenport, Ia., Rock Island, [ll., and 
Moline, Ill. 





C. S. Lemmon, of Washington, Ia., was 
a recent visitor to Davenport. 

Heil & McClimans, Davenport, Ia., was 
recently robbed of diamond rings, brooches, 
etc, valued to the extent of $3,000. All 
the goods that were taken were on display 
in the window. The robbery was commit- 
ted early in the night. It is thought that 
the robber hid himself in the store and, 
after the store was closed for the.night, 
helped himself at his leisure. As yet no 


THE JEWELERS’ 


trace of the robbers have been found. The 
loss was completely covered by insurance. 

The C. I. Josephson store, Moline, IIL, 
was recently robbed of a number of diamond 
rings. The robbery was committed early 
in the morning. The robber used a brick 
and smashed the big plate glass window 
in front of the store, where a number of 
diamond rings and other articles were on 
display. The robber evidently was in a 
hurry or was scared as the crash sounded, 
as a number of large diamond rings were 
in the window and were left undisturbed. 
No trace of the rings has yet been found. 

H. R. Cox, formerly of East Moline, IIl., 
had the formal opening of his new store in 
Moline recently. The store was beautifully 
decorated with many floral contributions 
from friends and manufacturing jewelers 
from all over the country. An orchestra 
played the entire day and refreshments 
were served. Souvenirs, consisting of quill 
pens and carnations, were given to every 
visitor. Hundreds of people visited the 
store, and Mr. Cox and his force of sales 
people were kept busy from the moment 
the store was opened until the store closed 
at night. The store is one of the most 
modern and up to date in the west. The 
walls are lined with cases that extend 
from the floor and almost reach the ceil- 
ing. Every 10 feet the cases protrude, 
forming sort of an alcove, making a very 
convenient place for customers to see the 
goods. In the rear, on one side of the 
store, is a cut-glass room, and on the other 
side, a silver room. Mr. Cox is formerly 
from East Moline, where he conducted a 
jewelry store, but increasing business de- 
manded a larger place. He moved to Mo- 
line, and the store in East Moline he is 
now using for a 5-10-25-cent store. 
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The X. L. Belt Co. has established quar- 
ters at 425 Main St. 

Offices of Schumer Bros. are now lo- 
cated in the Glenn building. 

The Stanley Optical Co., Dayton, O., will 
open a branch at 36 W. 7th St., having 
taken a five-year lease on the storeroom at 
that location. 

A. C. Jacobs has gone to Atlanta, Ga., 
where he will remain until Dec. 25. J. D. 
Jacobs left last Wednesday for his holiday 
trip north, while C. B. Jacobs left for the 
south, 

The wife of Frank Wolpa, Cincinnati 
jeweler, ended her life Wednesday, Dec. 
10, by drinking poison after being ill for 
over six months. Besides the husband two 
young children survive her. 

Carrie Paris has opened her new jewelry 
store in the Union Central building, being 
on the ground floor facing 4th St., west of 
Vine St. She has been located in the up- 
per floors of the building for years. 

Visitors registering in the city during 
the past week were as follows: George 
W. Taylor, Williamson, W. Va.; George 
Kamman, Seymour, Ind.; I. N. Biddle, 
Lawrenceburg, Ind.; Roy Wieland, Green- 
ville; E. B. Bradley, Mt. Hope, W. Va.; 
Charles Zechman, Miamisburg; Stinson 
Bros., Albany, N. Y.; A. Thora’ & Sons, 
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Piqua; George H. Deck, Blanchester; 
Grant Luzader, Pennsboro, W.  Va.; 
Charles Traxel, Maysville, Ky.; Mrs. 


George, Winchester, Ky. 

The night of Jan. 10 has been reserved 
by members of the Wholesale Jewelers’ & 
Manufacturers’ Association for their an- 
nual dinner dance at the Hotel Gibson. 
Eli Gutmann is chairman of the entertain- 
ment committee. 

A. M. Plaut is planning to leave on his 
usual Winter pleasure trip to St. Peters- 
burg, Fla., on Dec. 28. Al Fearnaught 
from the south writes that he will arrange 
his route to arrive home Christmas morn- 
ing. A. Solomon has left for a northern 
trip. 

The nominating committee of the Whole- 
sale Jewelers & Manufacturers’ Associa- 
tion have been unable to get together so 
far to select candidates for the annual 
election owing to the heavy holiday trade 
every jeweler is enjoying. The committee 
will report Dec. 18. 








New Enterprises. 





Earl Larson has started in business at 
Big Spring, Wyo. 

O. P. Hegland has opened a jewelry store 
at Hysham, Mont. 

F, V. Dixon has opened a retail jewelry 
store at Paoli, Ind. 

Lewis Igert has opened a jewelry store 
for business at Paducah, Ky. 

W. H. McCreery is conducting a retail 
jewelry business at Windsor, Ont. 

B. Bush has opened a jewelry s*-re at 
Lexington, Ky., and is now ready for busi- 
ness, 

B. Bush has established a jewelry store at 
Lexington, Ky., and is now ready for busi- 
ness. 

C. W. Olner has started a new jewelry 
store at 6215 Greenfield Ave., West Ellis, 
Wis. 

The National Jewelry Co. has opened a 
retail store at 62 Main St., Woonsocket, 
R.- I. 

A jewelry business has been started 
under the name of Joy Preston Miller at 
Leigh, Nebr. 

Daniel V. Ireland has started in the 
retail jewelry business at 49 S. Pryor 
St., Atlanta, Ga. 

Fisher & Chiquelin is the name of a new 
jewelry concern now open for business at 
Norton building, Louisville, Ky. 

A new jewelry store has been opened in 
San Francisco, Cal., at 85 Market St., by 
the firm of Gordon & Sockolov. 

H. L. Polzer is the name of a new re- 
tail jewelry concern operating at 12th 
and Walnut Sts., Milwaukee, Wis. 

A new firm, under the name of Tregea 
& Shoemake, has opened up a jewelry store 
at 910 10th St., Modesto, Cal., carrying a 
large stock of high-class jewelry. 

R. A. Kenna, formerly with L. P. White, 
9th and Sansom Sts., Philadelphia, Pa., has 
gone into business for himself under the 
firm name of R. A. Kenna & Co., at 15th 
and Mayfield Sts., Tioga, Pa. 

The Ideal Jewelry & Optical Co. con- 
ducted by Harry Cohen at Steelton, Pa., 
has been sold to Jacob Yoselowitz who con- 
tinues’the business without change of style. 
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Holiday Greetings 
to the 


Jewelers of America 





At the close of one of the most prosperous business years in 
the history of the industry, South Bend Watch Company extends 
congratulations and best wishes to the jewelers of America. 


We thank you for the way in which you have co-operated 
with us in supplying the tremendously increased demand for 
The Watch with the Purple Ribbon and the patience and forbear- 
ance you have shown in view of the impossibility of making pro- 
duction keep pace with your 1919 requirements. 


That you may enjoy a very Merry Christmas and that the 
New Year may prove as prosperous as the one just closing, is our 
sincere wish. 


SOUTH BEND WATCH COMPANY, SOUTH BEND, IND. 
For Years, Makers of Standard Railroad Watches. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tuz 
Jewevers’ CirncuLar regarding any pie Pioh 
device or plan which they are utilizing in con- 
nection with their business. 




















Christmas Window Displays 





Written Expressly for The Jewelers’ Circular. 

















" Pggretalelarsigg is the greatest decorative 
event in the store’s annual routine. 
Hardly any store but makes some special 
efforts for the Christmas holidays. Most 



































of these efforts are along the line of special 
advertising and window displays. One of 
the main efforts of the jeweler should be 
to secure originality in his decorations. To 
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enable him to do this in some measure we 
are offering a number of suggestions that if 
followed will provide him with attractive 
displays and result in more sales. 


The sketch shown in Fig. 1 illustrates a 
complete setting, but additions may be 
made to it if desired. The background may 
be made of sheets of wall board, or may be 
draped with silk or velour curtains, or cov- 
ered with holly red crepe paper. Holly red 
and green are the true Christmas colors and 
should be used as much as possible. Red is 
a hard color to use in some windows but 
should not be hard to introduce into the 
jeweler’s displays. 

The tops of the posts, the cubes and plat- 
form are covered with imitation snow, the 
edges showing icicles. There are many 
ways of making these, but the easiest, and 
probably the most satisfactory in the end, is 
to fringe the edge of the sheets of cotton 
batting, which is used to represent the 
snow, and to curl them into round icicle 
shapes. By sprinkling a little artificial snow, 
obtainable at the variety store or counter 
in the department store, the sparkling 
crystal of the frost is imitated. The floor 
of the window may be covered in the same 
manner and a sprinkling of evergreen sprays 
added. 


If it is thought advisable the panels at 
the sides may be decorated in the manner 
shown in Fig. 2. The tops of the panels 
are treated with the imitation icicles in a 
manner already described. Cut-outs sym- 
bolic of the season may be pasted on the 
panels or wreaths of holly or evergreen may 
be hung against them. Other symbols of the 
Christmas season may also be used, such as 
the star of Bethlehem, masks of Santa Claus, 
fireplaces, Christmas trees, and many others. 
These may be procured from many sources, 
but a good source of supply will be found 
in the printed crepe papers now on the 
market.. These symbols may be cut out and 
pasted on heavy paper or cardboard and 
used in other ways. 

A window background consisting of pan- 
els similar to those shown in Fig. 2 will be 
pleasing and leave the floor of the win- 
dow free to make the displays upon. 

In the center panel of Fig. 1 is shown an 
original idea in Christmas decorations. A 


hoop of wire or wood is covered with holly 
leaves or evergreen sprays. Wire or 
wooden spindles are then strung across in 
the shape of wheel spokes, crossing at the 
center. Here a block of wood may be 
fastened so that it may be attached to the 
back of the window. If cord is used in 
making the spokes of the wheel the decora- 
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tion will have to be hung against the back- 
ground instead of being attached at its hub. 
The spokes of the wheel form a foundation 
for a Santa Claus mask or some other cut- 
out symbolic of the event. Santa Claus 
masks printed in striking colors can easily 
be procured and will serve well in a decora- 
tion of this kind. 

Another original decoration is shown in 
Fig. 3. This may be hung against the back- 
ground or in the center of the window, 
hanging by a ribbon from the ceiling. The 
star is cut out of heavy white cardboard. A 
lithograph of a winter scene is cut out of a 
magazine and pasted on the star. Where 
the snow appears cotton batting is to be 
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An Ideal Suggestion 


Beautiful glassware is the pride of most every household, 
both in crystal and cut patterns, and very seldom is a home 
considered completely stocked or satisfied. 


It is unusual to have quality glassware exchanged or 
returned after the holidays. 


The Libbey Glass Company 
Toledo, Ohio 


ESTABLISHED 1818 
Trade Mark on Every Piece 
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fluffed up and glued to the picture. If this 
cannot be done a thin coating of glue may 
be painted over the snowy part of the pic- 
ture and a frosting of artificial snow spread 
over it. After it is dry the surplus snow 
should be shaken off. 

The star may then be edged with ever- 
greens, or a wreath of evergreens may be 
hung in front of it as shown in the sketch. 
By confining the picture to the center of the 
wreath a very attractive decoration is made. 
While we have suggested white as the 
color of the star it will be permissible to 
use other colors, green or red being espe- 


























cially recommended as these will contrast 
well where there is much snow in the pic- 
ture used in the star’s center. 

Plain stars may be used also in a sim- 
ilar manner and may vary in color if several 
are used in the same window. 

The background suggested in Fig. 4 may 
be worked out in various ways. It con- 
sists of panels and pilasters. The pilasters 
may be made of ten-inch boards, but the 
panels forming the background should be 
of wall board to save the time necessary to 
match up boards. Still, if boards have to 
be used they should be matched up as well 
as possible and heavy paper spread over 
them to hide the seams. The panels 
may be made of red or green, the pilasters 
appearing in the color not chosen for the 
panels. The top is covered with the imita- 


tion icicles already described. In the center 
a large disk with a part cut off at the bottom 
This may be cut out of the center 


appears. 
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of the large panel and a drape or decorative 
scenic painting shown through this open- 
ing. Instead of doing this the disk decora- 
tion may be made separately and placed in 
front of the panel. This latter method will 
allow the background to be utilized later in 
more ways than if the opening is cut into 
the panel. 

The suggestion in the illustration consists 
of a large disk of wall board, the central 
part being green, the outer edge white. 
Along the joining of the green and white a 
festoon of evergreen is placed to hide the 
joint and add to the appearance of the deco- 
ration. Tissue paper festooning may be 
used for this purpose, as may fiber roping. 
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The poinsettias shown in the center of 
the decoration are to be cut out of crepe 
paper and attached to the wall board disk. 
The flowers are red and the leaves green, a 
lighter shade of green than the background 
of the decoration being used for the purpose. 
The centers of the flowers may be a little 
yellow disk. The flowers should be at- 
tached to the background by a little touch of 
paste at the center of the flower, the ends of 
the petals being left free and bent outwards 
so as to present a picture in relief. The 
stem of the flowers should be made of wire 
or sticks wrapped with green crepe paper 
and attached to the background. The leaves 
should then be tipped on to the branch or 
stem so that the ends will also be free to 
wave in the window. 

Artificial poinsettias may be purchased 
and used instead of taking the time to cut 
them out of the crepe paper. If it will 
damage them for future use to attach them 
with glue or paste a little pin may be used 
to hold them in place. 

With this background as a foundation 
and the suggestion given for its decora- 
tion the display man has at hand a basic 
idea for many displays. For instance, by 


changing the decoration on the disk to a 
scenic of some Christmas festivity, to Santa 
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Claus and his reindeers swaying © along 
through the snow drifts, to a picture of the 
manger where the Christ-child was born, 
to a picture of the wise men of the East 


peering at a star in the heavens, etc:, the 


whole background will be changed. An- 
other change that could be effected would be 
to build a fireplace as a substitute for the 
decorative disk-like design. The display 
man will probably think of others for 
himself. 

The jeweler may not wish to use the 
ordinary Christmas symbols, such as Santa 
Claus masks, bells, stars, winter scenes, 
etc., but would like to have some symbolic 
decoration in his window displays. The 
evergreen and the Japanese roping in 
Christmas colors will help him out here. 
These can be used freely in the most ex- 
clusive establishments without fear of loss 
of prestige or dignity. 

A suggestion for using evergreen is given 
in Fig. 5. Here the sprays are gathered 
into bunches to represent miniature Christ- 
mas trees and are joined with festooning of 
the same materials. A bow of holly red 
ribbon keeps the sprays together as shown. 
The festooning is made on wire stiff enough 


‘to take and retain the form into which it 


is desired to put it. In this case a wreath 
is formed of the festooning with a ribbon 
bow at the top. The ends gracefully curve 
to the stems of the miniature Christmas 
trees and continue to the next wreath in the 
next unit of the decoration. 

The sketch in Fig. 6 shows how Japanese 
roping and bows of ribbon may be com- 
bined in making a trim around the top of 
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the wooden background, or anywhere else 
desired. The ribbons are holly red, the 
roping green. Of course other methods of 
festooning are known to the display man so 
that it is merely necessary to say that 
other designs may be formed as well as the 
one shown. Designs including réd and 
green fiber roping may be made very at- 
tractive. 

Try to show the public by the displays 
that the store has taken on the Holiday 
Spirit and the results in sales will be 
manifest. 





Street Car Advertising 





AN investigation among retail jewelers in 
different parts of the country as to 
the comparative value of street car adver- 
tising for jewelers was recently conducted. 
The replies are interesting as the data was 
furnished by experienced advertisers. The 
consensus of opinion is that street car ad- 
vertising as a rule is not particularly well 
adapted for the retail jewelers’ use. 

Here are some of the replies: 

“Street-car advertising finds very little 
favor among the jewelers of Los Angeles, 
and there is practically none of it done by 
them. It has been tried, and the unanimous 
verdict is that it is useless. James Mont- 
gomery, president of Montgomery Bros., 
says that his firm tried it several years ago 
under exceptionally favorable conditions, 
and it was the most complete failure of any 
advertising he ever did. It was employed 
to exploit souvenir spoons when such goods 
were in much demand and the firm had 
exceptionally attractive patterns; it was 
also employed to advertise watches, but 
there was not the slightest evidence in 
either case that business was stimulated by 
He believes that newspaper 
advertising is the best kind. 

“George A. Brock, president of Brock & 
Co., has used street-car cards occasionally 
for a short period to advertise special 
events, such as an annual opening, but he 
regards them generally as of no value. 

“Neither Feagans & Co., the Donavan & 
Seamans Co., S. Nordlinger & Sons, nor 
the G. D. Davidson Co., make -any use of 
the street cars for publicity purposes, 
though all use the newspapers at times, 
some of them very liberally, especially at 
the holiday season.” 








The enormous influence of novelty—the 
way in which it quickens observation, 
sharpens sensation and exalts sentiment— 
is not half enough taken note of by us, 
and is to me a very sorrowful matter.— 
Ruskin. 

Among the calf-paths of the mind ; 
they keep the path a sacred grave, along 
which all their lives they move. ae 
Ah, many things this tale might teach—but 
I am not ordained to preach—C. W. Foss 
(“The Calf-Path”). 

The empty vessel 
sound.—Shakespeare. 

There are braying men in the world as 
well as braying asses; for what is loud and 
senseless talking any other than a way of 
braying.—L’Estrange. 
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Thank You 


A° the year closes and we realize 

the wonderful sales increase that 
has been ours during the past twelve- 
month, we are moved to an expression 
of heartfelt thankfulness to you who 
have made this possible. 


This splendid advancement in the sales of 
CONKLIN pens has been due to the fine - 
loyalty and whole-hearted co-operation on 
the part of our customers. And we want 
you to know that it is keenly appreciated. 


Here’s a hearty handshake to speed 1919 
and another to welcome 1920. We sin- 
cerely thank you. 


THE CONKLIN PEN MFG. CO. 
TOLEDO, OHIO, U.S.A. 


Boston Chicago San Francisco Winnipeg, Can. 
59 Temple Pl. 1636Lyttom Bldg. 577MarketSt. 346 Donald St. 









Crescent Filler 
Fountain Pen. 
“Right-to the Point” 
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Storekeeping Department. 
Times Have Changed the Type of 
Traveling Salesman 








HE old time “drummer” was commonly 
called an “agent,” the new type, “a 
knight of the grip.” 

The old school salesman made a habit 
to ask high prices at first, but to close so as 
to show a profit, be it ever so small. The 
modern sales ambassador has but one price 
to all, and that a fair price always. 

Ye old time “drummer” ofttimes was 
redolent of stale liquor and always had a 
pocketful of red-banded cigars he used to 
divert “trade” in his direction. The later 
day salesman is clean living and business- 
like in action and deportment; cigars and 
the free treat is an unknown page in his 
book. 

The old timer could tell a racy story, and 
sometimes was known as a traveling gossip. 
The new type is a good listener, as he 
knows a still tongue makes a wise head. 

The old timer spent his evenings in poker 
games or pool parlors; this was almost 
considered a “drummer’s” chief amuse- 
ment. Real exponents of salesmanship, 
such as we have today, spend their evenings 
in quiet-—mind-building, relaxation, or self- 
improvement. 

You could find the old timer traveling 
over his route in a sort of a happy-go-lucky 
manner; time and schedule was not so im- 
portant. Today we find travelers as prompt 
as a well-ordered railroad system. A work- 
ing schedule is ever before his eyes, and 
system is his middle name. 

The salesman of the old school kept a 
hit-or-miss account of expenses; his 
“swindle sheet” was a study in deception. 
Now men on the firing line keep an 
accurate account and can tell at a glance 
what per cent each dollar costs to sell. 
Ofttimes a complete filing system and a 
portable typewriter is packed in his trunk. 

Many old timers carried their price lists 
and catalogs in their hats, and to travel 
“light” was considered smart. Today 
every device, each sample and all models 
which can be carried tending to cause sales 
to be made are carried, and the salesman 
profits accordingly. 

The “drummer” of the old school was a 
sight to behold; Joseph and his coat of 
many colors had nothing on his vest and 
neckties. The modern man dresses neatly, 
quietly, and with taste. 

The old timer made long trips; to travel 
from coast to coast was considered the 
proper caper. Ofttimes the man on the 
road forgot what his family looked like. 
The modern salesman takes just such terri- 
tory as he can and works well. He times 
his visits in such a manner he becomes a 
merchant’s helper instead of popping in on 
him unawares. Thus he is able to study 
and keep in touch with the problems of his 
trade. 

The old timer was a “happy-go-lucky 
kind of a chap, and often his customers 
loved him, but the later day man is a 
product of the times, and his customers 
respect him instead. 

“Verily, times have changed.” 
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THE JEWELEKs’ 
Christmas Selling Talk 





Prestige and Character, associated with 
the name of Hugh Connolly & Son will 
give an added significance to your gift of 
jewelry. For over a quarter of a century 
this trademark has been a symbol of ar- 
tistic perfection and unquestioned quality. 
No matter what your expenditure, you can 
feel sure that your gift will sincerely ex- 
press your Christmas message. Our gift 
stocks, more complete than any time in our 
history, present many unique and original 
designs of fine jewelry at prices to suit 
every requirement. We invite you to shop 
early, while our stocks are still complete.— 
Hugh Connolly & Son, Indianapolis, Ind. 

* * ok 


The Bride’s Pleasure is certain if the 


gifts of the wedding are selected from a 
stock of high quality. Here are some beau- 


ee 
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A Store Front with Individuality 





THE accompanying illustration shows the 
exterior of the new store of the Rank & 
Motteram Co., retail jewelers, Milwaukee, 
Wis., which occupies the same location on , 
the ground floor of the Mack Block, E. 
Water and Wisconsin Sts., as the former 
store of the Bunde & Upmeyer Co., since 
November, 1917, located at W. Water St. 
and Grand Ave., in the Plankinton Arcade. 
The Rank & Motteram Co. is only five 
years old, but in that short period of time 
has grown to be one of the largest and 
most important retailers in Milwaukee. The 
company originally started business in May, 
1915, on the second floor of the Iron Block, 
across the street from its new location. The 
removal to ground floor quarters at one of 
‘he principal intersections in the downtown 
district of Milwaukee was made necessary 





THE ATTRACTIVE STORE FRONT OF THE RANK & MOTTERAM CO., MILWAUKEE, WIS 


tiful pieces of tke best makes of. silver- 
ware. Full quality, perfectly made. Our 
engraving department is in charge of ex- 
perts.—John D. Gree:ie & Co., Utica, N. Y. 


x * x 


Christmas presents. The store that 
specializes on Christmas Gifts is ready for 
you. Here are just a few suggestions: 
For Men—Knives, charms, rings, emblems, 
fancy stones, shaving sets, No-fuss cuff 
lings, scarf pins, belts, cigarette cases, match 
safes. For Ladies—Bracelets, watches, pen- 
dants, chains, brooches, rings, pearl and 
gold necklaces, bracelets, toilet wares, ivory 
and silver. Other Suitable Gifts—Silver, cut 
glass, clocks, toilet wares, carving sets, 
knife and fork sets. For the Children— 
Rings, bracelets, cups, knife, fork and spoon 
sets , bib holders, baby necklaces. Jno. D. 
Greene & Co., Utica. 








A petition in bankruptcy has been filed 
in the matter of F. A. Chasz, Welch, W. 
Va. The first meeting of creditors was 
scheduled to be held at the office of Arthur 
F, Kingdon, referee in bankruptcy, Dec. 5, 
at 10 a. m. Mr, Chasz has been a dealer 
in notions and jewelry. 


by the rapid expansion of its business and 
the demands cf its growing clientele. 

Milwaukee has passed the half-million 
mark in population, a recent national sur- 
vey along these lines giving this city credit 
for 504,707 inhabitants. The 1918 city 
directory estimates the population at 505,233. 
It is expected that the federal census of 
1920 will result in a figure close to 550,000, 
compared with 373,857 in 1910. The growth 
of the retail jewelry business in Milwaukee 
has kept pace with the rapid expansion 
of the populat‘cn, and the establishment of 
the new Rank and Motteram store is but 
another exidence of this fact. 


- 








Helmet or Grenade 





Jambon—‘“What you’all totin’ dem gre- 
nades around for?” 

Wuff—‘T’se totin’ ’em for my gal.” 

“Yo gal?” 

“Sure! I’se dun gonna throw mah hel- 
met in her front door; ef it stays in Ah 
goes in, but if it comes out—in goes dese 
hyah grenades.”—Stanford Chapparal. 








Edward Kalass, Zumbrota, Minn., has 
sold out his business to Oscar Larson. 
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“Kismet”—A Crystal Bell 
of Tone Serene. 5% inches 
high. Copper Wheel En- 
graved. Net $2.35. 


ing Bottles. 
women into your store. Perhaps it’s the unusual sparkle 
of the crystal—or the beauty of the designs—or the ah ieee 
real, practical utility of every Hawkes piece. 


Perhaps it’s the reasonable price at which you can sell Hawkes 
Crystal (at the same time pocketing a larger-than-usual profit 
for yourself). 





HAW KES 


) = Hawkes Crystal Glass | 





Insures Frequent Turnovers 
Hawkes Crystal keeps the cash register ringing merrily ——> 


even on those dull days when diamonds and watches Cut Glass 
seem to be glued to your shelves. 
Place an artistic little group of Hawkes cleverly de- 
signed pieces in your window—for instance, this Kismet 
Bell, and a few of the patented Hawkes French Dress- 














Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 


You'll find they actually do bring the aeeentiel 


Send for our catalog today. 


Pacific Coast Office: 


Corning, N. Y. 


140 Geary St., San Francisco, Cal. 


Enameled Glass 
Auto Vases 


Cigarette Boxes 
Monograms 
aved 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 


T. G. Hawkes & Company Period Glass 


Odd Matchings 


Inventors and Paten- 
tees of Hawkes Fa 
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Send for Our 
JEWELRY CATALOG 


“THE RED BOOK” 

















EDWARDS - LUDWIG - FULLER 


JEWELRY CO. 


Kansas City 











Mo. 





























DIAMONDS 
WATCHES 
JEWELRY 
CLOCKS 
SILVERWARE 
TOOLS 
MATERIAL 
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Three-Minute 
Selling ‘Talks 


Written expressly for 
Tue JEweELers’ CirRcuLAR 


























Knowing the Goods and the Customers 
ERY often the reason a merchant is a 
better salesman than are his sales- 

people is not because he is more anxious 
to sell but because he has a more intimate 
acquaintance both with his goods and with 
his customers, and for this reason he is 
able to bring these two disassociated fac- 
tors into ‘association. Good example in 
demonstrating goods will do a lot in train- 
ing his salespeople, but he should see that 
the selling force thoroughly know the 
goods not only in the usual sense, but the 
artistic associated value any article may 
have, interesting points about their manu- 
facture, etc. Knowledge of this sort will 
always increase the sales person’s ability 
to interest people in the goods. Interest in 
the sales person by the public will also 
make for increased sales. I don’t mean 
just the interest of a pleasing and helpful 
personality but I mean outside facts that 
the merchant can give to the public about 
a salesman, such as he is an expert in 
some line in or out of his regular business, 
a designer or poet, or what not. He may 
have visited foreign shops or achieved in 
some line. By telling these things he is 
put into touch with people and this puts 
both him and them into the friendly atti- 
tude, if you will, and the customers become 
acquaintances and friends. As someone 
has said “Make friends and your friends 
will make you.” 

The merchant himself usually feels value 
of “human interest” in his own and his cus- 
tomers’ relations but too often fails to see 
that it is also true of the salespeople in 
every possible sense. There are many ways 
in which he can help promote this friendly 
feeling between his salesmen and his cus- 
tomers.—H. H. 


Don’t Crowd Your Customer 


T WO jewelry salesmen met after dinner 

at the City Club. Their conversation 
turned to the ways and means of increasing 
their selling efficiency. The older of the 
two spoke: “One helpful thing I have dis- 
covered is to never crowd your customer 
with too many suggestions. For example, 
a lady came into our store last week and 
on impulse wished to buy a bracelet. She 
either saw one in the window or else read 
an advertisement about one somewhere, for 
it was plainly evident that she had made up 
her mind to have one. Apparently it was 
something she had had on her mind for 
some time ‘back., She was approached by 
one of our junior salesmen who was very 
conscientious in his endeavors. But he lost 
the sale and from observation, I am sure 
it is because he crowded this lady with too 
many specimens. He first exhibited a tray- 
ful to her, removing the particular brace- 
lets she was attracted to and then teached 
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for tray number two, doing likewise. The 
more bracelets she saw the more enthusias- 
tic this lady became with the result that our 
salesman produced even more bracelets. 


The upshot of it was that she was sur- 
rounded on all sides with bracelets and 
couldn’t make up her mind. Finally she 
thanked him and left and said she would 
come again. This is the same mistake I 
made for a long time and then I got on to 
myself one day, when selling a man a 
watch. He wanted a watch and would not 
volunteer his preference as to the price he 
wished to pay. So I showed him one for 
$35, one for $55 and one for $125. He 
seemed well taken up with the $55 one, so 
I replaced the other two and produced two 
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How Illinois Jewelers Are Educating 


Their Customers 


HE Illinois Retail Jewelers’ Association 
has taken effective steps to make the 
public realize some of the difficulties under 
which retail jewelers must work today. It 
is also impressing the public with the fact 
that changed conditions throughout the 
whole world must necessarily bring about 
changed conditions in the jewelry business. 
It would hardly be a very logical world, 
of ‘course, if the jewelry business did not 
change with other businesses and condi- 
tions. 
The illustration shows a reproduction of 
a card which the association is sending to 








Changed Conditions in the 
Jewelry Business 


Conditions are such that we are unable to give 
our customers the good wannadl of we yout 





More Time 
Required for 
Good Work 


of Watch Work 


years. 


Cannot Furnish 
**L_oaners” 


We must have very much more seniniaidaiin get out work. 
Please do not ask us to make hasty promises, because we want our 
promises to be reliable. 


fps Sage ones went temper mmenggs my 
great scarcity of watchmakers and salaries are such that lew 
priced watches cannot be profitably repaired. ‘Tn addition to thi, 
there is an impossibility of getting material for certain classes of 
foreign watches, owing to lack of importations during the last five 


We are unable to furnish loaner watches as plentifully as in 
other days. It is well to provide yourself with a low priced | watch 
for temporary use or for use when camping or hunting or in any 
place where a fine watch might suffer serious injury. 


Optical 


Insurance 


Clock Repairs 


The optical houses of Chicago have been on a strike for sev- 
eral months. In many instances it takes two weeks to get lenses 
that formerly took two days. Every person who requires lenses of 

special grinding should own a duplicate pair, which may be 
inserted whenever necessary. 


We can take in only a limited number of clocks for repair and 


cannot call for or deliver. 


We cannot do any more “free” engraving, and find ourselves 


No More Free compelled to charge for certain classes of work that in other days 
Engraving we were glad to do as a matter of store service and courtesy. . 
‘ Jewelers are always reluctant to put a valuation on merchan- 
= Mag cone — ise purchased in other stores. If the other store was reliable, un- 
Ss Furcnas- doubtedly the price paid was just; if it was an unreliable place the 

ed Elsewhere. purchaser should not have gone there in the first place. 
We do appraising of diamonds or jewelry for banks, in the 
settlement of estates or for private individuals. This service 
We do Apprais- involves the depositing of the article with us for a sufficient period 
ing for Banks for careful estimate, and when it is made to the customer it is au- 
and Estates. thoritative. For this service we charge 1% of the valuation plus 


labor charges if stones have to be taken from the settings in order 
to do accurate work. 




















CARDS SENT OUT TO MEMBERS OF THE ILLINOIS RETAIL JEWELERS’ ASSOCIATION. 


more designs around the $55 class. Then 
he asked me if I had any for around $25. 
I produced one of the $25 class which he 
quickly saw in contrast to the others, wasn’t 
quite so attractive. Noting his expression 
I replaced the $25 one and devoted my 
conversation to the three before him. He 
finally bought one for $65! I am sure if I 
had exhibited a tray or two full and left 
all the others in view besides, he would 
have become so confused that perhaps the 
sale would have been delayed. Ever since, 
I have exhibited one set at a time replac- 
ing them after first looks so that the cus- 
tomer can see each class by itself. Of 
course, I do not forget the value of con- 
trasts, but I have discovered the value of 
not crowding the buyer.” 


members, who are requested to display it 
in their store, if it is compatible with their 
business policy. The printed word, which 
appeals to the eye as well as to the brain 
will undoubtedly make a more lasting im- 
pression than mere oral explanations by a 
salesman or even by the proprietor himself. 
This card should be framed, with a glass 
cover and displayed conspicuously. 








That a judgment may be taken as col- 
lateral security for an existing debt or as 
security for future advances, is held in 
the Maryland case of First Mortg. Bond 
Homestead Asso. v. Mehlhorn, 105 Atl. 
526, annotated in 3 A.L.R. 844, on the ques- 
tion of entering judgment as collateral se- 
curity. 
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SAMPLE CASES 
TRAYS and TRUNKS 











10Kt. Gold 


CAMEO 
JEWELRY 


Cameo Brooches 
Cameo Scarf Pins 
Cameo Rings 
Coral Rings 
Cameo Pendants 

















No. 721—Climax Folder. e ye e 
WITH ADJUSTABLE PARTITIONS We Specialize in the Manufacture of Cameo 
Jewelry Exclusively 


WRITE FOR SAMPLE 





We import our cameos direct from Italy, manufacture 


























Complete Guilte tor Jewelry Salesman a -_ sell > completed piece direct, thus 
aving you all other profits. 
Kur rke rt Min. Cu. Write Us for a Selection on Memo. 
PROVIDENCE, R. I. ROBINSON JEWELRY CO., Inc. 
New York Office, 9-13 Maiden Lane 100 Fountain Street PROVIDENCE, R. I. 
AND AND 
Movements Movements 
7, 8, 834, 9%, 10Y4, 13,17, 1814, 19, and 20 Ligne 1014, 11, 13, and 17 Ligne 
In 7, 10, 15, 17 and 21 Jewels In 1, 7, and 10 Jewels 





J. GOTTLIEB °°". 40Gais S's 


Tel. John 2025 New York 


“ The Kind That Help Sell Your Goods 


Our boxes show superior workmanship. Many made in exclusive designs in 
rich velvets of varying shades. 


| Estimates and Samples Cheerfully Sent | 


Everything in Showcase Trays, Travelers’ Trays, Display Blocks, Flannel 
Rolls and Bags, and all right in every particular. 


WOLFSHEIM & SACHS, Inc. 


Phones MANUFACTURERS Factories 


47-45 Maiden Lane 


































" 24} john QMice #435 MAIDEN LANE, NEW YORK "672,54, ¥- 
Phone, John 563 SUTTLE 





J. W. JOHNSON CRUMB — , : 


SILVER PLATED WARE fax S 
Established 1869 ae 


33 MAIDEN LANE 


Remember the Number, DOUBLE THREE 


os lo i Nickel Plated Sells $2.50 
| oO} 





o PRICE TO DEALERS 
Nickel Plated, $18.00 per Dozen. 
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Straight Line and Straight Bar Pendulums 











Measurement,” “The 24-Hour Day in Business and Astronomy,” “Locai and Universal 
Time,” “Modern Clocks,’’ ‘Ultimate Foundation of Time Keeping,’ ““Remarkable 
French Calendar Clock,” etc., etc. 


Written expressly for TH& JEweLeRs’ Circutar by JAMes ArtuHur, Author of “Time and Its 














(Continued from issue of Dec. 10.) 


M* first experiments consisted in holding 

a half-inch bar of metal in the fingers. 
I noticed that a five-foot bar would swing 
about seconds held near the end, that its 
rate increased if held a few inches down 
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and then still farther down it came back 
to seconds. In this test the obstinacy, or 


self-will, of the rod is very impressive. It 
Insists on going its own gait. Hold it near 
the end and try to make it beat faster, and 


you will be astonished how little you can 
accelerate it. 

This led to the construction of the 
straight bar pendulum shown in Fig, 7, 
where A is the regular “three-quarter steel 
shaft” of commerce. The selection of this 
shaft was purely arbitrary and the result 
of my first thought on the matter. Since 
the air resistance varies as the diameter 
and the weight as the square, it follows 
that a larger shaft would have a lesser 
ratio of resistance, but would become 
clumsy for handling and its diameter com- 
pared with its length would influence cal- 
culations. A smaller shaft would go in 
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the opposite direction, and if reduced very 
much the experiments would be influenced 
by air resistance and flexibility. If any 
reader wishes to make such a straight bar 
pendulum, with adjustable suspension, I 
would suggest a half-inch brass rod, as the 
greater specific gravity would be favorable. 


Suspension of Straight Bar Pendulums 

In suspending straight bar pendulums a 
method must be found which makes the 
points of suspension and oscillation meas- 
urable. The spring used in clocks does 
not fulfil this condition, so the “knife edge” 
is suggested, but on close examination 
there is no such thing as a knife edge. As 
no matter is solid, it is impossible to grind 
a sharp edge. Even if we had the impos- 
sible hard, solid material, the grinding— 
which is a series of scratches—would give 
a serrated edge. .Strictly, we can no more 
make a sharp edge on diamond than we 
can on pumice stone. 

In Fig. 6 let A be a so-called knife 





edge, acting on the plane w x, and assume 
that we use diamond for both, Putting 
weight on such an edge would crumble it 
off and mar the plane, so we must round 
it over a little as shown at D. This 
rounding really makes the edge part of a 
cylinder as shown by solid black. Suppose 
that in rounding we use an arc instead of 
a semi-circle, the result is as shown at E, 
where we have used a portion of the circle 
F, and this is good practice where great 
pressure and a small angle of motion is 
required in machinery. Finally a_ knife 
edge is a rolling cylinder which may be 
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made very small, if hard material is used. 
While D is a solid piece we may consider 
the black dot as a cylinder and the shaded 
part the backing. 

It has been shown by mathematicians 
that the point of contact in all such cases 
is the point of suspension and may, there- 
fore, be measured directly by the rule, 
placing its end against the surface w x, 
or against the contact surface of the black 
dot D. ; 

In Fig. 7 the rolling cylinders are shown 
in solid black acting on the steel parallels 
B B laid level. The collar C may be set 
to any point on the rod A. This collar 
is in itself balanced and therefore does not 
sensibly affect the rate and is of the shape 
shown so it can be set that the point of 
contact may correspond with the end of 
the rod A as shown. In measuring from 
lower end of rod you get the distance 
directly; if from the top you add the 
diameter of the cylinder, ‘which in this case 
is .25”. This rod A is the basis of all the 
experiments and confirms—within the per- 
sonal error—all the calculations. 
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U. B. C. WATCH 


A fourteen size thin model watch In nickel. Pull out stem 
set, equipped with unbreakable crystal. 


GUARANTEED 





PPR iss csesveeved 1.31 each 
3 fT  Shbbewsesenere 1.30 os 
6 D \pubibeeesseene 1.274% “ 
PE <cpieses. Gakeeu 1.25 - 
TF 1.20 ” 


Immediate Delivery 


ESKA MFG.CO. Baltimore, Md. 





The Best Watch Glass 
Ever Made 














PRICE LIST aii 
Per Doz. Per Gross Gross" 
K.K. GENEVAS (Hunting)..... $0.50 $5.40 $60.00 


K.K. MICONCAVES (Open face) .50 5.40 60.00 
K.K. NEW EMPIRES (Open face) .90 9.50 


K.K. LENTILLES (Open face)... 1.20 13.00 
All of the Above Prices Subject to a Cash Discount of 6% 


VAN & VAN 


Importers of K.K. Watch Glasses 


3146-48 State St. CHICAGO, ILL. 














Get the Bradley Way 


Bradley Polytechnic Institute 
PEORIA, ILL. 


andebe able to fill one of 
the hundreds of positions 
offered by Jewelers from all 
over the country, at wages 
ranging from $25.00 to 
$50.00 per week. If you can- 
not make arrangements to 
“start now, try to get in the 

* - first of the year, imme- 

diately after the Holidays. 

BRADLEY POLYTECHNIC INSTITUTE stands for 
the highest grade of work in watch repairing, jewelry 
work and engraving. A common education only re- 
quired for the course through the Horological Depart- 
ment. 

Thousands of first class workmen are employed all 
over the United States who owe their success to the 
training obtained at this institution, and we are doing 
our best to supply the trade with help in these several 
lines of work. 

Don’t put it off any longer. Write for our catalogue 
today. Address a post card to 


Bradley Polytechnic Institute 
Horological Dept. C, Peoria, IIl. 


Make your arrangements to join your forces with 
Bradley Polytechnic Institute about the first of Janu- 
ary, 1920. 





8-Day Watches 


IN LEATHER CASES 
for Immediate Delivery 


CONCORD WATCH CO. 


SWISS WATCHES 
15 Maiden Lane 





New York 














JEWELERS’ SAWS 


“Herkules’”” round back pre-war manufacture 


(Guaranteed Genuine) 


We are in receipt from Europe of a consignment of Round Back 
Herkules Saws, pre-war manufacture of the following numbers: 
6/0, 5/0, 4/0, 3/0, m0. 0, 1, 1%, 2, 3, 4, 5 and 6 
. Staple sizes 0, 1, 1%, 2 and 3. 
Price while they last...... $3.00 per gross 
Lots of 10 gross......... @ 2.50 “ 
Less than a gross of one size 3.50 “ ” 


Small orders should be accompanied 
by remittance, postage to be added 


W. GREEN & CO., Inc. 


MATERIALS, TOOLS, MACHINERY SUPPLIES 
For Watchmakers, Jewelers, Silversmiths, Platers, Engravers 


81 NASSAU STREET, NEW YORK 
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Air resistance is remarkably small, as I 


could not determine it in ten-minute 
counts. This led to making wood rods 
75” square to test the air resistance. 


Counting these wood rods for one minute 
the air resistance was hardly noticeable. 
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For longer periods the pendulum needed a 
little impulse, but this could be given 
almost as delicately as by an escapement, 





A = 
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so that for confirmation of the main facts 
the wood was found sufficient. It had re- 
markable simplicity in construction and 
suspension. The uniform specific gravity 
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of any rod was tested, approximately, by 
balancing on its center. 

In Fig. 8, A is the .75” square rod and 
the solid black represents the suspension 
which is a steel “drill rod” of .1” diameter, 
E F being the steel parallels and C the 
line of suspension. The rod A is drilled 
so that B is a sliding fit, and by having 
a number of pieces B v, endless experi- 
ments may be made, Everything said about 
measuring to suspension points in Fig. 7 
applies to this. In Fig. 8, D is in position 
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for reversing, so that the measurement is 
made between C and D, as shown by arrow 
points H. 

Ia Fig 2B BC=—L Bk = 15 Lim 
58.65” suspended from its end B. A j is 
the same, but suspended one-third of its 
length from the top. Separately, these two 
pendulums beat seconds and each may be 
reversed at the lines B C = 39.1”. Fast- 
ening them together as shown they form a 
seconds pendulum A k = 2 L = 782”. 
This looks like a pendulum 2 L reversing 
symmetrically at L, but it is far from that, 
as the linear weight is doubled from B to 
C. We can make A j of wood and B k of 
steel, and this holds true as the linear 
weight between B and C equals the com- 
bined linear weight of A B and j k. Now 
take a rod D m = 2 L and double its 
linear weight from B to C, as shown in 
full black, and it will reverse at B C for 
seconds the samme as A k. Any material 
may be used for D m and a heavier or 
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lighter material for the full black parts, so 
long as this linear relationship of weight 
is maintained, we get seconds. 

In this pendulum D m, where is the rod 
and where the bob? If we make the bob 
B C we have a pendulum reversing at the 
ends of its bbb = L. If D B and Cm 
do not constitute a rod, what then? They 
are retarders as the part B C, taken itself, 
would beat faster than seconds. ‘ 

The matter becomes still more compli- 
cated if we take the middle line of Fig. 5, 
which is the arithmetical mean between 
A g and C h, thus: 58.65” ++ 67.722" 





2 


63.186”, the end F B being 19.04” and 
the short end g i 5.046”. Experimen- 
tally this is shown in Fig. 10 where 
A E and F r are each = 63.186”. Combin- 
ing these we have A r = 77.18". Here 
the rod is doubled from F to E = 49.192”, 
so that the reversing points B C come 
within the heavy part as shown. This 
proves that as we travel from A g towards 
Ch in Fig. 5 the double part lengthens till 
it doubles C h for its whole length. 
(To be continued) 





Germany Must Return These Astron- 
omical Instruments to China 





ITH the presentation of the peace 
terms to the German delegates it was 
found that the valuable and ancient as- 
tronomical instruments taken from China 








CHINESE CELESTIAL SPHERE RECOVERED FROM 
GERMANY 


years ago by Germany forming part of 
the Peking loot must be returned to China. 
These instruments were made in the year 
1674 and at present are adorning the court- 
yard of the Orangery Palace situated at 
Potsdam. 








An option and not a sale contract is 
held effected in Hanscom vy. Blanchard, 
117 Me. 501, 105 Atl. 291, 3 A.L.R. 545, 
by an instrument which, after reciting the 
necessary elements of a contract of sale, 
concludes that in case the vendee shall 
fail to fulfil the agreement entered into then 
the down payment shall be forfeited. 
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To the Watch and Clock 
Trade and Associated 
Industries 


The American Radium Company, of New York, presents to 
the trade this statement regarding the manufacture, sale and use 
of radio luminized watches, clocks and other articles. 


The manufacture or salé of all watches, clocks or other 
articles employing radium compositions for luminous purposes is 
authorized by license from the American Radium Company under 
the following United States patents: 


789811 May 16,1905 George F. Kunz Luminous Composition 
789812 May 16,1905 George F. Kunz Luminous Composition 
863287 Aug. 13,1907 George F. Kunz Device for Effecting Illumination 


g114o1 Feb. 2, 1909 A. Junghans Luminous Substance for Indicators 
1,036256 Aug. 20,1912 A. Junghans Illuminating Indicators 

1,166461 Jan. 4,1916 A. Junghans Indicator consisting of Stationary Part 

and One or More Movable Parts 

1,173110 Feb, 22,1916 A. Junghans Utilizing the Luminous Power of 


Radioactive Compounds 


Prior to 1912, the commercial possibilities of the basic patents 
of Dr. George F. Kunz were put before the watch and clock trade 
of the United States. Since 1912 licenses have been granted 
under these patents. 


The American Radium Company will protect and promote 
the interests of their licensees and will further the interests of 
the watch and clock trade in the manufacture and sale of 
radiumized devices. 


The American Radium Company is prepared to grant 
licenses to the trade under these patents on a reasonable royalty 
basis. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 


7 EAST FORT Y-SECOND STREET 
NEW YORK 
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[Patents Granted by the United States. The 


United States Patents That Have Expired 
and the Registered Trade-Marks. 








UNITED STATES PATENTS. 





Issue of Oct. 7, 1919. 
1,317,722. COFF BUTTON. Josep Musi, 
Cleveland, O. Filed March 29, 1919. Serial 


285,994. 
A cuff button including a head, a shank secured 
to the head and provided with a lateral extension 
having a longitudinal slot therein, and a holding 





member coacting with the head and having a 
guiding member projecting within the slot, said 
holding member being movable to inoperative po- 
sition entirely beneath the extension and to 
operative position with one end thereof projecting 
longitudinally beyond the shank. 


1,317,743. PENCIL. Frank J. Vieriinc, Minne- 
apolis, Minn. Filed March 6, 1919. Serial 
280,992. 


A pencil comprising a casing having a fixed 
guide block, a casing extension detachably secured 
to said casing, a lead feeding member rotatively 











mounted in the casing and its extension, said 
member being held against endwise movement by 
the casing extension and the guide block, a lead 
feeding stem working through the guide block with 
freedom for endwise movement but held thereby 
against turning movement, and means including 
screw-threads for imparting endwise movement to 
said stem under the rotary movement of said 
member. 
1,317,817. FOUNTAIN PEN. Robert S. Ocitvy, 
Chicago. Filed April 11, 1919. Serial 289,354. 
In a fountain pen, the combination with the 
barrel having an inlet opening for ink at one 
end and closed adjacent its other end portion, of 





a reciprocable piston within said barrel, a check- 
valve carried by said piston and adapted to auto- 
matically permit passage of fluid past the piston 
upon movement of the latter in one direction, a 
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piston rod projecting through an opening in the 
said end wall of the barrel, and a flexible flange 
bordering said opening and adapted to hug said 
piston rod to provide a fluid tight joint as the 
piston is moved by said rod away from the closed 
end of said barrei, substantially as and for the 
purpose set forth. 


DESIGNS 


53,875. SPOON, FORK OR SIMILAR ARTI- 
CLE. Ernest T. Beck, Meriden, Conn., as- 





signor to International Silver Co., Meriden, 
Conn. Filed May 29, 1919, Serial 300,746. 
Term of patent 7 years. 


53,8909. PENDANT. Gertrupe E. Crossman, At- 





tleboro, Mass. Filed Feb. 7, 1919. Serial 
275,670. Term of patent 3% years. 
53,895. LAPEL-BUTTON, FOB, RING OR SIM- 


ILAR ARTICLE OF JEWELRY. Danie, 





Filed Feb. 
Term of patent 7 


S. Dunuam, San Antonio, Tex. 
6, 1919. Serial 275,476. 
years. 

53,906. HOLDER OR FRAME FOR CLOCKS, 
PICTURES OR THE LIKE. Spencer 


——B 





/ 





Heatu, Baltimore, Md. Filed May 17, 1919. 
Serial 297,964. Term of patent 14 years. 
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53,913. RING. Jacos A, Jacoss, St. Louis, Mo., 
assignor to Eisenstadt Mfg. Co., St. Louis, 





Mo. Filed May 1, 1919. 
Term of patent 14 years. 
53,921. HANDLE FOR A SPOON, FORK OR 

SIMILAR ARTICLE. Samvuet J. Lares, 


Serial 294,081. 











Bristol, Conn., assignor to The American Sil- 
ver Co., Bristol, Conn. Filed May 21, 1919. 


Serial 298,799. Term of patent 7 years, 


53,922. HANDLE FOR A SPOON, FORK OR 
SIMILAR ARTICLE. 


SaMuEL J. Lance, 





Bristol, Conn., assignor to The American Sil- 
ver Co., Bristol, Conn. Filed May 21, 1919. 
Serial 298,800. Term of patent 7 years. 
53,924. EMBLEMATIC MANUFACTURED FIG- 
URE. Joun McCrure, Penn De Bartue 
and Ear S. R Bicxet, Philadelphia, Pa., as- 





signors to John McClure, trustee for The 
Naval Aircraft Association, Philadelphia, Pa. 
Filed Feb. 20, 1919. Serial 278,307. Term of 
patent 14 years. 

53,928. PATRIOTIC BADGE OR POSTER. 
CwarLtes MERGNER, Jr., New York, N. Y. 





Filed Jan. 11, 1918. 
of patent 34 years, 


53,948. BADGE. Burancue A. Stump, Toledo, O. 


Serial 211,440. Term 





_Filed Oct. 30, 1996 "Serial 260,404. 
patent 3% years. 


Term of 
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Mr. Jeweler: 


Your first shipment to us of 
Old Gold, Silver, Platinum, Serap, 
Filings, Sweeps, Polishing and 
Solution will convince you of our 
honesty and promptness. 


Our service has brought forth 
voluntary expressions of the cou- 
fidence placed in us. 





Novo Smelting & Refining Company 


269 Pearl Street New York 


Gold, Silver and Platinum Filings Platinum returned if requested. Our 
Refined in 48 hours. charges for refining are moderate. 
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UNITED STATES TRADE-MARKS. 

[The following trade-marks have been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published Oct.. 7, 1919. 
117,233. CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) ArcH Crown 


n W 


Mrc. Co., Newark, N. J. Filed March 16, 
1917. 
Particular description of goods.—Finger-Rings, 
Scarf-Pins and Shirt-Studs. 
Claims use since 1908. 
Ser. 117,298. CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) GoLDSsMITH, 
Stern & Co., New York. Filed April 9, 1919. 


ATLAS 


Particular description of goods.—Watch-Chains. 
Claims use since the 23d day of March, 1919. 
Ser. 118,684. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Martin-Cope- 
Ltanp Co., Providence, R. I. Filed May 19, 


1919. 


Particular description of goods.—Chains for 
Eye-Glasses, Trimmings Used on Chains, Com- 
prising Swivels, Spring-Rings, Jump-Rings and 
Toggles, All Made of Precious Metals or Plated 
with Precious Metals. 

Claims use since May 1, 1918. 

Ser. 119,295. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE. Empire MFc. 
Co., Providence, R. I. Filed June 7, 1919. 


eM 


Ser. 


Particular description of goods.—Finger-Rings, 
Watch - Chains, Locket - Chains, Bracelet - Chains, 
Lockets, Pendants, Buttons, Pins, Clasps, Brace- 
let and Ear-Rings, All of which are Made of or 
Plated with Precious Metal. 

Claims use since January, 1913. 








Consular Notes. 





A sales agent in Cuba, who is about to 
visit the United States, desires to secure 
an agency from manufacturers for the sale 
of notions, silverware, etc. In writing the 
Bureau of Foreign and Domestic Com- 
merce, for further information, reference 
should be made to file No. 31469. 

* * * 

A merchant firm in France desires to 
secure an agency for the sale of cheap and 
medium-priced, self-filling fountain pens. 
Correspondence may be in English. For 


further information in regard to ‘ this, 


write to the Bureau of Foreign and 
Domestic Commerce, and refer to file No. 
31484. 


x ok * 

A Chinese resident in the United States 
desiring to export American goods to 
China, proposes to open a commission 
house and wishes to receive catalogues and 
price lists of jewelry, lamps, glassware, 
Paper, stationery and watches. For fur- 
ther information regarding this, in writing 
‘the Bureau of Foreign and Domestic Com- 
‘merce, reference should be made to file 


No. 31457. 
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Questions as to Trade-Mark Law 











Answered by L. W. Mida* 














“We have been told that we cannot regis- 
ter our firm name in the United States as a 
Trade Mark. Please advise if this is true; 
also if it would be possible to register the 
name as a trademark in Argentine.”—X. 
Y. Z, Miz: Co. 


ANSWER: You have been correctly in- 
formed. A firm or corporate name cannot 
be registered in this country as a trade- 
mark. In the Argentine Republic a firm 
or corporate name can be protected the 
same as a trademark. This applies, how- 
ever, only to such concerns as are located 
in the Argentine, or if a foreign firm or 
corporation desires to secure such protec- 
tion, it must maintain an established agency 
in the country. 





“We have a trade mark registered in the 
Patent Office. It consists of a name and 
a design. In making up our containers we 
want to show the trade mark name in fancy 
letters, different from those used on the 
labels we sent to the Patent Office with our 
application. Can we adopt a different style 
of letters in the trade mark name and still 
preserve our trade mark rights?’—H. B. 
Co. 


ANSWER: When a trade mark consists of 
a word or words the registration of the 
same by the Patent Office gives the appli- 
cant-the exclusive right to use such word 
or words as his trade mark for the particu- 
lar goods for which it is registered. There 
are exceptions in the case of marks granted 
registration because of distinctive or unique 
display of words only, but these do not 
interest you, as you were granted registra- 
tion upon a word displayed or printed in 
ordinary type. No one else can use that 
word for your product—eggs—without in- 
fringing your trade mark. 

It is well, however, to always display the 
mark on the goods in the exact form in 
which it is registered. It is also highly 
advisable to have notice of registration ap- 
pear in connection therewith by using the 
phrase “Registered in United States Patent 
Office” or, its approved abbreviation—“Reg. 
U.S.Pat.Off.” This gives valuable protec- 
tion not otherwise obtainable. When you 
have so displayed the mark, you may still 
show the brand name in any other style 
you may choose. 





“Can we register ‘YOU MUST BE 
SATISFIED’ as a trade mark?”—D. C. 
Co. 


Answer: No. A trade mark consists of 
a word or words or a design, or both words 
and design together, arbitrarily used to 
distinguish goods sold in commerce. Mere 
phrases and catchy sayings do not come 
within that purview of trade marks, in most 
instances. 





“I’m the officer of a corporation. The 
article that the corporation now sells is one 


* President Mida’s Trade-Mark Bureau, Chicago. 


that I manufactured before the corporation 
was formed; in fact, the corporation was 
formed for the purpose of manufacturing 
the article in question. The trade mark has 
not been registered. Can I now register 
it in my own name?” An Officer. 


Answer: As the article you mention is 
the product of the corporation at the pres- 
ent time, you cannot legally apply for regis- 
tration of the trade mark. The trade 
mark applied for must be used by the apph- 
cant on goods which he manufactures or 
sells or manufactures and sells. As you 
are not now, individually, either manufac- 
turing or selling the article to which the 
trade mark is applied you have not the 
interest in the product which the law re- 
quires from an applicant for registration. 
Bear in mind that even if you own the 
corporation, the law makes as much dis- 
tinction ‘between. you and the corporation 
as it would between “Smith” and “Jones.” 





“Can I. register ‘a trade mark.in the 
Transvaal ?”—Enquirer. f 


Answer: Yes. The Transvaal,’togeth¢r 
with Cape of Good Hope, Natal and:Orange 
Free State now form the Union of South 
Africa. There is no separate registration 
for each colony as originally constituted, 
but one registration covers the entire Union 
of South Africa. But one application and 
one fee is required. 





“A concern in Switzerland has registered 
our trade mark which we have been using 
for some years in this country. We have 
also sold goods abroad, including Switzer- 
land. Must we cease using our trade mark 
in Switzerland, or is there some way of 
asserting our rights?”—Stung. 


Answer: If you can prove that you are 
the first user of the trade mark in ques- 
tion, you can secure refief in Switzerland, 
under the circumstances you mention. The 
Swiss Courts recognize the rights of the 
first user as against an illegitimate regis- 
trant. They have even gone so far as to 
hold that this “first use” need not have 
been in Switzerland. As it is technically 
termed “Registration is territorial but 
priority of use is not.” It means that one 
who has legitimately used a trade mark 
somewhere, is entitled to protection in 
Switzerland against a subsequent registrant 
of the same mark for the same line of goods 
there. This holding, we might add, is 
more liberal than the doctrine in vogue in 
this country as well as most English- 
speaking countries. 





Jewelry thieves, early one morning re- 
cently, attempted to loot two stores at 
Cleveland, Ohio, one the store of Abraham 
J. Goldstein, 2920 W. 25th St. The police 
captured an alleged thief after a thrilling 
chase. The other store was that of Max 
Shafer at 2185 Ontario St. Thieves 
smashed the plate glass window, and they 
stole about $800 worth of jewelfy. 

















Lelong s— 


A Refining Service 
thats NEVER 
“Rushed” 


Never in all our experience of over half 
a century have we been guilty of “rush” 
refining work. 


You get EVERY Cent 
Return on EVERY 
Shipment Sent 

Our Way 


Not only the latest of scientific mechanical 
aids, but a conscientiously intelligent 
DIRECTION, minus costly guesses and 
risks, is what Lelong Service will mean 


to you. 


GIVE US YOUR 

POLISHINGS, SWEEPS, 
BULLION, REFININGS, ETC., 
AND GET MAXIMUM RESULTS 


Highest possible price paid for Platinum scrap. 


A phone, wire or postal 
will get things started. 


L. LELONG & BRO. 


Refiners of Precious Metals 
Assayers and Sweep Smelters 


HALSEY, MARSHALL NEWARK 
AND NEVADA STREETS New JERSEY 
unded 
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Refiners 
Gold 


Silver 
Platinum 














HANDY & HARMAN 


31 Geld St., New York City Bridgeport, Cenn. 


SHIP TO EITHER PLANT 














Get the Most 
from 


Your Sweeps 





Send Them to Us for 
Refining and Selling 





Maximum returns—because we 
use greatest care in handling. 


Write today for shipping tags 


AMERICAN PLATINUM WORKS 


225 Railroad Ave. 


NEWARK, N. J. 


HOTTA 


N. Y. Office : CHAS. ENGELHARD, 30 Church St. 
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Silk-Ribbons for Wrist Watches 


SAUTOIRS FOBS 


We are the ONLY manufacturers making the real EXTRA HEAVY all silk ribbon for wrist watches. SUPERIOR 
to all others; used EXCLUSIVELY by the high class watch importers, jobbers, manufacturers and retailers. As we 
were the pioneers in the making of this ribbon, we have gained the knowledge of the jeweler’s wants, consequently 
carrying in stock, light and heavy weight qualities, all silk ribbons in many widths, from 3/16” upwards, made to meas- 
ure the standard wrist watch slides and clasps. 


SEND FOR SAMPLES 


REINHARDT MANUFACTURING CO. 


MANUFACTURERS HIGH GRADE RIBBONS 


251-253-255 Fourth Avenue, Corner of 20th Street NEW YORK 
Mills: Paterson, N. J. Telephone Gramercy 5606 




















JUST RECEIVED a Complete Stock 
of the World Known Japanese Alphabet 


V. T. F. heceETo 


WATCH CRYSTALS hRiodK RMN 


We are prepared to fill your orders promptly at the 
following prices: 


Genevas, 80c a doz.; $8.00 a gross 
Miconcave, 70c a doz.; $7.00 a gross © P Q iis D Tr 
Less cash discount of 6% 9 
‘ 
We will also continue to carry a full line of the genuine sis Y W x t & 
K. K. Brand of crystals at our usual price. 
Genevas or Miconcaves, 50c a doz.; $5.40 a gross. ABOVE MADE IN 14 KARAT ONLY 


Less cash discount of 6% 


TO CLOSE OUT (While they last) “PRICES UPON REQUEST” 


Other Japanese Brands—Genevas or Miconcaves 


ee eee HERPERS BROS. 


When ordering state Brand wanted Established 1865 


EMIL'BRAUDE & BRO. SETTING MAKERS 
pene ei 18 Crawford Street NEWARK, N. J. 








Wholesale Jewelers, Watchmakers’ and Jewelers’ Supplies 
3rd Floor, Heyworth Bldg. CHICAGO 


























A “Joy” That Lives Forever 


9 
DIXON S Poor oil is an abomination. A perfect oil, one that immediately 
66 99 imparts to your movements the very feel of its superiority, is a 
onder Cupels “joy forever.” Geneva, for instance, is not only a perfect oil 
in all lubricating essentials, but it’s an oil that will live forever. 
have all the necessary qualities for GENEVA THE ACID FREE OIL 


perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. rite 
for prices and Circular No. 77- 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


AG Established 1827 Dex" 


is a standardizing product. That is if only the best is good 

_ enough for your use. Geneva measures up to this 
standard of excellence. It never varies. By Geneva 
laboratory tests, it is guaranteed uniformly perfect 
and free from acids. The litmus paper test will 
convince you of its superiority over all other oils. 
Send us your address and we will send 
you a free set. 





Don’t be contented merely with reading 
about Geneva oil. Use it. ( 


Geneva Products Co. 
80 Nassau St. New York 
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Horace Thoman, a retailer of Woodbury, 
N. J., was a recent buyer in the city. 

J. S. Wilson, a retail jeweler of Tren- 
ton, N. J., was a recent visitor to town. 

Harry Spivak, a diamond expert at 133 
S. 60th St., is moving to 720 Sansom St. 

J. M. Keller, of John Smedley & Sons, 
Camden, N. J., has left for a vacation trip 
to Jacksonville, Fla. 

Francis B. Wallen, a retailer of Camden, 
N. J., is receiving congratulations upon 
reaching his 50th milestone. 

S. Bron, for a number of years a retail 
jeweler at 228 S. 40th St., has sold his store, 
stock and fixtures to M. Watkins. 

Mrs. J. Beifeld, wife of a jeweler at 
642 South St., has been operated upon for 
appendicitis at the Howard Hospital. 

Morris Freudenheim and son, Edwin, 
diamond merchants of New York, were in 
Philadelphia for several days recently. 

Joseph Speigelman, of D. Atlas & Co. 
who has been in Holland on a diamond pur- 
chasing trip, has cabled to his firm that he 
is leaving for home. 

oamuel Korff, a manufacturing jeweler 
of 8th and Sansom Sts., has returned from 
a hospital where he underwent an opera- 
tion for appendicitis. 

Mr. and Mrs. William Graham, the for- 
mer being manager for the firm of S. J. 
Lyons, on Front St., have returned from 
an extended honeymoon trip. 

The firm of Weinstock & Birdman, 728 
Sansom St., watchmakers and jewelers, has 
dissolved partnership, the business to be 
carried on in the future by J. Birdman. 

Ira F. Hearne, a retail dealer of Delmar, 
Del., has been a patient in a Delaware hos- 
pital recently undergoing several operations, 
the result of blood clotures around the neck. 

Max E. Gordon, of Aisenstein & Gordon, 
712 Sansom St., has returned from a buying 
trip which took in New York, Meriden, 
Conn., New Haven, Winsted and Water- 
bury. 

Among the recent buyers in the city were 
the following retailers from nearby cities 
and towns; Harry Dick, Riverside, N. J., J. 
Osler, Chester, Pa., and M. Cohan, Ches- 
ter, Pa. 

Max Freedman, who conducts a retail 
jewelry store at 1530 Market St., has leased 
a second property at 52nd and Market Sts., 
which will also be converted into an im- 
proved jewelry store. 

Among the Philadelphia jewelers who 
were in New York on buying trips last week 
were David Atlas, J. J. Cohen, Nathan 
Halpert, M. Bolin, James A. Costello, I. 
Shifrin, and M. E. Gordon. 

Announcement has been made that M. 
Rosenbaum, of 222 N. 8th St., has admitted 
his son, Milton, to partnership, and that 
the firm will henceforth do business under 
the name of M. Rosenbaum & Son. 

Louis Lefkoe, already the possessor of 
two thriving businesses at 1301 and 1502 
Market St., has added a third jewelry store 
to his line with the leasing of the property 
at 1031 Market St. Mr. Lefkoe has signed 
a 20-year lease at an annual rental of 
$30,000. 
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The Mexican Art Jewelry Co., which 
has occupied the third floor of 713 Sansom 
St., and has been forced to move through 
the purchase of the building by another 
concern, announces that it has secured 
quarters at 701 Chestnut St. 

Architects are at work preparing plans 
for the remodelling of the store of Aisen- 
stein & Gordon, 712 Sansom St. The new 
store will take in 714 Sansom St., which 
was purchased recently by the firm. _ The 
alterations will begin in the early part of 
the year. 

The jewelers’ team in the recent Jewish 
War Welfare drive succeeded in collecting 
about $18,000 toward the fund. The mem- 
bers of the team were: L. Sickles, of M. 
Sickles & Sons; Philip Kind, of M. Kind & 
Sons; M. E. Gordon, of Aisenstein & Gor- 
don, and David Atlas. 


Among the salesmen who called upon 
local business places last week were J. Per- 
kins, of William Rogers & Son, Meriden, 
Conn.; Louis Greulich, of the International 
Silver Co., New York office; J. Young, of 
Simpson, Hall & Miller, Wallingford, 
Conn.; and H. A. Kretsch, of Sinnock & 
Sherrill, New York. 

When J. Kaplan closed his retail jewelry 
store at 32nd and Berks Sts., back in the 
Fall of 1917 and joined the army, it was 
with the intention of returning to the old 
business after the war was ended. Mr. Kap- 
lan, once more back in civilian togs, has now 
accepted a position with I. Press & Sons, 
8th and Chestnut Sts. 

Max Pollock, of M. Sickels & Sons, has 
the sympathy of the trade as the result of 
the recent death of a sister. During the 
sister’s illness Mr. Pollock was unable to 
take his customary southern trip for the 
firm, his place being filled by Henry May- 
baum as a substitute. Mr. Maybaum re- 
turned from the trip this week. 


R. A. Kenna, who for a number of years 
was with L. P. White, 9th and Sansom 
Sts., has embarked in business for himself 
under the firm name of R. A. Kenna & Co. 
Mr. Kenna is a son of H. F. Kenna, of the 
Philadelphia College of Horology. The 
young man has established himself at 15th 
and Mayfield Sts., Tioga, and sells to the 
public through agents. 

Nathan Cooper, who for many years has 
occupied the second floor of 714 Sansom 
St., has leased the second floor of the re- 
modeled building at 719 Sansom St., and 
will occupy it in a short time under a new 
firm name—that of Cooper Bros. The name 
Cooper Bros. revives a trade name which 
was once famous in Philadelphia, but which 
ended with the death of the surviving 
brother some years ago. 

Another pawnbroker’s store has been 
added to the list of those victimized by bur- 
glars. It is the store of A. S. Sheeters, 240 
N. 9th St. A brick wrapped in newspaper 
was hurled through the plate glass and the 
thieves apparently took their time about 
collecting their loot. When they left, the 
window had been swept bare and hardware, 
jewelry, revolvers and cutlery valued at 
$350 had been taken. No one in the neigh- 


 borhood heard the sound of the glass fall- 


ing when the brick smashed the window. 
The fact that the Columbia Optical Co., 
706 Girard Ave., locks its jewelry in safes 
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every night, saved it from being cleaned out 
of its entire stock by robbers a few nights 
ago. The firm is an installment house 
carrying three lines—jewelry, optical goods 
and clothing. The robbers worked unde- 
tected in the store but apparently had no 
tools to break open the large safes. Un- 
able to get at the precious stones and jewel- 
ry, the marauders contented themselves 
with cleaning out every bit of clothing in 
the store. The police are investigating, 

Sansom Street between 7th and 8th Sts. 
—the “Maiden Lane of Philadelphia”—is 
mourning the death of George Borrowes, 
who for more than 25 years served the mail 
on the block. Mr. Borrowes had been a 
letter carrier, working from the main office 
at 9th and Chestnut Sts., for nearly half 
a century. During the last quarter century 
of his life, he brought the duns and the bills, 
the invoices and the orders, the credit slips 
and personal mail to the jewelers, diamond 
merchants and material men along the 
street. He knew all of the old timers and 
most of the younger generation by their 
first names had a cheery word for all and 
was generally beloved wherever he went. 
Mr. Borrowes was taken ill late in No- 
vember and died on Dec. 5, following an 
operation on his neck. 

Illness, unexpected and sudden, carried 
away Mrs. Julia Zothe, wife of Emil Zothe, 
an engraver of 722 Chestnut St., at a time 
when Mrs. Zothe was preparing to celebrate 
her joint wedding and birthday anniversa- 
ries which would have fallen upon Christ- 
mas Day. Mrs. Zothe was taken ill last 
Monday and died Wednesday. The funeral 
services were held at her home Saturday. 
Not only was Mrs. Zothe the wife of a man 
long identified with the jewelry business in 
this city but she was the mother-in-law of 
Earl Derbyshire, who is in the same busi- 
ness with Theodore Beck at 702 Chestnut 
St. 


Philadelphia jewelers, retailers, whole- 
salers, material men, diamond merchants, 
assayers, etc., are all interested in the local 
daylight saving bill which has been passed 
by both branches of the City Council and 
now awaits the approval or disapproval of 
the mayor. This city, following the lead of 
New York and other eastern metropolises, 
has been widely agitated by the desire to 
continue the daylight saving plan which 
Congress rejectea after two years of prac- 
tice. The feeling among the jewelers is that 
the daylight saving should be carried out, 
but there is general fear that it will prove 
impracticable with railroads and surround- 
ing places observing the regular Summer 
hours. 

Five hundred. additional patrolmen are 
urgently needed in Philadelphia. This was 
the keynote of a statement by Director of 
Public Safety Wilson this week, after a 
conference with Superintendent of Police 
Robinson on ways and means to put an end 
to robberies and hold-ups in this city. The 
robberies, which have been going on almost 
unchecked in the city for the past three 
months have found their chief victims 
among jewelry stores and pawnbrokers. 
THE JEWELERS’ CircuLaR of Nov. 26 gave 
a long list of the most recent ones to which 


several more shave been added in subse-- 


quent issues. 
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